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The Metfey-Saving Service 


Friend Insurance Agent. 

Along the line of what we suggested in our 
last chat, please allow us to call your attention 
to the situation that any of your clients is in 
who conducts his business and carries his in- 
surance upon the basis of 

Pre War Values 

In setting aside his reserves for deprecia- 

tion and also in carrying his insurance, he is shy 

Just About One Third! 
of the amount that he ought to consider. 
Consequently 
he will be one third short in his available funds 
when called upon to replace his property 
whether it is destroyed 
By Depreciation or By Fire! 

This is a positive fact that should not be 
lightly overlooked. 

This is not the only place in which he runs 
a risk. 

Depreciation is, of course, a 

Daily Loss; 
and Fire is a constant possibility, but, in figur- 
ing his costs upon a Pre-War Basis, he is figur- 
ing too low; and in that respect is taking 
another loss of much money which might be 
termed. 
His Unconscious Loss! 

Now the only way to safeguard himself 

against Actual Loss (through depreciation) 


and Contingent Loss (through fire) is to have 


An Up-to-Date Appraisement, 
showing the present-day value of the property. 
The Proper Amount of Depreciation should 
be figured every day against the cost of his 
product, but it can only be done accurately and 
scientifically when his costs are based upon 


An Up-to-Date Appraisement. 
No live concern can afford to be without 
one. 
It is a necessary part of 


Good Business Management. 
It is not an expense, although often called that 
by those who have given the matter little 
thought. 

The so-called “expense” is trifling when 
you consider the Benefits Received and the 
cost of 

An Annual Upkeep 
is merely nominal. 
No concern can afford to be without 


Adequate Protection 


when it can be secured at a merely nominal 
expense. 

Advise your clients to have Appraisements 
and to 


Have Them Now! 
Come On! Let’s Go! 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


en 


ENGINEERS 


CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, Pittsburgh, St. Louis, Toronto 








THE NATIONAL 


UNDERWRITER 





July 17, 1919 




















eft Ompany 
Fire PROTECTION ENGINEERS 
NEW YORK 
U.S.A. 





Mr. Insurance Man: 


OULDN’T you rather put your clients 

in touch with something that reduces 
fire losses to a minimum, than to pay big 
claims? 


Of course you would, and if you’ll let us 
send you the “60 Seconds—and Out ’—the 
fascinating story of fire’s greatest enemy, you 
will see for yourself how 






AMNe 
re 


Fire’s Mightiest Foe 


has completely smothered huge, seething 
masses of burning inflammables in Jess than 
a minute. How it has quickly stamped out 
dangerous fires before serious damage could 
be done. 


FOAMITE FIREFOAM is not just another 
chemical extinguisher. Its principle is en- 
tirely different from all others. 


Write today, and let our Engineering De- 
partment give you full particulars. 


FOAMITE FIREFOAM COMPANY 
806 Fifth Avenue, New York 




















The Men 
At the Top Read 
The National Underwriter 


“The only copy received in the general offices of the 
company goes directly to the manager and sometimes 
is not released for a considerable period and occasion- 
ally not at all.” 


HE foregoing is taken from a letter in 
which the head of a department in a big 
office asked to have his name added to THE 
NATIONAL UNDERWRITER mailing _ list. 


Three other heads of departments in the same office 
are already on the subscription list. 


ee 


The men at the top read THE NATIONAL 
UNpbERWRITER. One of the largest companies in 
the United States, not the one referred to above, 
subscribes for a considerable number of copies of 
Tue NATIONAL UNDERWRITER for the individual 
use of various members of its staff. The first four 
named on its list are the president, two vice-presi- 
dents, and the secretary, all at home addresses. 


ee of 


One of the largest Hartford companies not 
long ago wrote to our subscription department 
about its subscription, or rather about its failure 
to receive THE NATIONAL UNDERWRITER. I nvesti- 
gation showed that the company was not on our 
subscription list, and never had been, but in the 
list of Hartford subscribers there were TEN indi- 
vidual subscriptions of men prominent in the com- 
pany, half at home addresses. 


ee 


The men at the top read THe NATIONAL 
UNDERWRITER. 


A live insurance paper is well worth its cost to 
ANY insurance man. 


THE NATIONAL UNDERWRITER 
$3.00 a Year 


1362 Insurance Exchange, Chicago 
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“AMERICA FORE” 


Se SR 
League of Nations, or No League— 


The AMERICAN EAGLE will keep on furnishing 
reliable American indemnity to American property- 
owners and wide-awake service to American Agents. 


The AMERICAN EAGLE’S policy of square treat- 
ment of all claimants is so interwoven with the 
AMERICAN EAGLE’S policy of insurance as to make 
an AMERICAN EAGLE Policy always saleable by 
the Agent and acceptable to the Assured. 


a 
AMERICAN EAGLE 


Fire Insurance Company 
Cash Capital, ONE MILLION DOLLARS HENRY EVANS, President 
HOME OFFICE: PACIFIC COAST DEPT. WESTERN DEPT. 


P. O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 207 W. Jackson Blvd. 


NEW YORK SAN FRANCISCO CHICAGO 


A Good American Company to Represent 
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Factories Need Better 
Fire Protection 
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Almost every factcry needs from one 
to a hundred Fyr-Fyters ---to smother small 
blazes quickly---to prevent conflagrations--- to 
save lives and property. 


Fyr-Fyter is ideal for factory use. 
Anyone uses it right instinctively. It is panic- 
proof. There are no levers to remember. It 
shoots harder and pumps easier. It accumu- 
lates pressure, making continuous pumping 
unnecessary. 


Through our new plan, insurance 
agents are making profits on Fyr-Fyter sales. 
Write for the details of our proposition. 


THE FYR-FYTER CO. 


DAYTON, OHIO 
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TWENTY-THIRD YEAR No. 29 
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GREATER REINSURANCE 
FACILITIES REQUIRED 


Practically All Companies 
This Country Have Raised 
Net Retentions 


in 


MUST CHANGE METHOD 


Plans Used Abroad Will Have to Be 
Followed if Conditions Here Are 
to Be Improved 


NEW YORK, July 15.—When it be- 
came necessary a year or so ago for 
the American fire companies to cancel 
their foreign re-insurance treaties there 
was considerable speculation as to what 
permanent effect this action would have 
upon the underwriting policies of the 
American companies. It is interest- 
ing, therefore, to take a survey of the 
re-insurance situation at this time and 
to learn to just what extent the Amer- 
ican companies have. been able to ab- 
sorb in existing business and how 
satisfactory the present re-insurance 
arrangements are. 

Of much importance is the fact that 
practically all the companies in this 
country have raised their net reten- 
tions. There is every indication that 
this is a permanent move. When it 
was necessary more or less hastily to 
cut off the foreign contracts, the com- 
panies: were obliged to seek domestic 
re-insurance facilities. As action was 
taken almost simultaneously the facili- 
ties in this country were greatly over- 
taxed. All of the companies were 
seeking the same avenues at the same 
time. It was possible for only so much 
excess business to be absorbed. As a 
consequence many companies carried 
big lines to expiration without re-in- 
surance. Net lines were multiplied as 
much as s ten or fifteen times the original 
figure. Luckily most of the companies 
came through this period without 
serious disaster. 


Retention Greatly Increased 


But such a practice could not be con- 
tinued. Sound underwriting demanded 
that net lines be reduced. Gradually 
the companies commenced to make 
hew arrangements but because of the 
lack of domestic carrying capacity it 
Was necessary to retain larger amounts 
than were formerly carried. It is es- 
timated that on the average American 
companies have increased their net re- 
tention at least 10 per cent. With 
some of the bigger companies an even 
larger increase is in effect and ap- 
parently in effect permanently. 


Situation Not Satisfactory 


To make a general statement it 
might be said that from the standpoint 
of the American companies the present 
re-insurance situation is not entirely 
Satisfactory. For one thing the target 


risks in many cases uninsurable, or at 
ist not insurable up to the amount 
(CONTINUED ON PAGE 6) 
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| INTEREST IN SISAL LOSSES 








NDERWRITERS are taking con- 
U siderable interest in the sisal loss 

in the Indianapolis Cordage Com- 
pany’s warehouse at Indianapous, this 
being the second sisal loss in Indian- 
apolis within a short time. The Under- 
writers Laboratories are making an in- 
vestigation of sisal and its damageabil- 
ity with the idea of getting some 
definite knowledge as to the product 
in order that proper rates may be 
made. The two sisal losses at Indian- 
apolis are the only two that have oc- 
curred in warehouses where the raw 
product is stored, so far as records 
show. There have been some losses 
in sisal but it was after it had been 
treated and was being converted into 
twine. 

No Flash Fire Hazard 


Those who have looked into the sub- 
ject feel that there should be no preju- 
dice against insuring this product. The 
first loss was due to a careless smoker 
throwing a cigarette in the warehouse 
and the second was due to electricity, 
the cause being the motor used in the 
hoisting apparatus. Neither of these 
losses, therefore, resulted from any in- 
herent hazard. Underwriters have been 
in doubt as to whether the sisal fibre 
might cause a flash fire. The best 
authorities agree that there is not a 
flash fire hazard in sisal but there is 
a spreading fire hazard. 

. Effect of Water 


There has been some controversy as 
to the effect of water on raw sisal. In 
this connection the value of sprinklers 
has been raised. In the first fire at 
Indianapolis, which occurred May 24, 
there were 880 bales involved where the 
sprinklers opened and on which the 
hose played. These were adjusted at 
80 percent. There were 482 bales 75 
feet away where the sprinklers opened 
because evidently a spark had fallen 
into a pocket and started a blaze. The 
sprinklers played on these bales for 
five hours and the loss was adjusted 
at 25 per cent. In all there were 5,417 
bales in the warehouse. In the last 
fire, which was in an unsprinkled ware- 
house, there were 7,200 bales involved 
and there will probably be a loss of 
$250,000. Underwriters who have looked 
into the situation say that sprinklers 
are effective here as well as anywhere 
else because even if the bales involved 
are a total loss a bad fire is checked. 
The National Fire Protection Associa- 
tion in its statistics on the working of 
sprinklers in cordage plants shows that 
the sprinklers operated satisfactorily in 
all but 3% percent of the fires. 

Large Values in Sisal 


There is no oil in raw sisal and those 
who have made a study of it say that 
there is no spontaneous combustion 
hazard. During the last two years the 
Commission Reguladora del Mercado 
de Henequen has brought into this 
country something like $200,000,000 
value in sisal. This commission is a 
government institution in Yucatan 
which markets and distributes sisal. 
Before it took charge, two years ago, 
the Inernational Harvester Company and 
other concerns would buy sisal direct 











in Yucatan, have it shipped here and 

stored at various points. The commis- 

sion is now exporting all the sisal 

grown in Yucatan to this country, is 

storing it at available places and sell- 

ing it out to manufacturers of twine. 
Effect of Water 


The Underwriters Laboratories 
among other tests will investigate the 
effect of water on sisal to see whether 
the fibre is injured to any extent after 
it has been wet. Undoubtedly the sisal 
product will grow in importance and 
there will be a larger amount sent into 
this country, and especially stored 
along railroad lines in the central west. 
A large amount now is stored in In- 
dianapolis, Hammond, Ind., Mounds, 
Ill. Forest Park, Ill., Harvey, Ill., and 
other points. The sisal in warehouses 
seemingly has been profitable to the 
companies under the commission’s ad- 
ministration. The commission desires 
uniformity in rates and is willing to 
have its product put to any test to 
demonstrate its insurability. 


Standardizing of Methods 


In commenting on the question the 
“Journal of Commerce” says: 

What sisal really needs is standard- 
ization as to methods of handling. E. M. 
Sellers, publisher of the Indiana Inspec- 
tion Bureau, is now preparing standards 
as to methods of piling the bales in 
warehouses, clearance space to be left, 
presence of lights and of electricity in 
warehouses, and the like. There appears 
to be no question that when sisal gets 
wet it swells greatly; hence it is hela 
that it should be piled at a certain dis- 
tance from walls so that it will not 
bulge them. Whether there is a serious 
flash hazard is not so certain, but, on the 
assumption that there is, an inspector 
who has studied the subject holds that 
the tiers of bales in sprinklered ware 
houses should be far enough apart so 
‘hat the sprinklers could act most ef- 
fectively. He also calls attention to the 
need for fair clearance between the tops 
of the tiers and the ceiling. It has been 
suggested that the bales should be piled 
on skids to keep them clear of the floor, 
so that water used in extinguishing the 
fire will not unnecessarily soak the sisal 
at the bottom of the piles, also thai 
thare should be scuppers to let the water 
off from the floor. Assuming that there 
is a flash hazard. it is held that the ut- 
most care is necessary as regards lights 
and electricity. 

REMARKABLE RECORD FOR SALVAGE 

INDIANAPOLIS, IND., July 16.—The 
big sisal fire loss reported at eIndianapo- 
lis last week has developed a remarkable 
record for salvage. Manager Roy A. Sel- 
lery at the Indianapolis office of the 
Western Adjustment, when he examined 
the ruins of the warehouse after the fire 
believed that there was a chance to save 
a part of the water-soaked stock which 
had not been reached by the fire. He got 
busy and secured permission to use a 
large field of approximately 100 acres of 
fresh stubble from which a crop of wheat 
had just been harvested west of the city 
on the Belt Railroad. As the warehouse 
was also on the Belt south of the city, it 
was an easy matter to load the bales of 
sisal on flat cars and move them quickly 
to the field, where they were opened and 
spread out to dry. 

A large gang of workmen kept turning 
the sisal over under the rays of the hot 
sun so that it quickly dried. It was then 


(CONTINUED ON PAGE 6) 
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WILL GERMANS SEEK 
TO RETURN TO U. S.? 


Much Speculation by Underwriters 
as to Probable Action of 
Teutcn Companies 


TRY REINSURANCE FIRST 


Some Scandinavian Companies Believed 
to Be German Owned—Direct 
Writing Unlikely 


NEW 
the peace treaty 
Versailles and only awaits ratification 
by several of the allied powers to be- 
come fully effective, underwriters are 
speculating upon the possible re-entry 
of German insurance companies into 
this country. When war was declared 
between the United States and the im- 
perial government of Germany, twenty- 
one German owned insurance corpora- 
tions were operating here; the great 
majority transacting a reinsurance busi- 
ness. These institutions were all taken 
over by the alien property custodian, 
and their affairs liquidated. The re- 
turns from the seizures, aggregating 
several millions of dollars are being 
held subject to action by congress. 
Whatever claims the foreign companies 
may have for property taken from them 
will be lodged against their home and 
not against the United States Govern- 
ment, and will be subject to decision 
by the ruling powers. The theory is 
that the billion or more dollars repre- 
senting the value of German owned 
property in the United States seized by 
the alien property custodian will be used 
to offset the claims of American sub- 
against Germany. and that they 
will be more than sufficient for the pur- 
pose. 


YORK, July that 
has been signed at 


15—Now 


ects 


No Direct Writing Likely 


Although it is conceded that the 
Germans are a persistent people, and 
will not readily surrender an opportun- 
ity again to secure a profitable foot- 
hold in insurance circles here, the pre- 
vailing opinion is that not for many 
years will they attempt to enter direct 
writing companies. The experiences of 
the American public with such institu- 
tions. first. during the San Francisco 
conflagration and later in the war pe- 
riod, so prejudiced them as to make 
it impossible for the German concerns 
to «et a substent'al business here again, 
unless their _monagement and owner- 
ship be coref'ly conceated. It is the 
thought of some well versed in the 
psychology of the Teutons that they 
will e1ther launch new or seek to buy 
ap established American companies. the 
stock of which would be held by dum- 
mies, and so attempt to compete with 
cxisting corporations. 

The strong probabilities. are, how- 
ever, that the Germans, if they seek to 
come back at all, will do so through 

(CONTINUED ON PAGE 6) 
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PLAN OF AUTOMOBILE 
ABSTRACTS EXPLAINED 


President of Company Offering 
New Idea Tells of Niche 
It Is Expected to Fill 


SEES THEFTS CUT DOWN 


Nation-Wide Advertising Campaign 
Planned to Bring Proposition 
Before the Public - 


Announcement is made by the Auto- 
mobile Abstract & Title Company of 
Detroit and Chicago of its immediate 
plans for a nation-wide advertising 
campaign in the interest of its abstract. 
Daily newspapers will be generously 
used in all metropolitan cities in addi- 
tion to a vast amount of propaganda 
work which the company now has well 
under way. 

The exact nature of the abstract and 


the niche it is expected to fill in the 
needs of the motorist and its direct 
relation of theft rates are explained 
in this statement by C. L. Snyder, the 
company’s president and inventor of 
the abstract system: 


Compared With Real Estate 


“Frequently the question is asked, 
why an abstract for an automobile, 
which we answer in true Yankee fashion 
by asking another, why an abstract for 
your real estate? Very often an auto- 
mobile transfer represents more money 
than a smilar deal in real estate. There 
is no difference. One does for the auto- 
mobile just exactly what the other does 
for real estate. Our abstract will guar- 
antee title, proof of ownership. They 
will afford the same complete and abso- 
lute protection as that now given real 
estate by title and trust companies ev- 
erywhere. 

“The general use of abstracts will have 
far reaching effects on theft insurance. 
Cars cannot be stolen and re-sold when 
they are covered by abstracts any more 
than one could steal and re-sell a piece 
of real estate. Motor car buyers will 
be educated to insist upon an abstract 
when they buy. 

“Our abstract is the result of three 
years careful preparation and intensive 
study. We have thoroughly investigated 
all angles of this great question and 
its relation to manufacturer, distributor 
and insurance underwriter. To teach to 
every one the introduction of the ab- 
stract will prove a salvation from condi- 
tions that daily grow more intolerable. 


6,000,000 Cars in Use 


“At the present time there are in ex- 
cess of 6,000,000 motor cars in general 
use. Theft rates have reached an alti- 
tude where they are rapidly getting out 
of reach for the average man. Only 40 
per cent of all cars carry theft insurance 
and the percentage will continue to de- 
crease in exact proportion as rates go up. 
New cars are coming from the factories 
at the rate of 7,000 per day, with prom- 
ises of 10,000 per day by the first of 
September. These are interesting fig- 
ures but they become more than inte- 
esting when considered in connection 
with theft losses. They become vital, all 
important. 

“The automobile abstract is going to 
solve this problem. It is going to bring 
down theft rates very materially and 
by so doing it will most certainly greatly 
increase the volume of policies now writ- 
ten. It is going to eliminate theft by 
the simple process of making it impos- 
sible to sell a stolen car. Insurance 
companies will benefit with the motorist. 
Lower rates, a bigger volume, minus 
losses! It is an ideal condition and pos- 
sible only by the abstract of title. 


Help All Classifications 


“Its beneficial effects will be reflected 
in all other classifications, too, for it 
will allow the motorist of modest means 
e chance to invest in collision, liability 
and property damage, if he so desires. 








Minnesota Loss Statistics 


OMMISSIONER SANBORN of 
Minnesota has issued a bulletin 
in which he gives in detail for 
each city, town and village in the state 
the amount of fire insurance premiums 
paid the companies in 1918 and the 
amount of losses for the same year. 








The total premiums are $8,513,947 
Premiums 
1918 
Minneapolis $2,364,363 
he errr ee 1,354,499 
Duluth . 755,722 
Winona .. 110,250 
Stillwater . 58,374 
Witeinie .... 132,134 
Se ee 80,297 
Mankato 85,823 
Faribault 51,231 
St. Cloud 97,365 
RBG WE 6.006945 00sec1 pwawisecs 53,855 


and the total losses $11,814,788. The 
same statement also .gives in the 
same detail the premiums and losses 
for the past 26 years. The total pre- 
miums are $134,390,899 and the total 
losses are $85,821,848. 

The figures for some of the larger 
cities are interesting in view of the 
recent forest fire: 


Losses Premiums Losses 

1918 26 Years 26 Years 
$1,830,266 $41,823,884 $25,483,783 
71,230 23,121,991 16,010,508 
2,245,487 14,142,544 9,706,431 
33,473 2,323,129 1,188,760 
15,420 1,769,315 1,034,794 

1,004 1,653,867 90,98 
4,747,066 1,079,385 4,984,157 
,687 1,341,014 33,364 
18,214 1,002,690 576,638 
25,791 1,164,468 826,016 
33,342 1,088,623 493,415 








EXPECT BIG FIELD MEETING 





Ohio Men Look for Large Attendance 
at Cedar Point Gathering, 
July 23-24 


COLUMBUS, OHIO., July 15.— 
One of the largest attendances in the 
history of the Ohio field organization 
is promised for the midsummer meet- 
ing of the two field clubs and the Ohio 
State Fire Prevention Association at 
Cedar Point, July 23-24. 

One of the main questions to come 
up will be the proposed consolidation 
with the conservation movement. 

An unusually large attendance of 
ladies is assured for the sessions, and 
they are cordially invited to attend all 
meetings. 

On Wednesday, July 23, each field 
club will have a short routine session, 
followed by a joint meeting in the 
assembly room of the Breakers Hotel. 

Doyle, associate general counsel 
for the National Board, will speak. 
Others to be in attendance will be 
State Fire Marshal Fleming, Will. J. 
Beggs, secretary of the Cleveland 
Agents Association and J. F. Joseph 
of the National Conservation Congress. 

On July 24 the Ohio State Fire Pre- 
vention Association will hold a meet- 
ing at which Mr. Joseph and possibly 
several managers from Chicago will 
speak. It is understood that while the 
Ohio men do not object to a consolida- 
tion, the men do not want to lose their 
identity or that of their organization. 








Hence, if abstracts eliminate theft, in- 
crease the volume of business in that 
classification and make that volume prof- 
itable instead of unprofitable, as at pres- 
ent, and in addition increase the amount 
of profitable business in other classifi- 
cations, it is unquestionably a great step 
in the right direction. 

“The abstract itself is a complete and 
accurate record of a motor car from 
manufacturer to scrap heap. It is eight 
pages in size, durably bound and printed 
on high grade bond paper intended to 
outlast the life of any car. It contains 
printed space for all sorts of legal in- 
struments, such as bills of sale in 
duplicate, attached and numbered consec- 
utively, liens, mortgages, etc., with rec- 
ords of numbered parts replaced, names 
of mortgages, vendors, amounts, dates 
of transactions, lien notices and lien dis- 
charge notices. Nothing has been over- 
looked. Our abstract is a complete and 
thorough a history of a motor car as 
any abstract for real estate. 


Marks a New Era 


“It marks a new era in the sale of 
motor cars. There is no reason that 
can be successfully argued against our 
plan. It is based on logic. and plain 
horse sense and its benefits will be of 
inestimable value to both underwriters 
and motorists. As The Chicago Tribune 
ermarked editorially, ‘the sale of a mo- 
tor car nowadays is attended by the 
same amount of formality as the sale 
of a bag of peanuts.’ The abstract of 


title is the solution and its success only 





a matter of time.” 


OHIO FARMERS MEN TO MEET 





Indiana Agents Association Will Have 
Its Annual Rally at Winona 
Lake, Ind. 


The Indiana agents of the Ohio 
Farmers will resume their annual meet- 
ings which were discontinued during 
the war, the event for this year being 
scheduled at Winona Lake, July 22-24. 
Virgil S. Day of Alexandria, Ind., is 
president; C. Herman Pell of Rock- 
ville, Ind., vice-president, and L. F. 
Coleman, Warsaw, Ind.,_ secretary- 
treasurer. The program is as follows: 


FIRST DAY, JULY 22 
9:30 a. m. 

Music. 

Welcome address, President F. H. Haw- 
ley. 

Response, Virgil S. Day, 

Agents Association. 

“How to Increase Our Business,” Fred 
A. Duffey, Logansport. 

“The Relation of the Local Agent to 
the Success of the Company,” H. L. Sam- 
mons, Kentland. 

General discussion. 

Appointment of committees. 

3! . Mm. 

Baseball game and other sports, “Old 

Sol” permitting. 


president 


315 p. m. 
Sacred opera, “Joseph,” Auditorium. 
SECOND DAY, JULY 23 
9:30 a. m. 
Music. 
Reading of minutes. 
Report of committees. 
Reading, Mrs. Fred A. Mellencamp. 
Financial statement, Secretary W. 
Haines. 
“Why the Old Man on the Fence?” B. M. 
Hastings, Akron, Chio. 
Miscellaneous responses, C. C. Orahood, 
L. M. Simpson, S. E. Hitchcock, L. W. 
Jackman and others. 


Salamandra Reinsurance Licensed 


WASHINGTON, D. C., July 15.—The 
treasurer of the insurance bureau, hav- 
ing jurisdiction of licenses for foreign 
companies, has granted a license to the 
Salamandra Reinsurance. This company 
is a subsidiary of the Salamandra, whose 
license is now subject to cancellation un- 
der proceedings begun by the alien prop- 
erty custodian. 

The understanding is that the Sala- 
mandra and the Second Russian have un- 
til July 30 to adjust their relations with 
the alien property custodian and that if 
the payment of funds or the relinquish- 
ment of assets of H. Mutzenbecher, Jr., 
an alien enemy, is made in compliance 
with the demands of the alien property 
custodian, licenses of the two companies 
will not be ordered canceled. 





CROP INSURANCE 


Question—Is there any company that 
will insure growing grain against dam- 
age by insects such as army worm, 
chinch bug, etc.? 

Answer—The only insurance available 
so far as growing crops are concerned 
is that against hail and fire. 


James Glen has retired as manager 
and secretary of the National of Grear 
Britain. A. S. Fraser, district manager 
in Belfast for the Commercial Union, 
succeeds him. 





MICHIGAN FIELD MEN 
IN ANNUAL OUTING 


Martin Brown of Commercial 
Union Made President of 
Field Association 


FINE ADDRESSES GIVEN 


S. T. Sheppard of the National Liberty 
Elected Head of the Fire Pre- 
vention Association 


MACKINAC ISLAND, MICH., July 
10—All roads have been leading to his- 
toric old Mackinac Island, where the 
field men of Michigan gathered for 
their annual summer meeting. 

About 80 registered at headquarters, 
and about a dozen of the ladies took 
advantage of the opportunity to visit 
this charming spot. 

Wednesday morning was devoted to 
meeting of the executive committees 
and special committees. In the after- 
noon President C. D. Livingston of the 
Michigan Underwriters Association 
called the meeting to order to listen to 
several papers, all of which were most 
entertaining and instructive. 

This meeting was arranged by the 
Union organization, but the Bureau 
field men were invited to hear the ed- 
dresses, making it a joint session. 

A. R. Small Speaks 


A. R. Small, vice-president of the 
Underwriters’ Laboratories of Chicago, 
spoke extemporaneously on “One Hun- 
dred Million Reports Annually on Fire 
Appliances.” Mr. Small gave a very 
interesting history of the Underwriters’ 
Laboratories back to the date of its 
organization a quarter of a century ago, 
and emphasized the fact that field men 
were lax in their work if they failed to 
utilize the facilities of the Laboratories. 

Frank S. Holmes, manager Western 
Adjustment at Detroit, gave an inter- 
esting paper on “Losses,” bringing out 
many essential points regarding origin 
of fires, damageability and replacement 
costs. Mr. Holmes said that he finds a 
great many assured are carrying insur- 
ance based on values made from ap- 
praisements of four or five years ago 
and are greatly underinsured. 

H. L. Newman, representative of the 
Western Factory at Detroit, had for 
his subject “The Automatic Sprinkler 
Equipment,” and although necessarily 
technical, was explanatory in its ren- 
dering and of quite an instructive na- 


ture. 
Field Men Make Addresses 


W. N. Achenbach of the Aetna was 
assigned the subject, “The Field Man,” 
dealing with the many difficulties with 
which he has to contend. He took 
occasion to pay a tribute to the envia- 
ble record for efficiency for which the 
men in Michigan are noted. he 

P. J. Moriarity of the North British 
& Mercantile followed with a brief but 
interesting paper on “Service,” which 
was very well received. ; 

George W. Cleveland, manager Mich- 
igan Inspection Bureau, Detroit, read a 
good paper on “Fire Prevention,” using 
as an illustration as to what can be 
accomplished by a concerted effort, the 
experience of Cincinnati, 


“Dan” Andrews Made Hit 


The last speaker of the afternoon was 
that fine old war horse D. W. Andrews, 
of the Firemans Fund, whose subject 
was “Reminiscences and Evolution of 
our Business.” It was a most entertain- 
ing paper, filled with anecdotes and ex- 
periences of the old timers most of 
whom have passed away. “Dan” re- 
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ceived an ovation at the end of his re- 
marks. 
Among the visitors were A. R. Monroe, 


assistant manager, Queen at Chicago; 
Montgomery Clark, assistant manager, 
Hanover Fire at Chicago; Wm. T. Ben- 
allack, general agent, Michigan Fire & 
Marine at Detroit; C. V. Lane, state fire 
marshal, Lansing, .,Mich.; J. C.) Reilly, 
Western Adjustment at Grand Rapids; 
Will Wright of Marquette, and S. S. 
Post of Petoskey. 


Brown Is Eleeted President 


On Thursday morning the business 
meeting was held and the following 
new members elected: Frank Damon 
Row, Springfield; H. T. Dahl, Hartford; 
Clarence E. Finch, Commercial Union: 
Wm. A. Cavanagh, New Zealand; Joseph 
A. Cloud, General; R. O. Beistle, Na- 
tional; C..R. Fidlar, Niagara. 

The election of officers resulted in 
president, Martin Brown, Commercial 
Union; vice-president, P. J. Moriarity, 
North British; secretary and treasurer, 
Cc. A. Dickinson, Commonwealth. 

The monthly meeting of the Michigan 
Field Club was held Thursday morning 
Vice President S. T. Sheppard presiding. 
The attendance was not large, but it was 
an enthusiastic and satisfactory meet- 
ing. 

Committee reports and routine mat- 
ters were disposed of. The club voted 
to change the time of monthly meetings 
to the second Tuesday of the month at 
10:30 A. M. in order to accommodate the 
outside members who find it inconve- 
nient to reach Detroit by noon Monday. 

There will be no August meeting as 
so many of the boys are in the North 
and the club adjourned to meet in 
Detroit the second Tuesday in Septem- 
ber. 


Sheppard Heads Fire Preventers 
The Michigan Fire Prevention Assn. 
held forth on Wednesday evening and 


disposed of all routine matters, following 
inspections which had been made on 


Tuesday at Cheboyban, Mackinaw City 


and St. Ignace. 

The election of officers resulted in 
President, S. T. Sheppard, National Lib- 
erty; Vice-President, R. D. Safford, Liv- 
erpool & London & Globe; Secretary- 
Treasurer, M. M. Hawxhurst, London; 
Chairman Executive Committee, Joseph 
Curtin, Detroit; Chairman Publicity 
Committee, C. D. Livingston, Royal Ex- 
change; Chairman Fire Protection Com- 
mittee, D. W. Andrews, Firemans Fund. 

All of the sessions were well attended. 
It is not unlikely that general opinion 
will favor holding the meetings at Mac- 
kinac Island again next year, as most 
of the field men do their northern work 
in the month of July and quite a few 
have summer homes in the immediate 
vicinity. 





AWAIT COMMISSIONERS’ MOVE 





Committee of National Board Opposes 
Attempt to Remove Surcharge 
at Present 


_ NEW YORK, July 16—In the opin- 
ion of the committee on surcharge of 
the National Board of Fire Underwrit- 
ers any attempt to remove the 10 per- 
cent surcharge in adyanée of the de- 
cision of the committee of the national 
convention of insurance commissioners 





reviewing the subject should be op- | 


posed. When the conclusions of the 
latter body are announced, action upon 
the subject should be uniform in all 
the states. 


MOTOR BOAT INSURANCE 


There is considerable demand for 
motor boat insurance owing to the va- 
cation season. Most companies will not 
cover motor boats. So far as the west- 
ern lakes are concerned the Providence- 
Washington seems to be the only com- 
pany that is making any effort to get 
the business. Motor boat policies cover 
boats against collision, fire and all 
Perils of navigation. Heretofore, the 
companies have figured on depreciation 
ot 2% percent a year in fixing the value. 
A valued policy is written. Owing, 
however, to increased cost of materials 
the prices of boats have advanced so 
that second hand boats have larger 
values than heretofore. An owner of 
a boat three or four years old sees that 
Its value has increased rather than 
depreciated. 























REMINISCENCES AND EVOLUTION 


By D. W. Andrews 





D. W. Andrews of Grand Haven, 
Mich., state agent of the Fireman’s 
Fund, who read a paper at the re- 
cent Michigan field meeting, is one 
of the veterans in the western field. 
Mr. Andrews is a well-known field 
man in the west, as he has traveled 
over a wide territory and has long 
been prominent in the business. He 
served as president of the Fire 
Underwriters’ Association of the 
Northwest and has been active in 
the various field organizations. Mr. 
Andrews is a man of fine fibre, ex- 
tended knowledge and excellent rec- 
ord. His glimpses backward into 
the “good old days” are most in- 
teresting. 











State Board during the period 

from Jan. 1, 1886, to Jan. 1, 1895, 
showed 125 different names. Seventy- 
eight of these I know have passed to 
the great beyond. Twenty-nine are 
still connected with our business in 
some capatity. Eighteen are in other 
lines of business, or retired. Twenty- 
eight of the original number graduated 
from the field to managerial or other 
similar positions with the companies, 
but only six of them are at present en- 
gaged in such capacities. Only three 
of the 125 are at present representing 
fire companies in this state as fieldmen 
—Joseph W. O’Brien, Charles H. Luce 
and your humble servant. 

First Policy Written 


T HE roster of the old Michigan | 


I wrote my first policy in the office 
of Jacob Weatherwax at Stanton in 
Feb., 1879. I do not remember what 
the policy covered on but it is safe to 
say it was a 10 percent shingle mill, 
as there was, at least, one of that class 
on every quarter section of Montcalm 
county, and the agency placed the in- 
surance on all of them. 

I think the first special agent I met 
after starting with the Weatherwax 
Agency was M. H. N. Raymond, known 
to many of us as “Teddy,” who was 
then representing Holden & Aspenwall 
General Agency at Grand Rapids. At 
that time our agency was visited peri- 
odically, on account of shingle mill and 
frame row losses, by such men as M. 
H. N. Raymond, William R. Foster, 
New York Underwriters; Dr. Morse, 
Home of New York; George H. Moore, 
L. & L. & G.; Charles H. Barry, 
Phoenix of London, and afterward the 
North America and Pennsylvania Fire; 
Eugene Harbeck, Phenix of Brooklyn; 
L. H. Fox, North America and Penn- 
sylvania Fire; O. C. Kemp, Rochester- 
German; Harvey ‘Bush and later David 
W. Wells, Fire Association. 


Other Prominent Field Men 


Other prominent men in the old State 
Board whose companies were not in 
our agency at that time were John F. 
Murray, Continental; Benjamin Ver- 
nor, Springfield, Queen and Guardian; 
W. F. Hawxhurst, Commercial Union; 
Cory L. Andrews, Detroit Fire & 
Marine; J. Mabbett Brown, Imperial; 
George H. Chandler, Hartford; J. M. S. 
Neal, Norwich Union, and later for 
many years with the Aetna; E. E. 
Foster, Germania; H. H. Glidden, 
North British & Mercantile; Benjamin 
Marott, St. Paul Fire & Marine; B. S. 
Stark, Niagara; Fred E. Burt, Sun of 
London; George C. Cooper, Fireman’s 
Fund; E. P. Foreman, Franklin; N. B. 
Jones, American of Philadelphia; John 
Howley, Scottish Union & National; 
Karl Schmemann, Milwaukee Mechan- 
ics, and many more of the same calibre. 
These men were all giants in the busi- 
ness, and have had many successors 
of equal ability, notwithstanding the 
opinion of some that special agents 
have in some cases evoluted, if I may 











D. W. ANDREWS 


use the word, to “half baked special 
agents.” 
Some Michigan Stories 

Billy Foster, after retiring one night, 
in the old Smith Hotel at Hillsdale, 
found the atmosphere so close that he 
arose and tried to raise a window. Not 
being able to do this, he took one of his 
boots and smashed the glass, returned 
to his bed and slept like a baby until 
morning. He found he had knocked the 
glass out of a bookcase in the room and 
thus secured plenty of fresh air. 

John Howley, who was not noted for 
his beauty, approached Charley Luce in 
the Cadillac Hotel at Detroit and, hand- 
ing him a pocket knife, remarked: “TI 
think this belongs to you.” Charley, not 
knowing John, replied: “I guess you are 
mistaken.” John said, “No, this knife was 
given to me to keep until I met a more 
homely man than I am.” 


Built Up Good Field Men 


Taken as a whole, Michigan may well 
be proud of the old, and also the more 
recent representatives of the companies 
who have built up the business in this 
state. There may have been different 
opinions as to the abilities of the field 
men, but I think the most unconscious 
sarcasm came from an individual at 
Charles City, Iowa. I had been making 
some inspections in company with my 
agent. As we passed the bank he excused 
himself for a moment and while I was 
waiting for him an old fellow accosted 
me and asked if I was a traveling insur- 
ance man. I replied that I traveled some. 
“Well,” he said, “I have been thinking 
I would like to get some such job. I have 
got so I can’t work.” 


Field Men as Adjusters 


There has been a great evolution in 
the duties of the special agents. Thirty 
years ago there were no independent ad- 
justers. Sylvanus H. Southwick was one 
of the first and his cards read “Dependent 
Adjuster.” He said he depended on the 
companies for his living. The adjuster 
for the assured did not arrive until com- 
paratively recent years and now appears 
to be a necessary evil. In the old days 
all losses were usually referred to the 
special agents. I have seen fifteen or 
twenty on many of the large mill and 
lumber losses, and often where there 
were only four or five companies on the 
smaller losses. Each company was rep- 
resented by its own special agent. I re- 
call a loss at Ypsilanti, on a jewelry and 
book stock, where five of us worked from 
Monday until Saturday and finally paid a 
total loss, but believe me we knew we 
were right when the adjustment was 
finished. In the present day it is usually 
the exception when the special agent ap- 
pears on a loss of any size. As a recent 
article in an insurance journal expressed 
it, “The special agent is now a collector 
and jollier.” As one of the old school, I 
am inclined to doubt that the evolution 
has been for the best interests of the 
business. 

The evolution of the rating system has 
been marked. In the early days rates 








were made by the local boards. This 
method did not prove satisfactory owing 
to jealousies and unfair competition. I 
remember one instance at Muskegon 
when a rate on a certain mill was being 
discussed at a meeting of the local board 
and practically decided upon. Two mem- 
bers of a local agency were present, one 
ef them was taken suddenly ill and re- 
tired from the room, jumped into his 
buggy—no telephones or Fords at that 
time—drove to the mill in question and 
got the promise of the line if he could 
furnish a certain rate, which, strangely 
enough, proved to be the figure agreed 
upon at the board meeting. 


Committee Rating 


Then the companies stepped in and 
had the state board make the rates 
through committees, who made rates 
based on the “Rule of Thumb,” and in- 
formation and instructions from the Na- 
tional Board afterwards using the mer- 
eantile schedule which was evolved by a 
committee of the state board, after many 
weeks of hard work. 

From these methods and improvements 
made from time to time, to the present 
apparently complicated Dean schedule is 
a far cry and the old agent who hoped for 
some rule which would apply to all sim- 
ilar cases should be satisfied but I doubt 
if he is. 

I well remember the first time I saw 
what I call the “Rule of Thumb” rating 
applied by Raymond, Foster and Har- 
beck, representing the state board. They 
stood at a window in the Weatherwax 
Agency and rated every building in the 
block opposite. The rates ranged from 
4% to 6% percent. The hazards of gas- 
oline and electric wiring were not con- 
sidered. 

David Beveridge 


The evolution of the rating system has 
naturally brought many changes in the 
managers of the system. Very few of 
you will remember bluff David Beveridge 
of Detroit, manager in the days of stamp- 
ing secretaries. He was afterwards in 
charge of the insurance interests at the 
Columbian Exposition at Chicago. Then 
when rate conditions became unbearable 
in Iowa, Beveridge was sent there to 
straighten matters out. That he was 
the right man for the job was made 
evident by the _ results. One of his 
characteristics is illustrated by a remark 
made by Dennis McCarty at that time 
secretary of a local company and a local 
agent at Dubuque. He said, “When 
Beveridge says a thing is so, it’s so 
whether it’s so or not.” Beveridge was 
followed in this state by lovable E. F. 
Chapman, who in his mild way was al- 
most as inflexible as Beveridge but made 
you like the dose better. Later came 
Benallack, Middleton and Cleveland, 
whose reigns are of so recent years that 
you all know of their abilities and pe- 
culiarities. 

Special Hazards 


The evolution of the character of special 
hazards is pronounced. There are very 
few present who remember the saw and 
shingle mills and lumber yards and docks 
which furnished a large proportion of the 
premium receipts at rates from 2 to 10 
per cent. 

When I went to Muskegon in 1884 there 
were forty saw and shingle milis around 
the lake and almost a continuous pile 
of lumber from the Halli mills at the 
entrance to the harbor around to the 
Ryerson Hills & Co.’s bay mill. Now 
every mill is gone and lumber is being 
shipped in to supply the needs of the city 
which has grown from a population of 
1,800 in 1884 to 100,000 now as claimed 
by the enthusiasts of that hustling city. 


Lumber Fires 


For several years, during the closing 
up of the lumber industry, there was a 
mill and lumber fire frequently. One mill 
burned between Christmas and New 
Year’s. I overheard a conversation in 
front of our office regarding the cause of 
the fire. A knowing guy remarked that 
the fire was “caused by a hot box left 
over from last summer.” The first ques- 
tion asked by J. M. S. Neal of the Aetna 
when he came to adjust a mill loss was 
“Did they save the watchman?’ 

Then there were the mills and lumber 
docks on Saginaw River in almost a con- 
tinuous line from Saginaw to Bay City 
and many others along both sides of the 
state at Tawas City, East Tawas, Osceda, 
Ausable, Harrisville, Black River, Alpena, 
and Cheboygan, Traverse City, Manistee, 
Frankfort, Ludington, Whitehall, and 
Grand Haven,—also large mills and lum- 
ber piles all over the Upper Peninsula. 

Grand Haven boasted of the largest 
shingle mill in the world, that of the 
Grand Haven Lumber Co. which ka@ an 
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GREATER REINSURANCE 
FACILITIES REQUIRED 


(CONTINUED FROM PAGE 3) 
desired. There is still a lack of re-in- 
surance capacity. It is often necessary 
to deal with many companies before 
the excess can be disposed of. This is 
rather a contrast to the old method of 
turning over everything beyond the net 
line to one or two treaty companies. 
Nearly every small and medium sized fire 
company in the country now has a re- 
insurance treaty with a bigger com- 
pany that it did not carry a few years 
ago and that five years ae it would 
have thought impossible to obtain. 
The companies are making use of every 
available facility. 


Methods Must Be Changed 


American capital has not entered the 
re-insurance field on the scale that it 
was predicted that it would. A few 
good re-insurance companies have come 
into existence in this country during 
the last three years, but they do not 
supply by any means the facilities 
needed. A _ re-insurance man who has 
given the subject a good deal of thought 
said the other day that until American 
underwriters adopt some of the methods 
used by the foreign re-insurance com- 
panies domestic re-insurance conditions 
will not be very much improved. In Ger- 
many, Russia and other foreign countries 
where the re-insurance business has 
assumed an important place there is a 
very free exchange of business. For in- 
stance, a company like the Munich could 
absorb almost any sort of a line. This 
company had treaty arrangements with 
nearly every small company operating 
in Germany. In the foreign countries 
there are hundreds of small local insti- 
tutions that get most of their revenue 
through re-insurance sources. This 
even applies to the mutuals. There is a 
wide exchange of business and there are 
re-insurance agreements among the bet- 
ter mutuals in Europe that make it pos- 
sible for the stock companies to avail 
themselves of this additional avenue. 
But a big re-insurance company can 
dole out excess business to say 150 com- 
panies and by reason of this procedure 
handle an abnormally large line 


Field Here is Limited 


This practice has never been adopted 
in this country. A _ re-insurance com- 
pany here makes arrangements with, say 
five or six companies and hence cannot 
get a particularly large distribution. 
The field is, comparatively speaking, lim- 
ited. It is not possible to take on such 
large amounts. There is a feeling held 
by many that American companies have 
never really engaged in the re-insurance 
business on the proper scale. Re-insur- 
ance underwriters have been too much 
influenced by the methods of the direct 
writing companies, when as a matter 
of fact the two businesses are entirely 
separate. The practices prevailing in 
one may not be adopted by the other. 

It is observed that American com- 
panies are not rushing to contract with 
the new foreign re-insurance facilities 
that are being offered. It is thought 
that there is a need for caution in mak- 
ing arrangements with foreign compan- 
ies. That is, the spread of bolshevism 
makes it necessary for an American un- 
derwriter to take into careful considera- 
tion whether or not the foreign com- 
pany is offering its facilities is likely to 
be swept out of existence by revolt or 
revolution. Certainly bolshevism is 
spreading in Central Europe and there 
is no predicting where it will strike 
next. The Scandinavian companies that 
have recently entered the United States 
are regarded as safe and sound and out 
of the “Red Flag District.” 


English Companies Restricted 


Many have wondered at the failure 
of English companies to enter this coun- 
try for re-insurance purposes. This is 
easily explained in the fact that while 
the war was on companies could not le- 
gally take funds out of England for 
the purpose of establishing themselves 
in a foreign country. Hence English in- 
stitutions have not been able to put up 
the necessary deposits in this country 
and have made no effort to enter the 
United States to do a re-insurance busi- 


ness. Now that the peace treaty is 
ratified it is expected that the more 
stringent regulations will be removed 


and at this time it is anticipated by 


AMOUNTS ARE LIBERAL 
USED CAR LIMIT BEEN RAISED 


Eastern and New England Conferences 
Adopt New Schedule to 
Meet Emergency 


NEW YORK, July 16.—At a special 
meeting of the interim committee of 
the Eastern and New England auto- 
mobile conferences to consider the 
question of increased insurable limits 
tor used and second hand cars, a new 
rule was adopted and later approved 
by the national conference to be effec- 
tive immediately in eastern and New 
England territories. The rule reads: 
“As respects gasoline and steam auto- 
mobiles of private pleasure type which 
have been shown to the company to be 
superior to average as regards moral 
and physical hazard the company may 
at its discretion increase the amount 
of insurance written thereon beyond 
that permitted in the conference table 
of insurance limits in amounts not ex- 
ceeding the following: Upon automo- 
biles coming in class E, listing at $799, 
an increase of $100; on class B, listing 
at $800, to $1,799, $200; class C, listing 
at $1,800 to $2,499, $300; class B, listing 
at $2,500 to $3,499, $300.” 
In connection with these increases 
the attention of the companies is par- 
ticularly called to the fact that in no 
case shall the amount of insurance 
granted by the company exceed the 
actual cost of automobile to assured. 
The effect of this new rule is to add 
a permissible flat amount to cars in the 
different classes as regards their insur- 
«ble value, such increase, however, to 
he at the discretion of the writing com- 
pany and depend=nt upon the moral and 
physical nature of each risk. These in- 
creased limits will afford relief to 
owners of used cars which under the 
present abnormal conditions have a 
value often far in excess of the limits 
set forth in the conference table of 
percentages. The new rule is an emer- 
gency measure to provide for unusual 
cond:tions and will be in force so long 
as such conditions persist. Notice of 
this action by the eastern and New 
England conferences has been sent to 
the Southern Pacific, Coast and West- 
ern conferences for such action along 
similar lines as may commend. itself 
to them. 





situation that a number of high pms 
inglish companies will enter the United 
States to transact a re-insurance busi- 
ness and that their contracts will be 
very acceptable to many companies 
which are still undersupplied with re- 
insurance facilities. 





INTEREST IN SISAL LOSSES 
(CONTINUED FROM PAGE 3) 


raked into piles and carried to a great 
stack, from which it was baled in hay 
balers. The work was pushed at utmost 
speed and while the rest of the commu- 
nity was hoping for rain to give relief 
from the extreme heat and continued 
drought, Mr. Sellery was suspected of 
indulging in silent solicitation that there 
be divine intervention against showers. 
However, on Wednesday night of last 
week there was a heavy shower, which 
made it neecssary to do over a part of the 
work. The whole operation was most 
spectacular and the people of the neigh- 
borhood were consumed with curiosity 
over the sudden appearance of such vast 
quantities of a material entirely strange 
to their eyes. The undertaking was a 
great success and, though the actual fig- 
ures are not as yet available, it is cer- 
tain that, after all expense has been de- 
ducted, the salvage will amount to many 
thousands of dollars and will be a very 
respectable percentage of the total loss 
figure, which has been estimated as in 
excess of $300,000. 


The Liverpool Marine, which hitherto 
has confined its operations to marine 
underwriting, has extended its business 
to include fire and accident insurance. 
It has therefore changed its name to the 
Liverpool Marine & General Insurance 





those who are in touch with the foreign 


CHURCHES NEEDS RODS 


—— 


MANY LOSSES BY LIGHTNING 


Protection Also Essential for School 
Buildings—Would Work to Re- 
duce Fire Ratio 





Churches and school houses have 
never been considered very desirable 
fire risks from the underwriting view- 
point. The loss ratio has usually been 
high and the losses on fires which 
usually start are excessive in com- 
parison with losses in many other oc- 
cupancies. Among the most. prominent 
of the school house and church causes 
is lightning. And the lightning loss 
can be most easily prevented. 

The loss record in Indiana for the 
six years 1913-1918 contains data on 412 
school house losses. Of these fires, one 
of every seven was caused by lightning. 
In the same years, 1913-1918, 184 church 
fires were reported and one out of every 
five of these was caused by lightning. 
In other words, 14 per cent of the school 
house fires and 20 per cent of the church 
fires are caused by lighting. In every 
one of the six years except one, light- 
ning was the leading cause of church 
fires. 

Protection is Important 


When it is remembered that both 
churches and school houses, particularly 
the latter, are used for housing public 
gatherings, the importance of lightning 
protection is evident for it not only pro- 
tects property but also prevents possible 
loss of life. 

The Kansas loss figures as given out 
by the Acturial Bureau of the National 
Board of Fire Underwriters show four 
church fires from lightning in 1918 with 
a loss of over $13,000. This was 10 
per cent of the total number of church 
fires occuring in that year and almost 
the same percentage of the total church 
loss caused by fires of known origin. 


Europeans Rod All Schools 


Protection of school houses particu- 
larly is deserving of careful attention. In 
France and at least one other European 
couniry, school houses are almost in- 
variably protected against lightning at 
the time they are constructed and an- 
nual appropriations are made by the 
various political units to maintain these 
protective devices in the best possible 
condition. Lightning rod use on all pub- 
lic buildings is a part of the general 
European policy of careful conservation 
of all created resources, 

Lightning protection for school houses 
would insure prevention of loss from 
the leading known cause of school house 
fires in at least one state of the Union. 

s Indiana is a representative state, 
the figures may be taken as valuable for 
deduction purposes. Protecting school 
houses and churches would not only 
remove one of the principal aangers 
of fire causing destruction to the prop- 
erty, but it will remove a very real dan- 
ger of panic involving loss of life. It 
would also prevent sufficient fires to 
make school houses and churches more 
desirable risks for the insurance com- 
panies. 


REMINISCENSES BY ANDREWS 


(CONTINUED FROM PAGE 5) 
output of a million shingles a day. Com- 
pare this industry with the automobile 
factories and other large manufacturing 
plants of today, most of them sprink- 
lered and written by the companies freely 
at from 8c up. 


Evolution of Local Agent 


The evolution of the local agent is per- 
haps as marked as in any other depart- 
ment of our business. I call to mind a 
remark of Wm. A. Cormany of Kansas 
expressing this point. Bill said he remem- 
bered the time that when he called at 
an agency the agent would jump up, 
offer him a chair and perhaps a cigar and 
say “now what can I do for you, Mr. 
Cormany?” “Now,” says Bill, “when you 
go into a local agent’s office you find him 
with his feet on the desk and he greets 
you with Hello Bill, what in hell have 
you got to kick about now!” 

Among the “Cld Guard” of the Mich- 
igan local agents I call to mind Uncle 





Company, Ltd 


Jerry Vernor, Frank Davenport, Eber 





WILL GERMANS SEEK 
TO RETURN TO U. S.? 


(CONTINUED FROM PAGE 3) 


the medium of reinsurance offices, a 
phase of the insurance business which 
they peculiarly understand, and in the 
conduct of which they have been highly 
successful. 


May Own Scandinavian Companies 


As a matter of fact, it is shrewdly 
suspected that 90 percent of the Scan- 
dinavian companies that have come into 
the United States seeking reinsurance 
in the past year or two, are largely 
German owned, and that others may 
be expected from time to time. 

Prior to the outbreak of the war, 
Germany skillfully placed large sums 
of money upon very advantageous 
terms, with leading banks at Copen- 
hagen, Stockholm, Christiana, and other 
Scandinavian centers, a fact that in- 
fluenced not a little the pro-German at- 
titude of the countries concerned. It 
is further reported that when the for- 
tunes of war was setting against Ger- 
many, monied interests of the Empire 
transferred five billions of dollars into 
Holland, Denmark, Norway and Sweden, 
and a portion of these funds, it is. 
generally believed, were invested in 
floating new insurance interests in each 
of the countries named. 








Ward, J. E. Dickinson, Chas. F. Peltier, 
A. G. Lindsay of Detroit. Henry Grinell, 
Major C. W. Watkins, Eugene E. Windsor 
(recently deceased at 89 years of age), R. 
B. Loomis, M. S. Crosby, Jas. Gallup, 
General Heath (Ferry Heath’s father), 
George Roelofs (still active in the busi- 
ness) of Grand Rapids, Alexander Fer- 
guson, Joe Stringham, Benj. Goer, Wm. 
McBain, A. Schup and Jast. Brown of Sagi- 
naw, Uncle John Drake, J. P. Corwin, 
Knages & Plum (still in the game) Bay 
City; S. H. Stevens, R. P. Easton and 
Ashford Wood, Muskegon; John A. Pfaff 
and John J. Danhof, Grand Haven. It is 
not surprising that these two are still 
alive and active as they have always 
lived in the city of perpetual youth. 

Walter B. Webb and J. R. Brown of 
Jackson; Mr. Hubbard (father of Ernie 
Hubbard) Battle Creek. Sid Faxon, E. 
Y. Deyoe (still active at 90 years of age) 
Kalamazoo; Frank A. Douglass, Uncle 
Billie Van Orden, Houghton; Peter White, 
Marquette; Joe Fliesham, Menominee, 
and Dud Johnson at the Soo. 


Visit to Ann Arbor. 


I well remember an incident which may 
be interesting: H. M. Magill, general 
agent for the Phoenix of Hartford at 
Cincinnati, refused to have his agents 
send daily reports through the stamping 
offices. This caused much dissatisfaction 
among the agents of other companies, 
espeically at Ann Arbor, where John O. 
A. Sessions was, and still is, agent for 
the Phoenix. The state board at one 
time visited Ann Arbor in a body and 
divided up into small committees to 
visit the various local agents in an en- 
deavor to bring about peace and harmony. 
Geo, Armstrong and I called on Zina P. 
King (also still in the game), George 
asked Mr. King to suggest a remedy for 
the difficulties, he replied, “You hang 
Magill, Sessions will die of broken heart, 
and the troubles will be over.” 

There have been many changes in 
local conditions since the “good old days” 
but I leave it to you as to whether or not 
the evolution of the personnel of the local 
agent has brought about any improve- 
ment, The innovation of the broker in our 
business is too large a subject to be more 
than mentioned at this time. Our pro- 
fession is a grand one and we should all 
be proud to be connected with it. 


Miscellaneous’ Notes 


The Liberty Fire of St. Louis has ap- 
plied for admission to Indiana and Ohio. 

General Manager A. G. Dent of the 
Liverpool & London & Globe, who has 
been visiting in this country, sailed for 
London last Saturday. 

Vice-President F. C. Buswell, of the 
Home, together with Mrs. Buswell, left 
New York Wednesday for a month's 
vacation in the Canadian woods. 

Vice-President James W. Cochran of 
the Fire Association is spending a month 
at his summer home on Indiana river in 
Michigan. Western Manager John M. 


Thomas of Chicago will ioin him there 
the latter part of this week. 
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WILL PAY PRESIDENT 


PENNSYLVANIA’S NEW MOVE 





State Federation to Engage Salaried 
Man to Give His Entire Time 
to Its Work 





HARRISBURG, PA., July 15—The 
Insurance Federation of Pennsylvania 
at meeting here decided to engage the 
services of a salaried president whose 
entire time is to be devoted to fed- 
eration activities. This gives the Penn- 
sylvania Insurance Federation two sal- 
aried officials. A secretary has now 
been employed for more than three 
years. The board of directors and 
the members of the federation were 
prompted to take this action on account 
of the increased amount of work and 
the undesirability of imposing a great 
deal of this on any active insurance 
man, who in order to do the position 
justice would be obliged to sacrifice his 
own business to a great extent. 


Donaldson Is Speaker 


The speakers included Thomas B. Don- 
aldson, Pennsylvania insurance commis- 
sioner; G. Edgar Turner, Indianapolis, 
general counsel of the National Council 
of Insurance Federations, and C. J. Doyle, 
Springfield, Ill., associate counsel of the 
National Board of Fire Underwriters. 

Commissioner Donaldson made it plain 
that the Pennsylvania department would 
be operated upon a strictly business ba- 
sis and that the insurance companies, 
insurance agents and policyholders are 
all equally welcome to come to the de- 
partment not only with grievances, but 
with helpful suggestions as well. Com- 
missioner Donaldson emphasized the im- 
portance when presenting cases to the 
department for counsel and adjudication 
of presenting all the facts. A great deal 
of the trouble in the past, he said, has 
heen due to the disinclination of com- 
pany representatives, agents and policy- 
holders to state their cases in full. 

Mr. Turner appeared before Pennsyl- 
vania insurance men for the first time. 
The greatest danger to the insurance 
business at the present time, he said, is 
the indifference of all classes of insur- 
ance men, both in the company and 
agent classifications, to the significance 
of the radical movements in this coun- 
try. Mr. Turner presented a very keen 
analysis of the reasons why the general 
publie is suspicious of everything con- 
nected with insurance. He stated that 
energy and enterprise had placed the 
insurance business in this country upon a 
very high level, but that it would be 
necessary for the insurance business to 
demonstrate its unquestioned good char- 
acter if it wanted to stay there and not 
go backward. 


Doyle Tells of Work 


Mr. Doyle entertained the convention 
with interesting reminiscences of his 
work in the western territory, with hu- 
morous comments on the attitude of the 
various legislative bodies in regard to 
insurance and with an array of statistics 
proving that insurance is the only busi- 
ness of any consequence which has not, 
on account of its rates, cost the buyer 
more during the war than before. Mr. 
Doyle referred to the vast amount of 
work which the National Board of Fire 
Underwriters had done during the war 
in the way of fire protection, surveys of 
manufacturing establishments and the 
like. The Insurance Federation, he stated, 
Was never needed as much as it is today. 

A handsome silver loving cup was 
given to retiring President Wallace M. 
Reid bv his associate officers and direc- 
tors, John W. Doriss of Philadelphia 
making the presentation speech. Mr. 
Reid responded feelingly. 


New Officers Elected 


Officers elected are: 

First Vice-President—J. B. Longacre, 
Philadelphia (acting president). 

Second Vice-President—Jere H. Barr, 
Reading. 
Third Vice-President—John L. Rivolta, 
Pittsburgh. 

Fourth Vice-President—N. 
Pittsburgh. 

Fifth Vice-President—W. R. Harper. 
Philadelphia. 

Secretary—Albert N. Wold, Pittsburgh. 

Treasurer—Alfred G. Hare, Phila- 
delphia. 


S. Riviere, 


NOW TO FORCE ACTION 





SITUATION ACUTE IN INDIANA 


Inspection Bureau Refuses to Promul- 


gate the Going Rates as the. 
Legal Tariffs 


INDIANAPOLIS, IND., July 16.— 
The Indiana Inspection. Bureau on 
the advice of counsel has refused to 
abide by the order of the insurance 
commissioner of the state who in- 
structed that the going rates be made 
the legal rates instead of the tariff 
rates resulting from an application of 
the schedules filed with him. In some 
cases prior to the law going into effect 
May 15 there were cut rates. The com- 
missioner holds that these rates at 
which risks had been written should 
be regarded as the legal rate. He bases 
his finding on Section 9 of the rating 
law. This section is a rather loosely 
worded provision but was meant to 
cover the interim between May 15 
when the law went into effect and 60 
days thereafter during which time the 
companies must have all their schedules 
filed 

What the Attorneys Say 


The attorneys for the companies 
hold that the rates at which risks were 
written if they deviated from the reg- 
ular tariff rates resulting from an ap- 
plication of the schedules could not be 
made the legal rates or the anti-dis- 
crimination law would be violated. 
Agents have been “between the devil 
and the deep blue sea” as to what 
course to follow inasmuch as there are 
penalties for violation of the law. The 
companies and the inspection bureau 
have instructed the agents to get the 
book rates because they are the legal 
rates in their opinion and they declare 
any others would be discriminatory. It 
is now up to the state to take the next 
action. It is likely that a test case will 
be made by the state bringing action 
against some one for violation of the 
law. 
Daily Papers’ Attitude 


The situation has been given more or 
less “free air” in the daily papers and, 
as is customary in such treatment, the 
fire companies are being held up to the 
community as a gang of tricksters, seek- 
ing unfair advantages. “It appears now,” 
said “The Indianapolis Star,” “that a 
‘joker’ was written into the law, which 
was enacted under an understanding with 
the insurance companies that it would 
eliminate troubles of the past between 
insurers and insured by doing away with 
all alleged discrimination in rates. The 
part of the law that apparently carries 
the joker is Section 9, under which the 
insurance 
rates to become legal in Indiana are the 
btureau or published rates in effect May 
15. Miles Schaeffer, actuary in the of- 
fice of Otto L. Klauss, auditor of state, 
does not agree with the insurance com- 
panies in this respect. He holds that the 
‘going rates,’ the rates actually charged 
the insured, are the ones that the law 
contemplated.” 


Governor Turns Cold Shoulder 


A futile effort was made last week 
to get at the difficulty when a delegation 
of insurance managers visited Governor 
Goodrich and sought an interview on the 
subject. He declined to treat with them, 
referring them to Auditor Klauss. The 
Suggestion was not accepted and the 
delegation did not see the auditor. 
Among those who waited upon the gov- 
ernor were A. G. Dugan, J. C. Ingram, 
Cc. R. Tuttle and J. V. Parker of Chi- 
cago and W. E. Haines of Le Roy, Ohio. 








Delegate to National Council of Insur- 
ance Federations—James W. Henry. 

Directors: Term expiring May, 1920— 
E. H. Bair, Greensburg; J. W. Barr, Oil 
City; W. P. Lewis, Huntingdon; James 
C. Murray, Pittsburgh; George R. Pack- 
ard, Philadelphia; J. E. Parnell, Indiana; 
Franklin Suydam, Harrisburg. 

Term expiring May, 1921—Ray 5S. 
Brown, Allentown; A. S. Galland, Wilkes- 


companies maintain that the | 


SIX MONTHS’ LOSSES 


LESS THAN RECORD IN 1918 


Expense Ratio Is Higher Because of 
Greater Cost of Labor, Sup- 
plies and Material 


The losses by fire in the United 
States and Canada in June as com- 
piled from the records of the Journal 
of Commerce, reach a total of $20,475,- 
750. From a fire insurance point of 
view the figures are far from satisfac- 
tory; as, while the value of property 
burned is less, the premium volume is 
considerably smaller than last year 
with the result that the loss ratio of 
the companies for the month will prob- 
ably show up higher. 


Higher Expense Ratio 


In addition to the high burning ratio, 
the fire insurance companies are, owing 
to continuation of war conditions, 
forced to operate under a higher ex- 


pense ratio than heretofore, and this 
tendency appears to be _ increasing 
rather than diminishing. The June 
losses this year compare with $24,- 


890,600 in 1918 and $15,513,270 charged 
against June, 1917. The fire losses 
for the first half of 1919 aggregate 
$131,016,975, as against $144 082,635 for 
the first six months of last year and 
$142,621,725 for 1917. The following 
table gives a comparison of the losses 
by months for the -first half of this 
year with those of the preceding vears: 
1917 1918 1919 


Jan. ..$ 36,431,770 $ 37,575,100 $ 29,446,325 
(Feb... 29,587,660 20,688,155 26,891,950 
Mar. . 17,523,000 29,273,980 22,201,900 
Apr... 18,597,225 20,108,900 15,484,750 
May .. 24,968,800 20,545,900 16,516,300 
June . 15,513,270 24,890,600 20,475,750 





tl..$142,621,725 $144,082,635 $131,016,975 
Bigger Losses of Month 


The twenty-one fires charged with 
causing a loss of $200,000 and over dur- 
ing the past month include the follow- 
ing: 


Location and description— Amount 
Pelee, IN. W., NOUGEs. <5 ccte sean $ 500,000 
Campbellton, N. B., lumber mills 500,000 
Restigouche, Que., lumber mills 400,000 
Quebec, Que., storehouse and 

GION OE Siva vices euntiaes daceus 500,000 
Sacramento, Cal., candy and 

GFACMGE TAGUOES . oc <a cc ceciices 350,000 
Middletown, R. I., residence.... 400,000 


Norfolk, Va., tobacco warehouse 3,250,000 


Baltimore, Md., fertilizer plant. 800,000 
St. Catherines, Ont., flax mills. 450,000 
Richardson, N. D., two business 

WGC oho cs ctmsadceaccucceus 300,000 


Canadian Losses Heavy 


A study of the detail loss record for 
the month reveals that the losses have 
been fairly well distributed throughout 
the country. It is noticeable, however, 
that there have been a number of large 
Canadian risks destroyed during June, 
and these will tend to maintain the Do- 
minion’s rather high loss ratio. The most 
notable fire during the month was the 
destruction of a tobacco warehouse at 
Norfolk, Va., involving a loss of $3,250,- 
000. This large total loss came as a 
shock to some fire underwriters, as the 
structure was considered to a certain 
extent fireproof and in consequence they 
had accepted large lines. Careful inspec- 
tors of some of the offices, however. had 
pointed out that the upper part of the 
building was frame, with the result 
that their commitments on the risk were 
limited. The risk under these circum- 
stances being totally destroyed raises the 
question in underwriters’ minds as to 
whether fire protection features are not 
sometimes given too much credit when 
their value, as in this case. is impaired 








bv the existence of highly hazardous 
portions. 
burgh; S. H. Pool, Philadelphia; Paul 


Sheafer, Pottsville. 

Term expiring May, 1922—Wallace M. 
Reid, Pittsburgh; J. W. Doriss, Phila- 
delphia; W. F. Swan, Philadelphia; Wil- 
liam E. Bates, Philadelphia; A. C. Mc- 








Barre; Charles H. Genter, Scranton; J. W. 





‘Henry, Pittsburgh; O. C. Hurst, Pitts- 





Lean, Sharon; Frederick G. Rees, 
Philadelphia; James F. Tanner, Erie. 


CHANGES IN THE FIELD 









ROCHESTER’S APPOINTMENTS 





Fred W. Engle of the Firemens Joins 
Forces With S. T. Johnson in 
Illinois Territory 


Samuel T. Johnson and Fred W. 
Engle have been appointed special 
agents in Illinois for the Rochester 
Department of the Great American, 


each supervising an independent field. 
Both will make headquarters at Chi- 
cago. Mr. Johnson has been with the 
company for some time, formerly as- 
sisting Raymond Waldron, the Illinois 
and Wisconsin state agent, who was 


recently called to the head office as 
assistant manager of the Rochester 
branch. Mr. Engle is a graduate of 
the Firemens field force and is IIli- 
nois state agent. He formerly traveled 
in Indiana for the National Union. 


A. S. Gormly, who likewise assisted 


Mr. Waldron in Wisconsin, has now 
been appointed state agent of the 
Rochester Department there. He will 


continue to make headquarters at Mil- 
waukee. 


E. J. Arimond 


E. J. Arimond of Milwaukee, who for 
the past ten or eleven years has rep- 
resented the Fidelity-Phenix in Wis- 
consin, assisting State Agent Skowrup, 
has resigned and will become special 
agent in Wisconsin and Minnesota for 
the Caledonian, succeeding A. S. Hall, 
who went with the Atlas. Mr. Arimond 
is a thorough insurance man and pop- 
ular in the field. 





Frank T. Casey 


Sergeant Frank T. Casey of Chicago 
has been appointed [Illinois special 
agent of the Great Lakes of that city. 
Mr. Casey has just returned from over- 
seas service, having been in the army 
of occupation at Coblenz, Germany, 
where he was top sergeant in his com- 
pany. For a number of years he was 
connected with the John Naghten & 
Co. agency in Chicago, and for two 
years ‘traveled for the Metropolitan 
Fire in Illinois, managed by the Nagh- 
ten agency. Mr. Casey has a fine army 
as well as a splendid insurance record. 
He was in the army for almost two 
years. The Great Lakes expects to de- 
velop a strong business in its home 
state. 





C. W. Sexton and F. E. Dunham 


As a result of the division of the 
New England field by the National 
Union. Clarence W. Sexton of Hart- 
ford, Conn., for some time connected 
with the Hartford stamping office, will 
be given charge of the Connecticut 
and western Massachusetts business of 
the company with headauarters at 
Hartford. Special Agent F. E. Dun- 
ham, who formerly held the entire 
field. will retain Maine. New Hamp- 
shire. eastern Massachusetts and 
Rhode Island. 





J. C. Ferriter 


C. Ferriter. formerly in the local 


business at Wichita, Kan., where he 
was associated with his father, has 
heen appointed special agent of the 


Central States Fire of that city. Mr. 
Ferriter is just out of the air service 
where he secured a commission. He 
will travel western Kansas with head- 
quarters at the home office. 


Walter E. Volbrecht 


Walter E. Volbrecht has taken up 
his old work as Ohio state agent of 
the Pittsburgh U-derwriters. Mr. Vol- 
brecht left the Ohio field intending to 
enter an officers’ training camp. How- 
ever, while he was just getting started 
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Program for Field Men 


THE movement to make the state 
conservation association plan _ per- 
manent so that the great work carried 
on during the war may be continued 
is one that should appeal not only to 
the insurance fraternity, but to the pub- 
lic at large. The field men are to be 
congratulated on the achievements 
wrought during the war times. Their 
activities brought them in contact with 
the public in a more intimate relation- 
ship than heretofore. 

Fire insurance needs to make itself 
known as a public benefactor. There 
is no set of men better qualified to 
popularize fire insurance than the state 
and special agents. They are men who 
are coming in contact with the best 
class of citizens over a wide area. They 
are thrown into relationship with busi- 
ness of many kinds. Their training 
gives them a wide vision. The field 
men being carried with the active cur- 
rents of business have a fresh and 
wholesome outlook on life. They from 
time to time have shown their capacity 
as politicians because they are very 
accurate in measuring public sentiment. 

The field men occupy a very impor- 


All Round Field Service 


P. J. Moriariry, state agent of the 
NortH British & MERCANTILE, at the re- 
cent meeting of Michigan field men, gave 
a talk in which he advocated a larger and 
more efncient service on the part of the 
field workers. In viewing the scope of 
the special agent’s work Mr. Mortarity 
said that one should not fail to include 
the relationship that the field men bear to 
the general public. The field man, in his 
opinion, who can combine the qualifica- 
tions of giving satisfaction to the agents, 
the public and the company, is happily 
endowed. He is then rendering real field 
service. 

Mr. Morrarity feels that hasty and 
careless inspections act as a boomerang, 
prejudice the property owners, are useless 
to the companies and simply mean wasted 
time. Mr. Mortarity believes that the 
work in connection with the conservation 
association has taught the field men a val- 
uable lesson. In those inspections field 
men co-operated with the owners to a 
marked degree. ; 

Mr. Morrarity holds that some one in 
authority should accompany the field men 
in making an inspection in order that the 
two may talk over any features that come 
up that seem noteworthy. In this mutual 
tour the field man and the assured get to- 
gether, exchange views, discuss defects 
and build up confidence. 

Mr, Morrariry calls attention to another 


tant part in the fire insurance com- 
munity. Some men at headquarters 
are too much inclined to be one sided 
in their views because they are not in 
touch with the people to the extent 
that the field men are. The local agents 
being the actual business producers 
come in contact with the public, it is 
true, but their tendency is to look at 
entirely from the selling 
standpoint. In the field man is found 
the golden mean between the office 
and the selling side. 

The field man is the harmonizer. He 
is the man that adjusts the balance 
wheel. In the effort on part of insur- 
ance companies to become better un- 
derstood in the public mind, we must 
rely very strongly on the field men. 
The state conservation association un- 
doubtedly can do much to show the 
people that fire insurance interests are 
not entirely selfish in their endeavors. 
One of the big needs of today is to 
present fire insurance in a new and 
right light. We can rely on the field 
men to do considerably more than their 
share to this They have the 
punch and enthusiasm to do things. 


insurance 


end. 


error that some field men make in crit- 
icising the rating bureau where they think 
a mistake has been made. This, he says, 
is very injudicious, as it further adds to 
the prejudice of the assured against the 
rate making authorities. When field men 
run across mistakes in their work, Mr. 
Morrarity stiggests that they take them 
up with the rating bureau managers direct. 

Mr. Mortarity says that some field men 


follow the course of always praising the } 


local agent and never pointing out many 
of his weaknesses or shortcomings. There- 
fore a local agent fails in the service 
that he renders to the local agent because 
he becomes warped. 


Mr. Mortrarity has come out strongly 


for an all round service in the various 


relationships in which the field man finds 
He preaches a sound doctrine 


himself. 
which is certainly worthy of espousing. 


THE wise man seeks advice from the 
man who knows. 


AMBITION is the tack 
where the hustler sits. 


A MAN may have to wear fringes on his 


pants, but spats are his own fault. 


“Take your job as a tonic and not 


as an anesthetic.” 


Two heads are better than one—espe- 


in the chair 


H. H. Walker of Chicago, secretary 
of the western farm department of the 


Home of New York, is in St. Luke’s 
Hospital in his city suffering from a 
broken hip. Mr. Walker returned from 
Florida after spending the winter there 
and was never in better shape. He was 
playing golf at Kenilworth and in mak- 
ing a detour did not notice a depres- 
sion, coming down with his entire 
weight and falling, resulting in the in- 
jury. Mr. Walker will soon reach his 
80th birthday anniversary. He has had 
a long and interesting career. He is 
bearing his present injury with great 
courage and fortitude. 

Capt. V. C. Newman, who will be 
remembered as connected with the 
western department of the Northern 
of England in Chicago some 20 years 
ago coming over here from England, is 
now manager of the west end of Lon- 
don for the Law Accident. When the 
war broke out Mr. Newman was man- 
ager at Southampton for the company, 
but was promoted at the close of the 
war. He was connected with the ma- 
rines and saw fighting service in 
France and Flanders, as well as at 
Salonika and other points. He re- 
ceived many honors and decorations. 
Among others, he was decorated with 
the “order of the British Empire.” His 
name appears in the “King’s birthday 
honor” list. Altogether, Captain New- 
man had a gallant record in service, be- 
ing promoted from lieutenant. He 
keeps in touch with one or two of the 
employes of the Northern office, and 
during the life time of Manager Lermit 
corresponded with him. 


Secretary Henry F. Tuerk of the 
Illinois Fire of Peoria is a live young 
man in fire insurance who is very con- 
scientious in his work and has been 
closely identified with the Illinois Fire 
for years. He knows all the ins and 
outs of the company, has been with it 
during its periods of sore trial and is 
one of the factors who swung it into 
the profit making course. The Illinois 
Fire is now operating in four or five 
states, the only eastern state in which 
it is licensed being Pennsylvania. It 
is watching its business carefully and 
is in close touch with its agents. 


Mrs. Dorothy M. Rolph of Denver, 
deputy insurance commissioner of Colo- 
rado, was in Chicago last week en route 
to Bloomington, Ill, where she is 
examining a reciprocal. Mrs. Rolph 
has been in the department for a num- 
ber of years, advancing to her present 
position from a minor clerkship. Mrs. 
Rolph is a woman of charming person- 
ality who is as popular in social circles 
as she is efficient in her supervising 
duties. 

Harry M. Zimmer of Chicago, state 
agent of the Home and Franklin in IIli- 
nois, can probably be called the “IIli- 
nois ace” so far as field men are 
concerned in that state in appointing 
agents in one day. Mr. Zimmer and 
Special Agent C. O. Bray left Bloom- 
ington, Ill, Tuesday morning of last 
week at 7 o’clock. At 8:15 o’clock Mr. 
Zimmer had appointed an agent for 
the Franklin at McLean. At 9:20 he 
had a man at Stanford. At 10:10 he 
appointed an agent at Minier. At 11:10 
he coralled an agent at Hopedale. At 
1:20 he landed a Franklin agent at 
Tremont. At 2:20 he repeated the 
process at Morton. At 2:56 he had his 
man at Allentown. 

Altogether there were seven agents 
of the Franklin appointed in a day’s 
time. Mr. Bray was the pilot in his 
Dodge car which he will now designate 
as the “Franklin seven.” This is an 
achievement that is well worth while. 
It not only shows ability on the part 
of Mr. Zimmer but is a decided com- 
pliment to the Home of New York 





cially if the other fellow is guessing tails. 








PERSONAL SIDE OF THE BUSINESS 








the Franklin in a day’s time in one 
state and did not need any particular 
argument to show why it would be of 
service in an agency. 


George G. Williams of Milwaukee, 
state agent of the Liverpool & London 
& Globe, who fell from a street car 
the middle of last month is now re- 
cuperating. Fortunately Mr. Williams 
did not break his leg as first reported 
but fractured the humerus of his right 
arm. The injury was very painful and 
has caused Mr. Williams much distress. 


A. J. Elder of Chicago, superinten- 
dent of the farm department of the 
Hartford Fire, sprang a surprise on 
his associates the other day when he 
was married to Mrs. Anna Coffman of 
Owensboro, Ky., his old home. Mrs. 
Coffman is the daughter of Mr. and 
Mrs. John T. Thompson of that city. 
Mr. and Mrs. Elder will be at home at 
the North Shore Hotel in Evanston, 
Ill, after Aug. 1. Mr. Elder is one of 
the authorities on farm insurance in 
the west. He traveled in Kentucky for 
the Home before connecting with the 
Hartford and has made a great success 
in his specialty. 

A dinner in honor of W. H. Riker, 
former state agent of the North Amer- 
ica in Indiana and now with the west- 
ern department at Chicago, is proposed 
by his former field associates in In- 
diana where he is held in highest es- 
teem. Monday evening, July 28, is 
the date selected. 

Mr. Riker was one of the leaders in 
that state and wielded a strong influ- 
ence. His work as head of the con- 
servation committee during the war 
was particularly notable and will long 
be remembered. 


George W. Law, manager of the 
western office of the Royal in Chicago, 
and his son Elwin are motoring this 
week from Chicago to Cincinnati. On 
the trip to Cincinnati they will stop 
off at a few of the Royal agencies and 
while in Cincinnati will be the guests 
of Charles G. Law, manager of the 
Law Insurance Agency. 


L. V. Dean, who has served in the 
field for fire insurance companies, trav- 
eling for the London & Lancashire and 
later the Liverpool & London & Globe, 
has been appointed insurance commis- 
sioner of Alabama. More recently he 
has been in the local business. 

James A. Bawden, who recently be- 
came associate state agent of the Amer- 
ican of Newark for Indiana, announces 
the location of the Indianapolis office of 
Richman & Bawden, state agents of the 
American, at 205 Circle building, in that 
city. Mr. Bawden is fortunate in se- 
curing this location, which has a fine 
outlook across one of the big cascades 
in Monument Place and up Meridian 
street. He has also secured an inter- 
esting and historic piece of furniture for 
his room in the directors’ table of the 
old German Fire of Indianapolis, which 
retired several years ago. Mr. Bawden 
found the table in another room of the 
building which is now controlled by 
former Secretary Lorenz Schmidt of 
the German Fire, associated with his 
sons. 

The Fireman’s Fund Record states 
that Michael Walter of Lockport, Il. 
is the oldest living agent reporting to 
the western department. He has rep- 
resented the company since March 6. 


1874. Mr. Walter served in the Civil 
War and on the termination of the 
conflict returned to Lockport and 


served as justice of peace and super- 
visor. A short time later he engaged 
in the insurance business. His agency 
has been in continuous existence since 
he established it. He is now 81 years 





management in that seven men took 


of age. 
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BRONSON BACK WITH ATLAS 


NEW YORK, July 15—Following 
his discharge from army service, Capt. 
Arthur H. Bronson has reentered the 
employ of the Atlas Assurance of Lon- 
don, as executive special agent. He 
has a roving commission throughout 
the eastern territory, and will seek de- 
sirable local representation for his 
company in all protected cities and 
towns where it has no agencies. Stal- 
wart of frame, and genial of manner, 
Captain Bronson makes and_ holds 
friends readily, and in his new sphere 
of work will doubtless be able to in- 
crease the popularity of the Atlas 
among the business producers. 


SPRINKLER LEAKAGE MEETING 

Successful in every way was’ the 
joint meeting of representatives of the 
Eastern and the Western Sprinkler 
Leakage conferences, held at Buffalo 
on Thursday and Friday last. Each 
organization was’ represented by its 
chief officer, leading inspector and five 
other members, all actuated by a sin- 
cere desire to iron out differences in 
underwriting methods and _ practices 
that exist in the two fields, and as 
nearly as might be, arrange a program 
of uniformity in both respects. 

The preposed Form B. policy was 
fully approved, as was also the sug- 
gested repairs and replacements rider. 
The codification and unification of all 
existing rules was determined upon, 
and such work will now be undertaken. 
Uniformity in the method of applying 
the rating schedule will be observed 
in the future, obviating thereby irri- 
tations that have arisen with the as- 
sured from time to time in the past, 
because of differences in this respect. 

An altogether admirable spirit of 
give and take was manifest among the 
delegates from each association, thus 
enabling the satisfactory disposition of 
a number of matters that have been 
hanging fire for six months or more, 
and which perhaps would never have 
been gotten rid of without the personal 
contact of the members. 


WILLETT ENDS SOUTHERN SWING 

Henry I. Willett, agency superintend- 
ent in the middle and southern depart- 
ments of the Firemen’s, Girard and 
Mechanics, recently returned to New- 
ark after an extended swing through 
the southern territory, that took him 
as far as New Orleans, returning by 
way of Louisville, his old home. At 
the later point he spent some days 
with his mother. 

Mr. Willett is enthusiastic over the 
solid prosperity everywhere in evidence 
in the south, but particularly noticeable 
at Norfolk, Atlanta and New Orleans, 
in each of which cities great building 
operations are in progress. Not only 
did he manage to stimulate existing 
agencies for his companies while away, 
but he arranged a number of additional 
connections as well, from each of 
which a substantial volume of good 
business is promised. Mr. Willett is 
a red hot enthusiast; believes thor- 
oughly in team work and first, last and 
all time, stands ready to cooperate with 
local agents. 


* * xX 
GLASS MANUFACTURERS 


Affected by the national prohibition 
law several large glass manufactures 
throughout the country, whose output 
Was mainly bottles for holding liquor, 
have ceased operations according to 


the association opposed to national: 


Prohibition. If such be the case fire 
underwriters have not been apprised of 
the fact, for no large cancellations have 
been reported nor are the companies 
generally changing former policies with 
respect to the glass manufacturing in- 
dustry. It is true that the abolition of 
the liquor industry will cut off a large 
bottle trade but it is anticipated the 
added call for soft drink and beer sub- 


VIEWED FROM NEW YORK 
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stitutes will more than offset the loss. 
The principal glass bottle manufac- 
turers are in Pennsylvania, New Jer- 
sey and West Virginia. All are 
regarded as from fair to good under- 
writing risks. The chief fire hazard is 
to be found in the packing rooms where 
light wood cases and straw litter the 
floors. At Jennette and Kane, Penn- 
sylvania, several years ago the insur- 
ance companies paid very heavy claims 
upon glass manufacturing risks. 


* * * 
WALDRON ARRIVES IN EAST 


Raymond Waldron, recently of Chi- 
cago, arrived in New York this week 
and on Tuesday began his duties as as- 
sistant manager of the Rochester Un- 
derwriters. Mr. Waldron on his way 
to New York stopped off at Syracuse, 
N. Y., and spend a day with F. W. 
Jenness, former manager of the Ro- 
chester Underwriters who has become 
secretary of the New York State Board. 
Mr. Waldron on his visits to the head 
office in New York has met the main 
office employes and hence he was no 
stranger when he sat down to his desk. 

Manager J. O. Dye, welcomed Mr. 
Waldron to the office and the latter at 
— plunged into the duties assigned 

im. 


* *K 
WHISKEY SITUATION 


closely the liquor situation, and are 
seeking, but thus far without definite 
resuit, to learn the purpose of the fed- 
eral government with respect to the 
future handling of whiskey. The be- 
lief is had by liquor men that whiskey 
may be sold for export under certain 
conditions. Revenue officers seem hazy 
upon the subject, with the result that 
underwriters as well as the liquor men 
are in a state of uncertainty regarding 
the entire proposition, and doubtless 
will so continue until the President or 
one of the department heads issues a 
clear and final ruling upon the subject. 
Meantime, the majority of companies 
continue to carry lines for old cus- 
tomers, though accepting no new risks, 
cancelled by timerous offices. No losses 
of any moment have been reported 
since July 1. Hence the interesting 
problem as to the value of destroyed 
liquor is not before the fraternity in 
concrete form. That it will be so pre- 
sented soon or late, is, of course, in- 
evitable. 


* * xX 
WRITE AIRPLANE POLICIES 


The Queen, Merchants of New York, 
Globe & Rutgers, and the Automobile 
of Hartford are the only companies so 
far that have announced their intention 
of writing the fire and theft end of 
airplanes. The Travelers has already 
completed arrangements to write the 
liability and collision damage. A com- 
mittee was appointed at the May meet- 
ing of the National Automobile Un- 
derwriters Conference to devise plans 
and suggest forms for writing airplanes 
but it is not likely that it will be able 
to turn in recommendations until No- 
vember. Vice-President N. S. Bartow 
of the Queen is chairman of this com- 
mittee. 


GAIN FOR ENNIS COMPANIES 

Under the guidance of Gresham En- 
nis and his aids, the New Jersey Fire 
of Newark and the United British of 
London are making solid headway 
throughout the country, and unless all 
signs fail, both companies will close 
the year in admirable shape. There is 
no striving for excessive income, Mr. 
Ennis being content to have the offices 
grow normally, and along lines that 
make for permanency. Field connec- 
tions are established only when assur- 
ance is given that the proper kind of 
business will result. The wisdom of 
Mr. Ennis’ policy is already apparent 
and will become more pronounced with 





passing time. 
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Fire underwriters continue to watch 





Organized 1829 
“Youmay delay, but Time will not”’.—BenjaminFranklin 


TheFranklin Fire 


Insurance Company of Philadelphia 








Perpetual 











ELBRIDGE G. SNOW, President 


Statement, December 31, 1918 
Cash Assets............0000004- -$3,772,414.15 
oe ..... 500,000.00* 
ER 6 ods éccccececcceccccce See 
Net Surplus...... iia, Cee 
“Surplus as regards Policyholders, $1,182,212.41 


Fire, Lightning, Automobile (Full Coverage in Combination Policy), 
Explosion, Hail, Marine, Profits and Commissions, Rents, Rental 
Values, Riot and Civil Commotion, Sprinkler Leakage, Use and 
Occupancy, Windstorm. 


LIBERAL CONTRACTS Guaranteed By Funds Ample to Meet Without Delay All 
Obligations, and Backed By a Complete Service Organization and By 
Management Well Known for Its Practice of Prompt and 
Equitable Adjustment and Payment of Losses 


An American Company, Established 90 Years, With an Unblemished Name 

















-—— THE AUTOMOBILE) 
INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 
$9,216,200.73 | 
LIABILITIES, EXCEPT CAPITAL 
| $5,382,334.00 | 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


E MARINE WAR RISK 
TORNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGA 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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WM. B. CLARK, President. 
% A. N. WILLIAMS, . Vice-President 
E. J. SLOAN, m . Vice-President 
GUY E. BEARDSLEY, 
Vice-President and Secretary 

RALPH B. IVES, 

Vice-President, at Western Branch 
E. S. ALLEN, Assistant Secretary 
W. ROSS McCAIN, Assistant Secretary 
W. F. WHITTELSEY, Marine Vice-President 
R. E. STRONACH, Marine Secretary 
GEO. L. BURNHAM, . Comptroller 


1819} 191 











e in Chicago, Cook County and the Greater Metropolitan District. 

Ins ections {This inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. {The under- 

signed sells this talent to companies, agents, brokers and_the busi- 

ness public, herewith tendering counsel to all State‘ Insurance Officials, Legislative and Municipal 

Committees — oo who formulate insurance laws designed for the public weal. . 
18 years in this field. —Dixit et Fecit— 

Office with Knight, Smith & Co. C. W. E R Cc E 

Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independcnt Inspector and Fire Prevention Counselor 














« WYNNE & KINSELLA .«. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


1554 Penobscot Bldg. 3 3 3 : 


CAPITAL $1,000,000 


Detroit, Mich. 











The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ALL LINES OF INSURANCE ENGINEERING DEPARTMENT 
HANDLED. IN CONNECTION. 


NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


5. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 





























INDEPENDENT ADJUSTERS 


ILLINOIS | MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL , WIS . IND 
C.H.TAYLOR 
1865 Insurance Exchange, Chicago 











IOWA 
| NORTHEY® MICHIGAN ADJUSTMENT COMPAN 
' Adiuster~ of Fire Losses 
206 schiemer B'do = %* Federal Ave. Saginaw, Mic 











~ MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 














Phone Wabash 2646 General Adjusters. 14 years experience. 

ADTUSTER OF FIRE LOSSFS 506 Palace Bldg., Minneapolis, Minn. 
ILLINOIS AND EASTERN IOWA KANSAS 
’ WESTERN SLLINOIS ADJUSTMENT JOHN M. KINKEL W. P. KINKEL 

ea 8, cha Sts slebarg RINKEL ADJUSTMENT AGENCY 

‘ .P. Arnold F. R. Hazlett W. A. Bartlett ‘ LOSSES ADJUSTED 
Fire and Automobile Losses. HUTCHINSON ya "3 KANSAS 

ILLINOIS INDIANA | KANSAS 

ELDRIDGE H. SPERRY B. R. BOLINGER 


606 & 7 Robeson Bldg., (hampaign, TI. 
Western Union or Long Dist. Phone (Office 147, 
Res 458) farilitates prompt service 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin Kansar 


NEBRASKA WESTERN IOWA 
CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. 4H. Hatteroth, Attorney and Manager. 
Inspection reports. Investigation and adjustment of 
all classes of claims. (Cases handled in_court neo- 
essary. 1418 First National Bank Building, OMAHA. 

OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C. 2667 


OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohi 
17 yeurs experience as an insurance axent 








ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 








North & Ceniral 
ILLINOIS 


Wesiern 


INDIANA 


Southeri duarsiern 
WISCONSI? IOWA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ulinois 
ADJUSTER OF FIRE LOSSES FOR THi: COMPANIES 
34 vears in insurance work 


NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 

STACEY M. CAHN, Manager Chadwick, Illinois 

Adjuster of fire losses and inspector of risks 

for the companies. 12 years’ experience in in- 

















and builder 
surance work. sai ete 
oe oT xy | WISCONSIN AND MICHIGAN 
; H. N. ODELL ; Pire Loss Adjustments. | Wisconsin and No. Michiga: 
110 Upper Second Second St., Evansville, Ind. er experience. 
Adjusters of Fire, Tornado, Automobile and Inland DAVI LA SON , 
i Room 1, Cook Block Oshkosh, Wisconsi# 
ee Local and Long Distance Telephone 786 











Kansas Oklahoma Eastern Colorado 
VANE WARREN Mange || 200 ERATE SARE AREaES TR 
Fire Loss Adjustments for the Companies Only The NATIONAL UNDERWRITER. 
No. 229 Beacon Building Wichita, Kansas 
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LAW UNION’S PLAN 


The business of the Law Union & 
Rock throughout the country will now 
be reported to the various department 
offices of the London & Lancashire. 
Hall & Henshaw of New York are now 
the United States managers of the Law 
Union. Some months ago the con- 
trolling interest was purchased by the 
London & Lancashire. The Law Union 
has a good class of business through- 
out the country. In the west, Manager 
Charles E. Dox is now arranging to 
take on the added responsibility. It 
has been necessary for him to get ad- 
ditional office space by going to the 
Woman’s Temple on La Salle street 
in Chicago where the supply depart- 
ment and some other activities wiil 
be moved. 

xk Ok 
OPENS BROKERAGE OFFICE 


The Milwaukee Mechanics has es- 
tablished a brokerage department in 
Chicago at the headquarters of its Chi- 
cago city department under the man- 
agement of Harry Fox, manager, and 
Anthony Sigmund, assistant manager. 
Mr. Fox and Mr. Sigmund have charge 
of the Cook County branch office of 
the Milwaukee Mechanics’. The com- 
pany has desired to get in closer touch 
with the important brokerage connec- 
tion in Chicago so that their agents 
threughout the field would be bene- 
fited. Many of the large brokers that 
control lines in different sections of 
the country place their business largely 
through companies having western de- 
partments or branch offices in Chicago 
where business can be bound. The Mil- 
waukee Mechanics will now be in a 
position to give this service to its 
agents and it is well equipped to han- 
dle the work through Mr. Fox and Mr. 
Sigmund. 


* OK * 
CHICAGO DEPARTMENT FOR SUN 


Western Manager John F. Stafford 
of the Sun is establishing a Chicago 
department for the benefit of its Chi- 
cago agents. Robert L. Bennett, who 
has been connected with the Royal 
for 14 years and for the last nine as- 
sistant manager of its Chicago depart- 
ment, will go with the Sun as manager 
of its new department. 

The Sun is also establishing an auto- 
mobile department in its western office. 
The automobile business ot the Sun in 
the west has been handled by Super- 
intendent of Agents Joseph Benz, who 
took charge of it along with other spe- 
cial lines. Mr. Stafford has secured 
J. F. Foehringer as automobile man- 
ager. He recently returned from army 
service and for three years was man- 
ager of the automobile department of 
the Providence-Washington. He has 
been special agent for Critchell, Miller, 
Whitney & Barbour in Cook County 
for the last six years, specializing on 
automobile business. 

* 


President R. M. Bissell of the Hartford 
is in Chicago for a few days. 


- 4 * Kk 
J. J. Green, automobile underwriter, 
has been added to the staff of the H. 
G. B. Alexander & Co., automobile fire 
department, at the Continental Casualty 
office. 


* *K * 

Roy S. West, one of the examiners in the 
western department of the Fire Asso- 
ciation, is making a trip to Iowa and 
Nebraska with State Agent W. G. Dickey. 

* *K * 

Cc. H. Falloon, general manager at the 
home office of the Atlas, was in Chicago 
this week. 


. 4 >k *K 

Charles P. Whitney of Critchell, Miller, 
Whitney & Barbour of Chicago has sold 
his handsome home in Evanston and has 
purchased the historic Evanston resi- 
‘dence of the late William Deering for a 
sum approximately $75,000. This Deer- 
ing property is located at the same street 
intersection as the present Whitney 
home. 


* * * 
Western Manager P. D. MeGregor of 
the Queen is in New York. 














have taken an agency of the Canada Life 
and will go after life business. This 
department will be in charge of A. T. 
Graham, the casualty manager. 


LaFayette, Ind.—There is a $50,000 loss 
on the stock of the National Fruit Juice 
Company, which recently took over the 
Riechn & Wagner Brewery. The fire 
wus caused by sparks from a locomotive 
falling on the roof. 


SAY ILLINOIS MAY GET BUSY 





Insurance Men Look for Order to 
Have the 10 Percent Surcharge 
Tax Removed 





There is considerable doubt in the 
minds of western managers as to 
what course the Illinois authorities 
will take on the 10 percent surcharge. 
A committee visited Springfield to 
look into the situation. The Illinois 
House passed a resolution demanding 
an investigation and holding the com- 
panies are violating the antitrust law. 
Evidently the administration feels it 
must do something. The companies 
look for some order to come from the 
director of trade and commerce to re- 
move the 10 percent. 








CHANGES IN THE FIELD 

















(CONTINUED FROM PAGE 7) 


in this work the armistice was signed 
and he returned to the home office. 
He has now gone to Coltimbus, O., 
where he will handle the entire state. 
Chester Williams 

Chester Williams, who was reported 
to have resigned as special agent of 
the Standard of Hartford for Michigan 
and Illinois to become special agent 
of the Colonial Underwriters in In- 
diana, states that he will remain with 
the Standard. He will have his powers 
enlarged so that he will be a supervis- 


ing special agent for a number of 
western states. 


Charles G. Runkle 


Charles G. Runkle, who has been as- 
sociated with W. J. Gilsdorf in the 
Ohio field for the Scottish Union & 
National, has been appointed state 
agent to succeed Mr. Gilsdorf, who 
recently resigned to go into the local 
business at Cleveland, O. Mr. Runkle 
deserves this promotion. The Scottish 
has in mind the division of the state, 
giving Mr Runkle charge of the north- 
ern half and sending someone from the 
Hartford office to take charge of the 
southern section. 


Walter S. Byler 


Walter S. Byler, special agent for the 
Reed Insurance agency of Aberdeen, S. 
D., has been appointed state agent of 
the Fireman’s Fund and the Home Fire 
& Marine in North and South Dakota. 
He will make his headquarters at Aber- 
deen. 





W. W. Cleary 


Wm. W. Cleary has been appointed 
special agent of the Union Insurance 
Company of Indianapolis. He has had 
several years’ experience in the home 
office and in the field for the Indemnity 
Insurance Company of America, at St. 
Louis, and will put in some time in 
the home office of the Union, getting 
its systems arranged, before under- 
taking field work. ~ 


H. J. Ramsey 


H.J. Ramsey, special agent of the 
farm department of the Home in Okia- 
homa, is transferred to Northwestern 
Missouri, with headquarters at Odessa. 
H. C. Melton, who has recently re- 
turned from war service, succeeds him 
in Oklahoma. 


G. R. Goodsell 


G. R. Goodsell has been apponited 
special agent: for the Pittsburgh Under- 
writers for Western Pennsylvania. He 
succeeds G. R. Manderbeck, who re- 











* *K * 
Klee, Rogers, Wile & Loeb of Chicago 





signed to be special agent of the Globe. 
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of, or shall attempt or _ assist 
any such act, or perform any act 














NEW AGENTS’ LICENSE LAW this state relating to or concerning any 
policy or contract of insurance of any 
bre nats unauthorized insurance company, shall 

Made Serious Offense to Have Any-| be punished by a fine of not less than 
: : : : $25 nor more than $500 or by imprison- 
thing to Do With Policy in Unau- ment in the state penitentiary for not 
thorized Company exceeding one year, or by both such fine 


' and imprisonment. 





The new agents’ license law in Ohio, 


which goes into effect Aug. 17, 1919, is USING UNIFORM TRADE MARK 


of such importance that it is given be- 


low completely. The law contains the | Ohio Audit Bureau Will Supply It to 


old section 660 of the General Code, 
but with the addition that agents solic- 
iting automobile insurance are also in- 
cluded among those who must have 


Agents for Approved Special 
Forms 


licenses from the state. The second CINCINNATI, O., July 15.—The 
part of the act makes it a serious of-| Ohio Audit Bureau through Manager 
fense to have anything to do with a, C. C. Adwell has just issued a circular 


policy in a company unauthorized to do of instructions and_ suggestions 


business in Ohio. The law reads: agents. Among arrangements which 

The superintendent of insurance may | are new is use of a uniformity trade 
issue licenses to citizens of this state, | mark on all special forms which agents 
subject to revocation at any time, per- | may have printed for their own use if 
mitting the person named therein to] they desire it. The plan is to have the 
solicit and issue fire, lightning, tornado, agent make up the special form he de- 
sires and submit two copies of this 
special form to the Audit Bureau for 
transact business in this state. Each such | ©MSideration and approval and then 
license shall expire on the thirty-first | tO, use a copyrighted trade mark on 
day of March next after the year in| this approved form. The uniformity 
which it is issued, and may be then | trade mark will be sent to an agent 
renewed; ; only after the agent has signed an 


explosion, automobile or marine insur- 
ance on property in this state in in- 
surance companies not authorized to 


Provided, however, any officer, agent, 





any part thereof, for an unauthorized in- 


surance company, or adjust any loss 
OHIO—WEST VIRGINIA thereon, or make any inspection there- 





agreement stating that he will only strated that if agents will work heartily 


allow the cut furnished him 


to be | in harmony with its instructions, little 


stamped upon forms that have been | difficulty is ever experienced in having 
first submitted to and have been ap-} daily reports go through promptly as 
proved by the Ohio Audit Bureau and | correct. The bureau is desirous that 


that the plate will be returned 


to the | all agents shall look upon it as help 


bureau immediately after the form or | and not as a hindrance. 


forms which have been approv 


ed are 








printed. A careful record of the send- Dierkes Given a Sentence 


ing out of every plate, all of wh 


numbered, will be kept by the 


sureau. 


ich are | 


; CINCINNATI, O., July 15.—J. Herman 
Audit 


Dierkes, former local Democratic politi- 
cal leader and insurance man, today was 


; It is believed that use of the uni- | sentenced to five years in Atlanta peni- 
formity trade mark will not only be of | tentiary for violation of the espionage 
service to the Audit Bureau in making | act during the war. Dierkes was con- 


possible more rapid examination of 
forms submitted with daily reports but 
will also be of assistance to the local 





victed on two counts. 


Columbus Agents Play Ball 


= 


agents in cases where a number of} COLUMBUS, C., July 15.—With the 
agents are writing business on the same | mercury making a fountain out of ther- 


property. A glance at a form 
bears the uniformity trade ma 


which | mometer tubes, the annual ball game 
rk wil] | between the Columbus local agents and 


show any agent that the forms are | the Ohio specials, with headquarters in 


correct and, therefore, preclude the 
necessity of careful examination. 
special trade mark will be placed over | ‘Bob” Deatrick and Catcher 


only those clauses which the 
Bureau can approve. If the 


the capitol city, was attempted July 14 
a at Indianola Park. Davis and Park did 
he | the battery work for the locals, while 
° Gardner 
Audit | (loaned for this one occasion by the lo- 
Audit | cals) officiated for the specials. The lat- 


Bureau is unable to approve a form, | ter presented a patched-up team. “Pete” 
use of the trade mark above the form | Julian, for the local agents, knocked a 


will not be permitted. 


The principal purpose of the bulletin 


just sent out by the bureau is 


home run that came near crippling a 
battle plane hovering over the Centenary 
grounds, and outside of that things were 
to sug- | pretty quiet—for a ball game. The locals 


gest ways and means making possible | say they won by a score of 8 to 6, but a 
a smoother operation of the Audit Bu- | goat from the Methodist exhibition ate 


reau in its relations with local 
The bureau has now completely 


agents. | up the score card and so the final result 
demon- | is in doubt. 








solicitor, broker, inspector, adjuster, or GEO. A. MOWRY 
employee of any unauthorized insurance President 
company not licensed under section 660, 

or any agent, broker or other representa- W. A. GORDON 
tive of the owner of property in this Secretary 
state, or any adjuster, agent or person 

who shall take or receive any applica- WM. WALSH 
tion for insurance upon property in this Ass’t Secretary 
state, or receive or collect a premium or 








MINNEAPOLIS 
Capital $500,000 


Westchester in West Virginia 


Twin City Fire Ins. Co. The Joseph Emsheimer Agency, Wheel- 


ing, W. Va., has been appointed general 
agent of the Westchester in West Vir- 
ginia. 





Ohio Notes 














The Automobile Insurance of Hartford 





FIRE INSURANCE COMPANY 
DETROIT, MICH. 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 





The COLUMBIAN NATIONAL 


ASSETS - - - - $1,765,472.60 
SURPLUS TO POLICYHOLDERS - - - 1,096,744.07 













DIRECTORS 


A good company for good agents 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


A Reliable, Progressive Agency Company Representatives solicited 
ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
President Vice-President Vice-President Secy-Treas. 


THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 


MARQUETTE NATIONAL 


ASSETS OVER ONE MILLION CHICAGO, 





H. M. BARFIELD 
President 


Buckeye National Fire 


Surplus to Policyholders........ $149,508.34 


H. S. BASSETT CHARLES H. HARRADEN 
Secretary Managing Underwriter 


Insurance Co. 





etn citing Brasinese Thceush Ohio Agents Conservative aries 


IMIC MANAGEMENT MAKING SPLENDID PROGRES 








OHIO AGENTS WANTED! 








KEYSTONE 


The Globe Fire Insurance Co. 
The Western Insurance Co. 


HENRY WACHTER, Manager 


Peansylvants, Obio. lilnols 
ennsy’ ene, C %, 





All of Pittsburgh, Pa. 


Gadinet Capital - $ 900,000 Combined Net Surplus - - - § 733,329 
Combined Assets - - 3,179,134 Combined Surplus to Policyholders 1,633,329 


UNDERWRITERS 


DEPARTMENT OP 
The United American Insurance Co. 
The Union Insurance Co. 


. 218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
General Agents for Wisconsin 
Madi . Wi ; 








ESTABLISHED 1809 








NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY 


Fire, Tornado, Sprinkler Leakage, Automobile, Marine, Explosion, 
War Risks and Kindred Lines 


Every policy is backed 
CUR T by the entire assets of CECIL F. SHALLCROSS 


the Fire Branch. UNITED STATES MANAGER, 76 William St., New York 





Our Fieldmen and Engineers are 


prepared torive poerraseice” OER VICE 


ENTERED UNITED STATES 1866 
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THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
g dollar representing UNITED STATES INVEST- 

ain eee” MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 


supervision of State Insurance Department. 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 


> 
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SORGE E. FEENEY, President 
‘DWARD T LYONS. Secretary-Treasures 


The Columbian Insurance Co. | 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


A. M. WAGNER, Supt. of Agencies 


ee 


Reese « 2 6 6 8 
Surplus to Policyholders 


e e 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota - 


PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 


























AN ILLINOIS 
COMPANY 











The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 





has appointed M. L. Alexander & Son 
agents in Cincinnati. 

Harry Sayre has been taken into part- 
nership with his father, D. W. Sayre, and 
this insurance agency in Cincinnati will 
now be known as the D. W. Sayre & Co. 

H. E. Harris recently opened an in- 
surance agency in the Central Office 
building at Akron, O. He intends to de- 
vote all his time to his agency. He was 
formerly a local agent in Akron, O. His 
agency is known as the Harris Insur- 
ance Agency. Mr. Harris is seeking ad- 
ditional capacity for his office. 








IN THE CENTRAL WEST 




















FIRE LOSS IN ILLINOIS LOW 


Decrease Is Especially Notable in Dis- 
tricts Where Inspections Have 
Been Made 


SPRINGFIELD, ILL., July 15—Fire 
Marshal Gamber reports another low 
fire loss for June in Illinois. The total 
was $510,712, which is $235,789 less 
than in June, 1918. This follows a loss 
of $480,478 in May, which was the low- 
est monthly loss on record. 

The Illinois losses for the first six 
months of 1919 aggregate $7,369,988, as 
against $6,671,696 for the same period 
in 1918, an increase of $698,292. Several 
large individual losses kept the figure 
high during the earlier part of the year. 
If the present rate of decrease contin- 
ues, these will not only be overcome, 
but the figure for the entire year ought 
to be materially lower than that for 
1918. 

Low losses are particularly notice- 
able in districts where thorough inspec- 
tions have been made recently, showing 
the effectiveness of fire prevention ef- 
forts. 





NEW LAW NOT YET IN EFFECT 





Michigan Court So Decides Regard- 
ing Special Statute Aimed at 
Surcharge Tax 





LANSING, MICH., July 15—The 
provision of the act passed at the spe- 
cial session of the Michigan legislature 
prohibiting the making of a flat per- 
centage increase in insurance rates 
which made the measure effective at 
once is invalid according to a decision 
by Judge Collingwood in Ingham cir- 
cuit court. The court, therefore, de- 
nied the attorney general’s motion, 
based on the new law, to vacate the 
temporary injunction against Commis- 
sioner Ellsworth to prevent him from 
enforcing his order barring companies 
which collected the surcharge tax in 








Nationa! Vibe rty 


of America. 
BNCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 
Capital . . $1,000,000.00 
Assets : . = $9,609,646.00 Net Surplus - . 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders ° 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


$2,395,417.89 
3,395,417.89 











WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 


823 THE ROCKERY -- ADAMS &LASALLESTS. -- CHICAGO 


RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating over 34 years 


WE RECOMMEND THE FRANKLIN LIFE 





Michigan. 
| The constitution authorizes the leg- 
islature to put into immediate effect 
‘acts necessary for the “public health, 
peace and safety.” Attorneys for the 
| companies contended that the new act 
| did not come in any of these classes, 
| and that contention was upheld by the 
court, who ruled that the act will not 
| become effective until Sept. 23. The 
| Original petition of the companies for 
a permanent injunction is now before 
the court for action. 

The companies are required by Judge 
Collingwood’s temporary restraining 
order to deposit all surcharge collec- 
tions every 30 days with the state 
treasurer, together with the name and 
amount paid in by every policyholder. 
As a substitute for this arrangement, 
they are asking that they be permitted 
to give bond for payment of the sur- 
charges if the case is decided against 
them on final hearing, and be relieved 
of depositing the money with the state. 





Report on Lansing, Mich. 


The gross fire loss at Lansing, Mich., 
for the past 5 years, as given in the 
fire department records, amounted to 
$238,216. The annual loss ranged be- 
tween $32,217 in 1915 and $92,528 in 1917. 
The average annual number of actual 
fires was 188, ranging between 134 in 




















1914 and 243 in 1918, with a loss per fire 






of $253, a low figure. Based on an av- 
erage population of 48,060, the average 
annual number of fires per 1,000 popula- 
tion was 3.92, and the average loss per 
capita was $0.99, both low figures. 

As to fire fighting facilities the Na- 
tional Board says: “Water supply in 
high value districts, fair to very poor; 
in residential districts good to poor; 
supply works have several unreliable 
features; distribution system weak. Fire 
department undermanned and lacks ap- 
paratus for fighting a large fire. Fire 
alarm system fairly adequate and well 
maintained.” 

The report says as to the conflagra- 
tion hazard: “In the princiapl] mercantile 
district, buildings are mainly of moder- 
ate height and area, but construction 
is weak, the water supply is only fairly 
adequate and is somewhat unreliable, 
and the fire department is weak in men 
and apparatus, so that the probability 
of spreading fires is high, but high winds 
are infrequent, congestion in general is 
moderate, and streets are wide, and fires 
should ordinarily be confined to the 
block of origin. In the minor mercantile 
and manufacturing districts, serious fires 
are probable. The compactly built, 
shingle-roof, frame residential sections 
have the usual high flying brand haz- 
ard. 





East St. Louis in Danger 


EAST ST. LCUIS, ILL., July 15.—The 
fire danger in East St. Louis has be- 
come serious as a result of the closing 
of two fire engine houses and the dis- 
missal of twenty city firemen. Mayor 
Stephens claims the city commissioners 
could make changes in other departments 
which would save $12,000 and permit the 
reopening of the closed engine house. 
Insurance agents have offered their aid 
to city officials in solving the fire pro- 
tection problem. At a meeting of the 
agents S. D. Sexton, Thomas L. Fekete, 
Leon G. Smith, William R. Brown and 
Fred Jost were named as members of a 
committee to conduct a thorough investi- 
gation of the situation. 





To Discuss Agents Problems 


John J. Thomas of the Lloyd-Thomas 
Appraisal Company will have as his sub- 
ject at the annual meeting of the Michi- 
gan Association of Insurance Agents at 
Sault Ste. Marie, July 22-23, “Dangers 
That Menace the Fire Insurance Agent.” 
Mr. Thomas has been studying the prob- 
lems of the local agent. He recently 
made an address before the Texas Asso- 
ciation of Insurance Agents at their an- 
nual meeting at San Antonio. 





Northwestern National Election 


MILWAUKEE, WIS., July 14—The 
only change of importance made in the 
government of the Northwestern Na- 
tional (Fire) of Milwaukee at the annual 
meeting of stockholders on July 8 was 
the retirement of Frederick Layton and 
the election of Arthur H. Lindsay, vice- 
president of the Marine National Bank 
of Milwaukee to succeed him as a di- 
rector. President Alfred F. James and 
all other officers were re-elected, as fol- 
lows: Vice-president, William D. Reed; 
second vice-president, Joseph Huebl; 
secretary, Lubin M. Stuart; assistant 
secretary, Herman A. Schmidt. 

The Northwestern National observed 
its fiftieth anniversary on July 1. 





Indiana Filing Time Up 

INDIANAPOLIS, IND., July 15.—Tues- 
day was the last day for insurance com- 
panies to file with the Indiana depart- 
ment notice of affiliation with the rating 
bureau, as required by the 1919 law. 
State Auditor Klauss has sent telegrams 
to nearly two-thirds of the companies 
doing business in the state, notifying 
them of the law. Failure to file makes 
the companies liable to a fine of not less 
than $25 nor more than $200. Licenses 
may be revoked until the fines are paid. 





Plan Suit on Taxes 


INDIANAPOLIS, IND., July 15—The 
Indiana state authorities are planning 
to collect, through suit, if necessary, the 
alleged taxes due to the state of Indiana 
from insurance companies which have 


} home offices in states where, by the ap- 


plying of the state’s retaliatory statute, 
it can be shown that more money should 
have been collected by the insurance de- 
partment during the past twenty-four 
years. A few companies have submitted 
and paid rather than be dragged into 
court, but some of those against whom 
the larger amounts have been charged 
up, are protesting and will resist. Sev- 
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eral companies are trying to effect a 
compromise. 





Indiana Notes 


Cc. A. Hartnell, special agent of the 
Home of Indiana, is away on his va- 
eation. 

The North Side Realty and Insurance 
Company, Evansville, Ind., has increased 
its capital stock from $50,000 to $100,000. 

The Indiana Blue Goose will give its 
annual picnic on Tuesday afternoon, July 
22, at Page’s country home, just east of 
Indianapolis. 

W. H. Riker, formerly Indiana state 
agent of the North America, assumed his 
new duties at the Chicago office of the 
company this week. 

H. N. Kelsey, former western manager 
of the Sun and United States manager of 
the Hamburg-Bremen, has been spending 
a number of days in Indianapolis. 


James R. Stevenson, manager of the 
insurance department of the St. Joseph 
Valley Trust Company at Elkhart, Ind., 
has returned from France and resumed 
his position. 


State Agent H. O. Phillips of the Han- 
over Fire in Indiana is holding down the 
assistant manager’s desk at the western 
department in Chicago during the period 
that Montgomery Clark is taking his 
vacation. 


H. H. Friedley, Indiana state fire mar- 
shal, has bought a moving picture ma- 
chine, to assist him and members of his 
staff in illustrated lectures on fire pre- 
vention before school teachers’ conven- 
tions and similar public gatherings. 


On July 7 the fire department of Jef- 
fersonville, Ind., struck when the coun- 
ceil refused a ten-day vacation with pay 
each year. Nine men who left were 
counted out by the city, which has se- 
cured new men to man the two motorized 
combination machines. 





Minnesota Notes 


The Western Alliance Fire of Chicagu 
has been licensed in Minnesota. 


James R. Smith and Ezra R. Smith 
have formed a partnership in the local 
business at Barnard, Minn. 

General Agent William T. Benallack 
of the Michigan Fire & Marine is in 
Minnesota on a week’s trip with State 
Agent F. C. Esterly. 





Wisconsin Notes 


Chippewa Falls, Wis., has contracted for 
500 feet of 2%-inch fire hose. Bids closed 
July 14. 

The H. A. Bird Agency at Beaver Dam, 
Wis., sustained a loss of about $50 in cash 
by burglary on the night of July 9. 

John A. Kennedy, local agent and real 
estate dealer, First National Bank, Mil- 
waukee, died June 30, at the age of 57 
years. 

Green Bay, Wis., has contracted for 
1,000 feet of 2%-inch fire hose, one-halt 
being supplied at $1.05 and the remainder 
at $1.12 per foot. 

The annual meeting of stockholders of 
the Northwestern National (Fire) of Mil- 
waukee was held Monday, July 7. All of- 
ficers were re-elected. 

Birnamwood, Wis., took bids last week 
for the construtcion of a new 80,000 gallon 
tank mounted on an 85-foot tower, for the 
municipal water works system. 


Racine, Wis., has taken bids for the 
construction of approximately four miles 
of additional 4, 6 and 8-inch water mains 
supplying property owners on sections of 
25 streets. 

Portage, Wis., will close bids July 10 
for the construction of 2,500 feet of 4-incu 
cast iron water main extensions. H. V. 
Tennant is superintendent of the water 
works. 

The partnership of William B. Har- 
graves and F. J. Dougherty, at Wausau, 
Wis., has been dissolved. William B. Har- 
graves will conduct the agency individ- 
ually in the future. 

The Nunn, Bush & Weldon Shoe Com- 
pany of Milwaukee will build a new brick 
and mill factory, four stories high, 55x277 
feet in size, at Fond du Lac, Wis., and has 
made provision for an automatic sprinkler 
System. 

Baraboo, Wis., has voted to extend the 
water main system to afford proper fire 
protection to a district lying east of 
Water street, where two fires recently 
threatened the destruction of considerable 
property. 

Janesville, Wis., will issue municipal 

bonds in the sum of $60,000 to cover the 
cost of extensive enlargement of the 
municipal water works distribution sys- 
tem, made necessary by the rapid growth 
of the city. 
_ A small sprinkler loss occurred June 23 
in the five-story light manufacturing 
building at 525 Market street, Milwaukee, 
Owned by the Berger estate and occupied 
by the Phoenix Light Co. A broken belt 
knocked off two sprinkler heads. The com- 
pany carries an $8,000 sprinkler policy in 
the Connecticut. 

Manitowoc, Wis., has received word 
from the Wisconsin Inspection Bureau, 
Milwaukee, that steps have been taken 
or a re-inspection of the city. The city 

















The National Underwriter Company 
In the Field of Fire Prevention 


The National Underwriter Company 
has builded its service on broad founda- 
tions. Starting with The National Under- 
writer alone, it has expanded fntil at the 


present time the company is issuing 22 nized that their duty to their clients involve 


the reduction of losses and where applied 
with superior intelligence and enthusiasm, 
it has brought astonishing loss reductions. 

Insurance agents have long since recog- 


periodical publications. Each one of these something more than furnishing sound in- 
publications has been undertaken because surance. They have recognized that a duty | 
there was a real field of specialized service to the client and as well as to the com- 


it, ; munity calls for a knowledge of the applica- 
The National Underwriter Company has tion of the principles of fire protection and 





not confined itself in its service to insur- fire prevention. FIRE PROTECTION has 
ance to any narrow interpretation of that been used by thousands of these agents as a 
word. Asa part of its fire insurance service, source sheet of information and suggestion 
it has organized what might well be called for their efforts in this direction. Practical | 
its division of conservation promotion. The suggestions on construction, methods of fire 
activities of this division center about the prevention and fire protection have con- | 


publication of FIRE PROTECTION. 


I stantly appeared in its pages. FIRE PRO- 
FIRE PROTECTION is a_ monthly TECTION is the only publication exclu- 


magazine devoted to every phase of fire con- sively devoted to fire control to which the | 
trol. It has recognized the inter-relation of agents have been able to turn for such infor- 
fire indemnity, fire extinguishment, and fire mation. | 


prevention and has constantly kept to the 
fore-front in its columns the best practicable 
methods in these various endeavors which protection and fire prevention than can the 
have a tendency to cut down the fire losses. progressive physician that on hygiene and 

FIRE PROTECTION serves as a bond sanitation. FIRE PROTECTION has a 
of union among all the forces engaged in place in the office of every insurance agent 
the fight against fire, because it is the only and every insurance company office. Are 
publication which attempts to cover in a you taking advantage of the division of 


We believe that the progressive agent can 
no more ignore the latest information on fire 


broad way the efforts of every group or conservation of The National Underwriter f 
institution in this country which is inter- Company? 
ested in or charged with the progress of fire | 


Fire Protection is to the National 
Underwriter Service what the National 
Board and the N. F. P. A. to the fire in- 
surance companies. 


control. 

Isn’t it of value to each of these groups 
that there is one place where it may see in 
a favorable light the efforts that are being are tiie tee ee ee eee ed | 
made by all of the other groups? yourself in touch with the conservation service. 

Fire prevention is a local problem and 
striking fire prevention results can never enter 
be attained except by intensive local effort. 
FIRE PROTECTION was the pioneer 
among the publications having circulation 
in fire departments to urge strenuously that 
regular inspections should be made by uni- 


I ama subscriber to The National Underwriter. 
You are authorized to enter my subscription to 
FIRE PROTECTION at the special rate of $1 


a year to National Underwriter subscribers. 




















formed firemen. Within the last decade eS nee ET ee 
this plan has been adopted by almost all of | 
the fire departments in the United States. (UMIOSRM aa kerict dine da dawdyy eee eel neseeeen | 
It has beyond doubt had a great influence in _— 
Src ihas dor ciaeherer cnreseercteacnaedade | 
Western Department; 
Insurance Exchange, Chicago 
IMPERIAL ASSURANCE COMPANY +22: 
100 Williams St., New York 
Pacific Department; . 
Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 


insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents ROSSIA INSURANCE CO. 
219-220-221 Hammon -» Detro 
Correspondence solicited for pe ae or re-insurance on a and special hazards where not represented HY ARTFORD, CONN. 
Prompt Service Telephone, Cherry 5154 

















FIRE and MARINE INSURANCE 


INCORPORATED 1851 





WESTERN ASSURANCE 








COMPANY . OF TORONTO, CANADA | HOTEL WISCONSIN 
FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND Big Hotel of Milwaukee 
STRIKES—MARINE AND TORNADO INSURANCE siabaineiiasatiaibdamieainanacettiate 
Assets January 1, 1919, im U. S........... cece cece eeeeeeereeceeees wecccccccccees $ 4,693,580.53 500 Rooms-400 with Bath 
Surplus in the United States =o dca ibis te 1916, inclusive, $4i608,003-.08 
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“A Staunch and Reliable American Company” 
EST. 1880 * D. M. FERRY, JR., President 
5 a > E. J. BOOTH, Vice-President 
‘ F. 4. SCHULTE 








4, 





wer 


“38 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 

Assets, $1,950,400.05 Surplus to Policyholders, $829,562.45 Losses paid over $9,414,889.24 

WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 











HoTeL FONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 





RATES 
One person - - - =  §2,50 
Two persons - - $3.50—$7.00 











INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 








WM. L. DICKELMAN HENRY J. WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
Insurance Exchange General Agents (U.S. and Canada) Excess Lines Telephone Wabash 
Building Ch 





icageo 5509 








Nearly Fifty Years of success under same managemen? 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 











AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V.MOULTON, Sec’'y., F. P. WRIGHT and F. A. WALL, Field {&..,2’0, 











The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 











SCOTT RUTLEDGE, President 


we 2. 


woo FARME 


ie ets 


RSMUTUAL 


“> Jes 


~ HAIL JNSURAN 





THE LARGEST AND LOWEST PRICED HAIL IN wR Are ASSOC 
IN THE WORLD. INSURES GROWIN CRors —_— 


HOME OFFICE - ~ ~ - DES MOINES, IOWA 














recently completed the motorization of its | 
fire department and is seeking a re-rating. 
The last time Manitowoc was rated was 
eight years ago. | 

Allan J. Roberts, president of The! 
Roberts Company, general insurance, 544 | 
Jackson street, Milwaukee, had a narrow 
escape from death on July 1, when his 
automobile ran down a steep incline at | 
the rear of his summer home on Lake 





Michigan at Whitefish Bay, north of Mil- 
waukee, He was painfully but not se- 
riously injured and obliged to remain in 
bed for a week. 





John 8S. Skinner, the well-known local 
agent at Princeton, I1l., will have the field 
men of his agency in Princeton July 22 
to take them to the country club and will 
have a golf tournament. 














STATES OF THE SOUTHWEST 














DALLAS BUILDING ACTIVITY 





$15,000,000 Worth of New Construction 
Work Now Being Carried Forward 
in the City 





DALLAS, TEXAS, July 16—Dallas 
is on the eve of a period of unprece- 
dented building activity with projects 
under contract or under serious consid- 
eration exceeded only in magnitude by 
the demands. In fact, it might be 
termed a “boom,” but for the fact that 
nothing speculative enters into the idea. 
Only buildings actually needed for spe- 
cific purposes or for those seeking office 
and distributing headquarters are being 
erected. 

A most conservative estimate of fac- 
tories, refineries, warehouses, office 
buildings, residences, etc., recently com- 
pleted, or under construction or con- 
tract or otherwise reasonably assured, 
would be $15,000,000. One concern, the 
Proctor & Gamble Co. of Cincinnati, 
which recently bought 50 acres in Dal- 
las for a factory site, may ultimately 
expend $10,000,000 on its various Dallas 
plants. The Standard Tractor Co. will 
erect on a four acre site a plant with a 
capacity of 1,000 tractors a year. The 
Southern Fibre & Paper Co. will erect 
a $200,000 plant four miles south of 
Dallas. The Mosher Manufacturing 
Co. will greatly increase the capacity of 
its plant. One million dollars will be 
involved in the new school construction 
program. The Dallas Transfer Co. will 
erect a building at a cost of $350,000. A 
$600,000 addition to the Interurban Ter- 
minal Station will be erected. The 
Magnolia Petroleum Co. has bought a 
site at Commerce and Akard street for 
a ten story office building. It is con- 
servatively estimated that there is 
$1,000,000 worth of new residences now 
under construction in the city. 

It is almost impossinle to secure 
warehouse or office space in Dallas at 
the present time. The building that is 
now proposed or under actual construc- 
tion is of the most necessary nature. 
No building is being erected the space 
for which is not contracted for before 
the excavation work is started. 





RULING IS AGAINST SURCHARGE 





Oklahoma Supreme Court Denies Su- 
persedeas on Order of State 
Insurance Board 





OKLAHOMA CITY, OKLA., July 15 
—In the Oklohoma surcharge ligita- 
tion, the supreme court has denied an 
application for supersedeas on an order 
of the state insurance board rescinding 
a previous order of the board allowing 
the surcharge. 

Insurance companies applied to the 
insurance board months ago to be al- 
lowed to add the 10 percent surcharge. 
A few days previous to June 2, the 
board, or a majority of it, decided to 
allow the surcharge. Two members 
voted for it and one against. The sur- 
charge became effective June 2. Letters 
sent out by the state rating bureau ex- 
plained from the companies’ standpoint 
why such an increase in revenue was 
needed. Expenses had increased from 
40 to 50 percent in the past two years. 

Figures covering the two years, fur- 
nished by the insurance board, showed 
that the loss ratio on business in Okla- 
homa in 1917 was 40.50 percent, and 
in 1918 was 43.3 percent and that the 








cost ratio based on the companies’ own 


figures was 42 percent for each of the 
two years. 

At a meeting of a majority of the 
board during the latter part of June the 
order allowing the surcharge was recon- 
sidered and rescinded, effective June 30. 
It was on this order the insurance com- 
panies sought a supersedeas. In denying 
the supersedeas the court explained that 
it left the matter open, according to the 
last order of the board, which provided 
that it could and would hear any further 
evidence from the companies in support 
of the justice of the surcharge revenue 
‘on fire and tornado insurance. 

Now the insurance companies have 
asked the insurance board to make a 
final order, which was done. The board 
‘made such an order after declaring that 
the companies did not make further 
showing as provided for in the action 
‘sustained by the court. The only course 
‘left to the companies now is to appeal 
directly to the supreme court from the 


(CONTINUED ON PAGE 18) 





Examiner Wanted 


Wanted—By the western department of an Amcr- 
jean Company located in Chicago, a daily report 
examiner who is ambitious and will appreciate an 
opportunity to get ahead. This office requires a 
man who has the stuff in him, who is experienced 
and is up on his toes all the time. Adequate salary 
will be paid if the right man canbe gotten. 
Address 72-J, care The National Underwriter. 











Interest in Agency 
I want to dispose of half interest in my 
General Agency—middle aged man preferred. 
Located in heart of best Illinois territory— 
an opening of a life time for the right man. 
Address 71-1, care The National Underwriter. 











FIELD MAN 


Experienced field man, just discharged 
from enlistment service, desires position with 
established Stock Co. Five years in lowa and Nebraska 
field. Competent to handle state or special agency in 
Iowa or Nebraska field. Best of references. Address 
70-H, care The National Underwriter. 











LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tag Nartionar 
Unpverwreiter Will Be on File im the 
Reading Room at Each Hotel 
iw This List. 





MINNESOTA 
— ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 


NEBRASKA 








Ew On the Lincoln Highway 


N 
ee HOTEL *f" 


T. J. O°'BRIEN CO., Props. 
Home of Blue Goose 


$1.00 Without Bath $1.50 Up With Bath 
15th and Farnam Streets OMAHA 


NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $2.50 
70 rooms with running water, $1.00 to $1.50 

80 rooms with bath, $1.50 to $3.00 

Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 











FARGO, N. D. A. H, Leimbecher, Mer- 
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NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


The 


E. J. BROOKHART, 


Secretary 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 








Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 








December 31, 1918, we had over 19,000 Policy Holders, Nine 
Million Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 











Our Policy Holders Know Why 





TA 
out : MEp, 
, The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. Agents find it easy to 
write our 


Automobile and Health 
and Accident Insurance 


Write us for terms 


F. B. BLACK, Pres. H. R. ENDLY, Sec’y. 

















HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates te Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 
DAYTON, OHIO 


& BR, JONES, Secretary and Manager 











LIVE AGENTS WANTED 





TO WRITE HAIL AND CYCLONE INSURANCE, 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY ! 


, TERRITORY OPEN IN ALL NORTHWEST STATES. 


TWENTY PER CENT COMMISSION. 


805-6 Pioneer Bldg., St. Paul, Minn. 











The Union Mutual Fire Insurance Assn. 


P. J. SHAW 
President 


of Emmetsburg, Iowa 


INCORPORATED 1897 


GEO. H. BAKER 


Secretary 















RGANIZED 18760 





The Central Manufacturers’ continues its record of progress. 
On June 1, the assets of the company had reached the total 
of $1,363,894.44, with a net cash surplus of $647,604.42—a 
twelve months’ gain of $286,433.31 in cash assets, and 
$148,038.73 in net cash surplus. 








Western Department: ll Soba Salle Street Chicago. _ 











THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio's Youngest Company Specializing on Automobiles 


Tra E. Wagner, Sec. 











The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 











KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 


Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 
ani 











“* Fire Insurance as You Would Write It*’ 





The Merchants Fire Insurance Co. of Indiana 


(A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 


Both Companies under same management in the same office. 


ome Office: Suite 804 Merchants Bank 
Indianapolis 


Ralph B. Clark, 
Secretary 








VAN WERT 
OHIO 


Cash Surplus Over $50,000.00 
C. M. PURMORT, Secretary 


OHIO UNDERWRITERS MUTUAL FIRE INS. CO. 
Organized 1903 
Conservatively Managed 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 


ANTHONY KLAASEN, Pres. 


WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 














yo AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W. McGINETY, Secretary. 





| 


Indiana Pythian Bldg., Indianapolis | 





THE AUTO OWN ER WAN bc Pnyediane ono eempidlmegeepy seapcinditonby 
THE AGENT WANTS THE SAME KIND 


MID-WEST Muruatauromonie tn 





MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. : J. 8. HENDERSON, Secretary 








—The Original nee Fire Suoutemas Company— 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 


PHILIP LEHR, Pres. ROBT. GROENLAND, Treas. C. L. McINTIRE, Secy. 
Special Agent: C. C. FELTS, Ft. Wayne, Ind. 








The Merchants’ and Manufacturers’ Mutual 
Insurance Company 


Organized 1876 





Total amount at risk, 6 932,379 
Total cash assets, $137, 


900.53 


riting a general classification 


S. N. FORD, President 


Mansfield, Ohio 


Net cash surplus, $85,889.39 
Ce assets, 339,310.95 


Auto 
1], 





Annual dividends to policyhol 


ire floater department 


G. W. DeYARMON, Secretary 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS 
“A.C. CUMMINS, President 








$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 





i 











| Dayton Mutual Fire 


Insurance Co., 
B. C. COLEMAN, Secy. 


DAYTON 
OHIO 


Conservative and Careful 
Managemeut 


AGENTS WANTED 


Address Home Office. 





E. J. Forney, Pres. 


Total Assets 





J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance = $8,918.528.00 


472,284.09 


|An Agency Company 

















LOST POLICY 
CERTIFICATES 


Save —_ - omative Le rewriting Lew pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be of Kansas 
pes og Safer than putting out a second , 
Fecal mts ot Cine by Care X.. nee. McPHERSON, KANS. Organized 1887 
local agents at ti . ° 

eng ongelee | en ee Ane Resources in Cash and Contingent Assets, $610,000.00 


Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F TALBOTT,Pres. C.F. MINGENBACK, Secy 


Farmers Alliance 
Insurance Company 


500 1000 2000 5000 
$is $1.80 8 $4.50 $7.25 $12 $20 $40 


— Sold by — 

THE NATIONAL UNDERWRITER 
Rough Notes 

Chicago Indianapolis NewYork Cincinnati 
































































Announcing—! The Autin 


The Biggest Thought in Motor Car Protect Sir 




















Plans and Purposes 


THE AUTOMOBILE ABSTRACT & TITLE COMPANY sets itself a giant task 
—a work of monumental scope and altruistic ideals—it will deliver a public service both con- 
spicuous and impressive in its intimate relation to the everyday needs of automobile owners ' 
throughout the nation. } 
Without inconvenience or delay, with an outlay of five minutes in time and a trifle of $2.00 
in cost, the American motorist will receive the greatest single benefit he has ever enjoyed for 
such a minimum of time and money. 


The Automobile Abstract & Title Company proposes: 











1. To issue abstracts of Title for automobiles as abstracts of title are issued for real estate. 

2. To eliminate thereby, completely and for all time, the ever increasing traffic in stolen cars. 

3. To reduce theft insurance rates by the simple process of destroying the thief’s market. 

4. To provide at all times and upon demand, a guarantee and proof of ownership for the 
6,000,000 automobiles now in use throughout America. 


Why an Abstract for an Automobile? 


Why an abstract for real estate? Because it is a complete history of ownership. You 

















wouldn’t think of buying real estate without an abstract—without a thorough knowledge of mort- 7 
gages, liens or other incumbrances that might exist against it. Why, then, an automobile, which 
frequently represents an even greater sum ? 
Our abstract performs just that service for motor cars. It is a complete and accurate record 
from distributor to scrap heap, bound in book form intended to last the life of the car, voluminous ( 
in size, with bills of sale in duplicate, records for liens, mortgages, replaced numbered parts, etc., etc. - 
Can’t be duplicated, changed or forged! \ 
A car so protected cannot be stolen and re-sold. @ 
What It Means to the Motorist I 








Protection! It guards his purchase, gives him.clear and lawful title to his car. A bill of 
sale doesn’t always constitute a clear title where cars have changed hands once or oftener. Rep- 
utable dealers frequently purchase cars from honest men who in turn were victimized, thus 
passing on to you a title that has no legal value. 





APPLICATION FOR REPRESENTATIVES NOW BEING RED. 
WRITE FOR DESCRIP/@rOLD 


AUTOMOBILE ABSTRAT 


DETROITE Cl 










































July 17, 1919 THE NATIONAL UNDERWRITER 17 


tmobile Abstract of Title 


tech Since the Advent of the Automobile Itself | 

















k Many cars are sold with unsatisfied judgments, liens and mortgages against them. 

1- The abstract of title protects you against fraud, intentional or otherwise, when you buy. — 
“ Will Cut Theft Insurance 50% 

0 In many sections of the country theft insurance has become a thing of the past. Automo- 
or bile thefts reach the stupendous sum of $75,000 per day. Thieves are seldom caught and 


seldom prosecuted. Imagine the banks of this country suffering a daily loss of $75,000! 
How long would outraged public opinion tolerate a condition so deplorable? 
Careless, haphazard, un-businesslike methods in the handling of motor car transfers must go. 














e. Police and patent locks have failed. The solution lies in proof of ownership. 
S. The general use of automobile abstracts means the elimination of the theft problem and a 
consequent reduction in theft rates. It means a wider use of theft insurance at a profit to under- 
ne writers and a corresponding increase in the volume of collision, property damage, etc. 
Far Reaching Benefits 
ie Actual benefits resulting from the wide-spread use of abstracts are many and varied. They 
" simplify clerical work and provide necessary information for secretaries of state. Manufacturers 
ch find the only method devised for quick and accurate history of their cars once they have passed 
from the distributor's hands. In borrowing and loaning money the abstract will be invaluable. 
al Police departments will be aided in locating thieves who try to sell in other states. 
_ Our Nation-wide Advertismg Campaign 
: Cc. . ° . . 
will soon be launched in every Metropolitan daily in America. Insurance agents, garage owners 
and distributors will handle our abstracts in every town and hamlet in the nation. 
Endorsed by Everyone 
of THE “AUTOMOBILE ABSTRACT & TITLE COMPANY enjoys complete and 
ep- wide-spread endorsement of its plans. Our abstract has the hearty support of leading insurance 
hus executives, automobile manufacturers, dealers, governors, statesmen, police chiefs, sheriffs, welfare 


workers and automobile clubs all over the country. 





NG RAZED. ADDRESS GENERAL DISTRICT MANAGER, DETROIT 
CRIPIBFOLDER. (Copyright 1919) 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














THE 


TOKIO 


Marine and Fire 





Insurance Company, Limited 


United States Fire Branch 
‘J. A. KELSEY, General Agent 
80 Maiden Lane, New York 








H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 

















OF NEWSYORK 


17 SOUTH WILLIAM ST 


e rvice | * sins 
ecurity POLICY HOLOERS 
tability 























DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT : - - a . 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 

















L. S. MacEnaney John W. McGinety 


ASSETS, $250,000.00 





oy 
A? . Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 


Marine insurance. 


i. Bax \ “y 








MacENANEY & McGINETY, Managers and Attorneys in Fact 














SOUTHWESTERN FIELD 




















(CONTINUED FROM PAGE 14) 
order denying the surcharge. This would 
place the matter on its merits before the 
court. 

After the Oklahoma supreme court 
held that it could not grant the super- 
sedeas because the insurance commission 
had not issued a final order, the com- 
panies were granted a further hearing 
July 9, when the final order was issued 
to the effect that the surcharge could 
not be applied. The companies have now 
applied to the supreme court to review 
the order, the companies contesting that 
10 percent surcharge is justified. Since 
July 1 the companies have not been col- 
lecting the 10 percent extra tax in Okla- 
home. 


Plan New Marine Company 


AUSTIN, TEX., July 15.—American In- 
demnity officials have discussed with 
Commissioner Briggs the formation of a 
company by the American Indemnity in- 
terests to write marine insurance. They 
are particularly anxious to incorporate 
the new company under the statute gov- 
erning the chartering of casualty com- 
panies in Texas so that Liberty bonds 
may be put up as capital stock. 

It is the apparent intention of the 
Galveston capitalists, residing at a great 
seaport, to organize a marine insurance 
company and go after marine business 
at their very doors. 





Dallas Reduces Fire Hazard 


DALLAS, TEX., July 15.—As a result of 
the inspection system now carried out 
by the city of Dallas to reduce the haz- 
ards within the fire limits to a minimum, 
an ultimate decrease of 15 percent in the 
key rate is expected by Dallas city offi- 
cials. According toe Police and Fire Com- 
missioner L. E. McGee, the system of 
inspection instituted about three months 
ago has already materially decreased fire 
losses. Commissioner McGee has an- 
nounced that the inspection system is 
to be a permanent thing, and he believes 
that in a short time there will be reduc- 
tion in the annual fire losses, which now 
total about $600,000, to a more reasonable 
figure. 

Under the inspection system each fire 
station is responsible for the school 
building, places of business and in 
some cases residences in its alarm dis- 
trict. The inspection is constant. 





Reinsurance Taxed in Texas 


AUSTIN, TEX., July 15.—Answering an 
inquiry by the Palmetto Fire, Deputy 
Commissioner Johnson advised that the 
gross premium tax of 2.6 percent levied 
by Texas must be paid by reinsurance 
companies on Texas business reinsured. 

It was explained by Mr. Johnson that 
a double tax is not collected; that under 
the statute the underwriting company 
is allowed to deduct from its annual gross 
premium tax the amount it returns to 
policyholders and the amount expended 











Hotel Dyckman | 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig. 
nity with a fa 
miliar home 
likeness rarely 
found ip 
Metropolitan 
hotels... Two 
splendid cafes 
for ladies and 
=| gentlemen, al- 
! xo a Club Gril) 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 


—— 


 FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 





| 








WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
hicago 
H. C. EDDY, Resident Secretary 








£4 STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 

: Insurance District 


mal ¥) The Patronage of In- 
= eH] surance Men Is 
> Solicited « 
pause SEA! CUEPE Leorence R. Adams, Sec’y and Mer. 




















LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Teleph 175 West 
Wabash 2508 CHICAGO Jackson Blvd. 





for reinsurance. The law then lays the 
tax on the reinsurance company to the 
amount of the premium it earns. 


Revise Gin Products Form 


DALLAS, TEX., July 15.—Gin writing 
companies in Texas have agreed to a 
revision of the form for insuring prod- 
ucts on gin premises. At a meeting here, 
with practically all companies repre- 
Sented, it developed that there was no 
serious objection to the revision of the 
1918 form and that the opposition was to 
a wide-open blanket cover, an extreme 
that had not been seriously contemplated. 

The committee appointed previously to 
redraft the form reported a _ blanket 
form with limitations and restrictions, 
which in the main was unanimously ac- 
cepted, and the original committee was 
enlarged and given full power to prepare 
and promulgate a revised form which 
will reflect an acceptable compromise be- 
tween the specific two-item form of 1918 
issue and the blanket form in use prior 
te the 1918 season. 

The controversy did not involve the 
torm for insuring gin buildings and ma- 
chinery and had only to do with the 
form for insuring products. 


But Few Oil Losses 


The oil business has been notably free 
from losses in the southwest this year. 
This is due largely to the fact that 
during May and June the weather was 
comparatively cool, there was consider- 





able rain and therefore gas did not 
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AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 

WHITNEY & BARBOUR 
15th Floor, Ins Exch 

CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 
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generate in tanks as is usually the case | 
when the weather is very warm during | 
these months. There have been three 

fires, they being the Mid-Co, the Empire 

and the Magnolia. These were all 55,000- 

gallon tanks, but had but comparatively 

little oil in them. 





Oklahoma Notes 


State Agent Fred C. Clarke of the Aetna 
in Oklahoma has been in Chicago confer- 
ring with Vice-President Ralph B. Ives. 
Mr. Clarke in addition to looking after 
Oklahoma is doing special work for the 
Aetna where there are large oil interests. 


Oklahoma’s fire waste has been mate- 
rially decreasing since the first of the 
present year, according to the monthly re- 
ports of John Connolly, state fire marshal. 
The January fire loss was $434,020, but 
the five months including June since that 
time shows a total waste of little more 
than that. The fire waste for the first six 
months of the year shows: January, $434,- 
020; February, $190,552; March, $72.108; 
April, $88,075; May, $116,266; June, 
$48,825. 





Following recommendations made by 
State Fire Marshal S. Inglish of 
Texas for improvements in the fire de- 
partment at Ranger, construction has 
started on a new fire station. Several 
additional firemen will be employed. The 
arrival of the two La France engines is 
expected almost any day. Ranger is in 
the center of the new oil field in Texas. 























F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President . 


WALTER C. LEACH, Secy ~ 
FIRE AND 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


e 








NORTH BRANCH FIRE és’ SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY com OF PENNA., PITTSBURGH 


COMPANY 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE coma” PITTSBURGH, PA. 























NORTHWESTERN STATES Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
WILL OPEN NORTHWEST FIELD 
CASH CAPITAL $839,580.00 
Underwriters Adjusting Company Has phy 


Appointed Walter H. Cobban as 
Its Manager at Minneapolis 





The Underwriters Adjusting Com- 
pany of Chicago is arranging to open 
a northwestern department with head- 
quarters at Minneapolis, Sept. 1. 
Walter H. Cobban has been appointed 
manager. Mr. Cobban has had an ex- 
tended and valuable experience in ad- 
justing. He was formerly manager of 
the General Adjustment at Pittsburgh 
and then was head of the Walter H. 
Cobban Company, the independent ad- 
justing concern there. He is well ac- 
quainted in the northwest, having trav- 
eled in Minnesota, Wisconsin and the 
Dakotas for the old Manchester. He 
is highly regarded by all insurance men. 





Miller Working in Minnesota 


Secretary Chauncey S. S. Miller of the 
National Association of Insurance 
Agents is working in Minnesota and will 
attend the annual meeting of the Min- 
nesota association in Duluth, July 31- 
Aug. 1. He is traveling by automobile 
largely and getting in touch with the 
leading towns of the state. 





McCracken Made Secretary 


T. G. McCracken, assistant secretary 
of the Retail Hardware Mutual Fire of 
Minneapolis, has been elected secretary 
to succeed the late M. S. Matthews. 


Russell Works in Minnesota 


G. C. Russell, special agent of the 
Hawkeye Securities Fire of Des Moines, 
is in Minnesota, having arranged for 
the company’s admission to the state. 
He is now planting agents. It will write 
« general fire business and also hail in- 
surance. Mr. Russell has been in Kansas 
looking after the Hawkeye Securities .in- 
terests in that state. He made a number 
of agency appointments in Kansas and 
expects to build up a good producing 
plant in Minnesota. 





L. M. Thurber Is Secretary 


_L. M. Thurber, assistant secretary of 
the Security Mutual Fire of Chatfield, 
Minn., has been hcosen secretary to suc- 
ceed his father, the late Charies L. Thur- 
ber. L. M. Thurber is a young man of 
ability and good experience. 





State Carries Public Buildings 


FARGO, N. D., July 15.—The North 
Dakota law creating state fire insurance 
of all public buildings is now in opera- 
Kon. Beginning Aug. 1, each fire policy 
on a public building in North Dakota, 
including every class of public structures 
such as schools, courthouses, city halls, 
fire stations, etc., as it expires, will be 











CLEVELAND NATIONAL 


ARCHIBALD KEMP 
SECRETARY -TREASURER 
& MANAGING UNDER- 





FIRE INSURANCE COMPANY pone 
je CLEVELAND, OHIO nat 


APPLICATIONS FOR AGENCIES DESIRED 














Peninsular Fire Insurance Company 


HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
» + « « Salesmen who can present a high grade proposition convincingly be inter- 
ested. . . . A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH. Managing Underwritez 














F. H. Hawley, President W. E. Haines, Secretary 


: 71ST ANNUAL STATEMENT OF THE 


=. Ohio Farmers Insurance Co. 
ae , LE ROY, OHIO 


: <_# yO Pree TE ee eee Te Terre rere 
Soc any ; gee?” BUNGROUN o6 66.6025:4665 csiene cccccccccccceccss 305,418 

: yg . Te ey Reserve for Reinsurance................... 2,845,381 
NOOO, oo edn sind ccinc dcccuscsccctadccdccace . SRGGe 
NGO Set IU «5. onciccccccccccccsccasccccecce 1,499,764 
Increase ............ 26,280 




















American National Fire Insurance 
Company “onto” 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. 
Operating Along Sound Lines. 


Progressive, Yet Conservative. 
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WRITE HAIL*INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON KA 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


Many ef our agents made from $1000 to $2000 in 
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in 45 days in 1918 






































H. C. WHALEN, Pres. A. S. BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 
KANSAS OKLAHOMA TEXAS 
= —— = 
SAUDDUEREONOOROOOUOOGEROOEOOOONOGHOOGOOGUGUOGOCOOOOOUOOUOOOOOOUGOOUOEOUOQOUOUOUUQUQUQUUUOUOOUUQQQU0Q0000NNNDEX 


66 Broadway, New York 


or. Piste 1.4). Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
NUMBER LOUIS H. PARKER MUTUAL 
— MANAGING DIRECTOR FIRE. INS. CO. 


‘ ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANYS COVERING 


PHOENIX, ARIZONA 








ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CAPITAL 
$200,000.00 CHAS. P. HALL 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND ee CHICAGO 
" GENERAL MANAGER 

















NATIONAL SECURITY FIRE INSURANCE COMPANY 


Conservative Western Reliable 
Prompt Progressive Service 


A Useful and Desirable Agency Company 


Agents wanted in Iowa, Kansas, Colorado, 
Wyoming and Nebraska 


Home Office: 1406 Farnam St. - - Omaha, Nebraska 
















HAWKEYE SECURITIES FIRE 
ae 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 





























THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July 1, 1919 




















| 110 Fort St. West, Detroit, Michigan fam: 











terminated, and the premium heretofore 
paid on such risk will be paid to the 
state instead of to an insurance com- 
pany. 

Risk writers in North Dakota antici- 
pate a material reduction in premium 
income as a result of the law. The state 
alone paid approximately $40,000 on its 
buildings. No figures are available to 
show what premiums are paid by town- 
ships, towns, villages, cities and coun- 
ties on their buildings. 





South Dakota Notes 


Iroquois will vote on a $20,000 bond 
issue for a municipal waterworks plant. 


The report of Fire Chief Kingsley of 
Aberdeen shows that the May fire loss 
there was only $691.10; total insurance on 
buildings and contents was $17,000 


Capt. Harry G. Carpenter, vice-presi- 
dent of the Morton Page & Son Insurance 
agency of Fargo, returned to Fargo last 
week and has resumed his work. He went 
to France as an officer of the 88th, and 
was mustered out 10 days ago at Camp 
Dodge. 

The North Dakota Mutual Insurance as- 
sociation met this week in Grand Forks. 
Speakers included Tracy R. Bangs, of 
Grand Forks; Paul Goldale, Bottineau, N. 
D,: W..'C. MacF adden, Fargo, N. D.; Her- 
man L. Ekren of Wisconsin, H. L. Reade, 
state fire marshal; Harry Pp, Cooper and 
S. A. Olsness, commissioner of insurance 
of North Dakota. 
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RATING BUREAU REORGANIZED 





Engineer and Inspector Named in 
Kansas—Start Checking Up Com- 
plaints on Rates 





TOPEKA, KAN., July 15—The state 
rating bureau established two years ago 
has been reorganized. J. H. Johnson, 
hydraulic engineer for the Kansas 
Rating Bureau, has been appointed en- 
gineer for the state’s bureau. H. A. 
Blinn, who has been an inspector for 


the rating bureau for many years, has 


been appointed inspector for the state’ s 
bureau. The inspector and engineer 
are now at work checking up com- 
plaints relative to rates and classifica- 
tions. As soon as these matters are 
out of the way the rating bureau is to 
go into ‘the farm rate schedules and 
following that numerous other sched- 
ules of a general nature to see if there 
should not be some revisions in rates. 

Many complaints have come in on 
the live stock—persona! property rates. 
When a farmer has live stock and per- 
sonal property of equal value he pays 
a rate of 70 cents. But if he has no 
other personal property than live stock, 
or when the live stock exceeds the 
value of the other property, the rate 
is $1.10. 





Iowa Insurance Laws 


A. C. Savage, Iowa commissioner of 
insurance, has published the laws relat- 
ing to insurance and insurance com- 
panies enacted by the last legislature. 
This is freely indexed and is sent out 
with the compliments of the depart- 
ment. 

ee 


Travis Amends Demands 


Commissioner Travis of Kansas, who 
called on all fire insurance companies 
Going business in that state for infor- 
mation as to the names and salaries of 
all employes through the country on 
certain dates, for the announced purpose 
of checking the companies’ statements 
regarding the surcharge, has now 
amended his request, asking only for 


,;names and salaries from Jan. 1 of the 


years 1917, 1918 and 1919. 





Investigating Policy Forms 


TOPEKA, KAN., July 15.—Commis- 
sioner Travis is conducting an investiga- 
tion of standard fire policy forms. He 
expects to issue a general order to all 
the stock fire companies operating in 


this state, directing them to remove thé 


present policy forms and file new forms 
which comply with the Kansas statutes 
and rulings of the supreme court. Last 
week two companies made new filings of 
policy forms under the antidiscrimination 
law requirements, and these policy forms 
were found to be the standard forms 












National 
Fire 
Insurance 
Company 


of 
Hartford. 


O OU 


“National 
Service 
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Western Dept. 


12th Floor 
Insurance Exchange 


Chicago, III. 























Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 




















INSURANCE STOCKS 
BOUGHT AND SOLD 


tations F 


BABCOCK, "RUSHTON & “COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 
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ORIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 


A. G. McILWAINE, Jr. - President 
HARTFORD, CONN. 


CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, Il. 


SAM B. STOY, - - - = Manager 
SAN FRANCISCO 




















Reserve 














Surplus to Policy- 
holders . . . ... 1,253,367.64 


The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
oe ee ee 1,904,913.89 


—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
—— 
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Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


Security Ins. Co. 
Organized 1881 


COMBINED STATEMENT 


"Asst. Secy. 


R SS. HEATON, State Agt. 











nteienenses 


Assets $624,780 


WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 


Organized in 1867 
Cash Capital $200,000 


Net Surplus $151,269 


WM. F. STIFEL, Pres. 


F. —. 
wht Vv. he tag en. of Agencies 
714 Niseeteemet Bie 


Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, —— 


Western Departme 


Insurance Exchange Bldg., 


O. E. STRAUCH, 
Asst. Secy. 


mn Ohio 


"Chienge, Ti. 
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Elmer F. Bagley & Co. 


Established 1895 


Six 


INSURANCE AND INVESTMENTS 
Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and Missouri, representing 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Special Agents. 
Over seven hundred Local Agents. 


twelve 


without changes to comply with the 
statutes. The department refused to ac- 
cept the filings. 

The standard policy requires that all 
claims arising under it must be pre- 
sented within one year or the company 
may refuse to pay the claim. Kansas 
statutes fix this limit at five years. The 
standard policy also fixes the liability 
of the company at the actual cash value 
of the property at the time of the loss. 
The valued policy clause of the Kansas 
Statutes provides that the liability of 
the company is the face value of the 
policy. 





Missouri Surcharge Tax 


The fire insurance companies intend 
to take the Missouri surcharge tax case 
into court and may attack the constitu- 
tionality of the law. The Missouri su- 
preme court held that the law did not 
give the court power to review an order 
of the insurance commissioner where he 
instructed that rates be reduced. The 
law did give the court power to review 
an order where he instructed that the 
rate be increased. While the court did 
not say so in as many words, the infer- 
ence is that it suggested the possible 
unconstitutionality of the act. 





Iowa Men to Okoboji 


DES MOINES, IA., July 15—Wings of 
the Iowa ganders are fluttering this 
week in the direction of Lake Okoboji, 
where the midsummer splash will be 
held Thursday, Friday and Saturday. 
The advance guard has reported the 
feeding fields as ready for the influx of 
field men and indications point toward 
the most successful outing the fire in- 
surance men have ever enjoyed. 

The business sessions are Thursday, 
opening with the conservation meeting 
at 10 a. m. The Iowa Fire Prevention 
association meets an hour later. At 2 
o’clock the Iowa pond will duck a bunch 
of goslings. A dance at night completes 
the first day and for two succeeding 
days nothing but vacation pleasures are 
provided. The program provides for di- 
version up to Saturday evening. 





John Keller, formerly with the Western 
Adjustment Company at Kansas City, has 
retired from the insurance business and 
becomes a manufacturer of bodies for 
commercial motor cars. The company 
with which he is connected is operating 
under the name of the Elberg-Keller Body 
Manufacturing Company of Kansas City. 








THE SOUTHERN STATES 




















INTEREST IN COTTON POOL 





Said to Have Made Arrangements in 
London to Secure Up to 
$2,000,000 Reinsurance 





NEW YORK, July 15—It is understood 
that the cotton pool now being formed 
has made satisfactory arrangement in 
London, whereby it will be able to se- 
cure reinsurance up to $2,000,000 upon a 
single line, once it begins writing. Ed- 
ward Seibles, who is to manage the or- 
ganization, is acknowledged to be one 
of the best posted marine underwriters 
in the country, whose activities for years 
have been highly profitable, both to him- 
self and to the companies represented in 
his Columbia, S. C., general agency. 
Creation of the cotton pool is being 
pushed by companies, nonmembers of 
the Cotton Insurance Association, who 
are anxious to get a fair share of the 
cotton business. For years the latter 
organization operated at a loss, and 
company after company, dissatisfied with 
its experience, retired from the agree- 
ment. As fast as they withdrew their 
percentage allotments were assumed by 
the Aetna, Royal, Home, Hartford or 
other staying corporations, whose faith 
in the ultimate success of the venture 
never wavered. When the experience of 
the Cotton Insurance Association, under 
the efficient management of Guy Carpen- 
ter, began to show a profit, and so con- 
tinued year after year, companies that 
had withdrawn from the organization 
applied for readmission, but were re- 
fused, the offices that had carried the 
load during the parlous days holding 
that they were entitled to reap the ben- 
efit of their persistence. 
It was predicted long ago that unless 
the membership of the Cotton Insurance 
Association were broadened to admit the 
companies clamoring for membership, a 



























) 








GUSTAVUS REMAK, Jr. Pres. JOHN J. P. RODGERS, Sec’y and Treas, 





WAITE BLIVEN, Vice-Pres. om 
H, W. STEPHENSON, Vice-Pres, SAM'L P. RODGERE, Asst, See'y 
, H CAPITAL 
TOTAL ASSETS = +1000 0 UORPLUS TO POLICY HOLDERS 
$4,737,532.76 $1,310,911 A ia 
RNADO, AUTOMOBILE, LIGHTNING, RENT. EXPLOSION AND BOM ENT 
— SURANCE- AGENTS WANTED WHERE NOT REPRESENTED. 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY ist, 1919 


Total Assets, $1,438,440 
Net Surplus, $146,837 
OFFICERS 


Capital, $400,000 


ee Wl ain os Gadaccenscedddsdeseeccdsevedsacessqusecddsees 
JOHN F. GRIFFIN. Tics cassaacuatatncanenssakanss seen 
Wie Ws as ko cc cde dedeciniccccccicecveccdcceccadssescees CISI NEC 
TERRE, BIAZUIBE © oocccccccccccccccsccccees«- ss tdandoddaddeuwads Vice-President 
WILLIAM COLLINS. ........2+++++eee++e0++- Treasurer and Assistant Secretary 
H. J. GIBSON. ............ccceee: Assistant Secretary 

















Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 
JOHN L, BLEAKLY, President 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 








C. M. SPENCER, Seerctary 
FRANK P. FLYNN, Treasurer 


























F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy* 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $363,378 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








rival organization would be started, and 





THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 Dram-Shop Indemnity 
Chicago Office, 1560-1564 Insurance Exchange 














CLEMONS, KNIGHT, MENARD CO., INC. 


AGENTS GENERAL INSURANCE GENTS 
Springfield Fire & Marine Ins. 725-726-727 Farwell. ed Royal! Jagurance Co., Ltd., 
Co. of Mesmehasnts DETROIT, M nd 
over Fire I 3 Co. R. M. ay Travelers france Co. of 
of New Yor 
erylend C al of Geneoal Agents: Fidelity-Phenix Fire Insurance 
* Saltime salty Co, North American Accident Co. of Il. Co. of New York 
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Automobile and Parcel Post 
Insurance 
Special Department Mauntained 


for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 


Apply to 


Appleton & Cox 
Attorneys 
3 South William St. NEW YORK 


Representing Companies of Known Reputation 














ORGANIZED 1854 


The Mechanics "Shit of Philadelphia 


COMPANY 


JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 
D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
PHILADELPHIA, 


JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SEC’Y W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 


NEWARK, NN. J. 
ORGANIZED 1855 


FIREMEN’S "‘Sémeany OF NEWARK 


COMPANY 

JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 





EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, 
JOHN KAY, VICE-PRES. VICE-PRES. & =. 

W. T. Bassett 


A. H. HASSINGER, SECRETARY 
NEW 


K, NEW JERSEY CHICAGO, ILLINOIS 








EDWARD MILLIGAN, President 

GEORGE ra eves. Vice-President JOHN B. er 

ee P. WHIT STTMAN er ies FRED C. GUSTETTER, 
WARD V. LIN, Ass’t Secretary 


Surplus to Policyholders ..... . 
Total Losses Paid .... Soeur ae 


Cash Capital 


Reinsurance Reserves . . ; eres 
Reserve for Outstanding Losses and all 

other Liabilities .....2.2.2.. 
PRGEPUIMEENES. 6S 6 5K. ee: We. ee Ne 


Total Assets ..... 


Ass’t ,—— 
F. MINOT BLAKE, Ass’t Secretary 


$10,506,412 
91,623,036 


Three Million Dollars 


—— 


1,598,770 
7,506,412 


$19,706,197 














*SECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Iowa, Illinois, Gaseea. Ohio and Indiana. Itisa arched for the agent, because in addition to 
writing a general business, it accepts practically all c! farm risks 


We at os ents in the above states, and would epee 
desiring to represent 


earing from agents 
JAMES W. BOLLINGER, Pres. E, E SOENKE, Secy. 











Exceptional facilities for handling Surplus and difficult 
lines_and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F, R. THOMPSON 


SURPLUS 
LINES aANp 
FLOATERS 


Insurance Chicago, Itt, 





this has now been done. As the Cotton 
Insurance Association had to scour the 
markets of the world to get its desired 
$2,500,000 of reinsurance facility, it was 
not felt that the new pool could get like 
accommodation, but apparently Mr. Sei- 
bles has succeeded in securing it. The 
latter knows the European market thor- 
oughly, usually making one or two trips 
abroad each year in connection with his 
extensive agency business. 





Ferd Marks Agency Changes 


NEW ORLEANS, LA., July 15—Joseph 
S. Loeb, secretary, and Charles M. Sam- 
uel, assistant secretary of the Ferd 
Marks Insurance Agency in New Or- 
leans, have been elected first and second 
vice-presidents respectively. Max Frish- 
man, who has been connected with the 
agency for a number of years, is made 
secretary, and Leonard Marks Wise 
treasurer. O. M. Wise is the president. 


New Orleans Business Growing 


NEW YORK, July 15.—Fire companies 
all report a growing business from New 
Orleans, which seems destined to be the 
great export and import center for South 
American trade. Within.the Dock Board 
warehouse cotton aggregating $30,000,000 
in value was recently stored, and exten- 
sive as are these buildings, they are yet 
inadequate to accommodate all of the 
staple seeking shelter. Large additions 
are being erected and doubtless still 
other warehouses will be built from time 
to time along the water front. No less 
than nine large freighters loaded with 
cotton recently left New Orleans, consti- 
tuting the sailing record from the city, 
and attesting the growing business of 
the port. 


Kentucky Notes 


The Title Insurance & Abstract Co., 
Newport, Ky., has been incorporated with 
a capital of $25,000. 

Milton Dargon, Southern manager of the 
Royal, Atlanta, was in Louisville this 
week, visiting M. C. Miller, local inspector 
for the company. 


Carpenter & Dudley of Louisville, long 
established local agents, have moved from 
the Iroquois Building to the Board of 
Trade Building on Main street. 

The city of Louisville has installed a 
new type of centrifugal pumping engine, 
built by the Seagrave Company, and guar- 
anteed to pump 700 gallons per minute. 
It tested at 880 gallons. The new engine 
cost $11,000 

The first distillery fire since June 30 
was on July 11, when the bottling. plant 
at the White Mills & Lyndale Distillery, 
Eighteenth street. The bottling house was 
burned, but the warehouses saved. The 
total loss was about $5,000 to building and 
equipment. 

Coleman H. Lassing, recently overseas 
with the army, is now with the est- 
chester Fire and Delaware Underwriters 
as assistant to State Agent Samuel B. 
Kennedy in Kentucky and Tennessee. Mr. 
Lassing was with the London Assurance 
prior to the war. 


Virginia Notes 


The Firemans Fund has transferred its 
local connection in Richmond from D. N. 
Walker & Co. to A. L. Pleasants & Co. 

With a view of strengthening the water 
pressure in the downtown business sec- 
tion, plans are under way in Richmond for 
the abandonment of old Marshall reservoir 
and the construction of a 2-inch main in 
Caral street from Madison to Sixth; and 
in Sixth from Canal to Broad, connecting 
with the present main. 
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A. C. BARBER SUCCEEDS WELLS 


Chief Deputy in Oregon Department 
Advanced—Commissioner’s Resig- 
nation a Surprise 


SALEM, ORE., July 15.— When 
Harvey Wells quits the insurance com- 
missiorer’s office Aug. 1, he will be 
succeeded by A. C. Barber, who, for 
seven years has been chief deputy, en- 
tering the department in that capacity 
in 1912 under Commissioner Ferguson. 

Wells, whose resignation was handed 
to Governor Olcott this week, will re- 
enter the insurance business in Port- 
land, becoming associated with his 
father, J. G. Wells, in the writing of 
general insurance. 

The resignation of Wells came as a 











state house circles that Governor Ol- 
cott had asked him to remain in office 
during the present administration, and 
the governor received no intimation of 
the resignation until it was presented. 
He was appointed insurance commis- 


sioner by Gov. Withycombe in Jan. 
1915. 
Mr. Barber is an insurance man of 


life-long experience, entering the field 
as a local agent when a young man and 
following the business continuously 
ever since. He was for several years 
employed as a traveling representative 
for the National Union Fire, later en- 
tering the home office of the company 
at Pittsburgh, Pa., in charge of all the 
territory west of the Mississippi river. 
In 1906 he came to Oregon to join the 
Pacific Coast general agency remain- 
ing with this agency until he entered 
the state insurance department in 1912. 


COLORADO ACTION PROBABLE 








Insurance Commissioner Will Doubt- 
less Issue an Order Removing 
the Surcharge in That State 


DENVER, COLO., July 16—It is 
understood here that the state insur- 
ance department will issue an order in 
a few days requiring that the 10 per- 
cent surcharge tax levied by the fire 
insurance companies will be removed. 
The insurance commissioner, it is 
stated, had figures compiled which in- 
dicate so far as he is concerned that 
the surcharge should now be removed. 





Fairchild Promises Reduction 


DENVER, COLO., July 15.—Commis- 
sioner Fairchild promises an early reduc- 
tion in fire insurance rates in Colorado 
through a law passed by the recent 
legislature, which gave supervision over 
fire insurance ratemaking bureaus in the 
state to Mr. Fairchild. He also has the 
power to order reductions in rates when 
they are found excessive. 

The revision of the rate will be based 
on investigations conducted by Mr. Fair- 
child, with the assistance of Charles T. 
Fertig of Colorado Springs, who has been 
appointed as a special insurance investi- 
gator for the department. 





Greater Publicity Urged 


SALEM, Ore., July 15.—Greater pub- 
licity on the part of insurance companies 
as a means of creating a better under- 
standing of the insurance business on 
the part of the general public, is urged 
by Commissioner Wells, in his annual 
report which is just off the press. 

“The business of insurance is mis- 
judged because it is misunderstood,” the 
report reads. “It is misunderstood for 
the reason that to the average person 
it seems complicated. The publicity that 
I am advocating will not cure all but 
will go a long way toward removing a 
prejudice from a lack of understanding 
and knowledge.” 

Commissioner Wells not only preaches 
this doctrine of publicity but practices 
‘it to the extent of keeping the reading 
!public informed as to every new phase 
of the business which comes to the 
attention of his office. 





Republic Enters California 


SAN FRANCISCO, CAL., July 16—The 
Republic of Texas, recently formed 
through the merger of the Austin, Com- 
monwealth and International Fire, has 
been licensed in California, where it will 
issue the Republic Underwriters policies 
that were formerly written by the three 
companies. Charles R. Watson, who has 
been state agent for the Republic Un- 
derwriters, continues in the same capac- 
ity for the new company. 





Carr Enters Field Work 


R. M. Carr, who has been in the local 
agency business at Spokane, has been 
appointed special agent for the Phoenix 
Assurance and Imperial Assurance in 
Idaho, Montana and Utah with head- 
quarters that have not been determined 
as yet. 





Death of Zeno K. Myers 


Zeno K. Myers, manager of the Home 
Insurance Company of Hawaii, died June 
21. Mr. Myers was a well-known insur- 
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this country, coming in contact with in- 
surance men at different points who were 
greatly attracted to him. 





C. D. West to Coast 


Cc. D. West, manager of the marine 
department of the Importers & Export- 
ers, has gone to the Pacific coast, where 
he is completing arrangements for open- 
ing marine agencies in San Francisco, 
Portland and Seattle. 


j 


Vice-President Stow Dead 


Vanderlyn Stow, vice-president of the 
Firemans Fund, died Sunday, following 
an operation. He was a classmate of the 
late Col. Theodore Roosevelt and was 
financial agent of the Leland Stanford 
University. 


New Company in Idaho 


The Idaho Insurance Company has 
been incorporated at Pocatello, Idaho, 
with authorized capital of $200,000 for 
the purpose of entering the fire insur- 
ance business. Fred W. Dickerson, gen- 
eral agent for the Columbian National 
Life at Pocatello, is one of the incorpo- 
rators, 





Write Marine Business 


SAN FRANCISCO, CAL., July 17—The 
Royal Exchange which recently reen- 
tered California, has resumed writing 
marine business in the state and will be 
represented for this branch by the Ed- 
ward Brown & Sons General Agency, 
which has the company for marine lines 
in Oregon and Washington. 


Eby Made Special Agent 


SAN FRANCISCO, CAL., July 16—L. R. 
Eby, who was local manager for the 
Stockholders Auxiliary: Corporation Gen- 
eral Agency until he entered military 
service last October, has returned to the 
agency as special agent. 


Pacific Coast Notes 


Fire losses in Oregon during June to- 
taled $446,654, according to the monthly 
report of the state fire marshal. Of the 
46 fires reported, 26 were of unknown 
erigin and two were incendiary. Four 
of the fires were in lumber mills with 
losses aggregating $298,000. 

A new schedule of rates for Astoria, 
Ore., just filed with the state insurance 
department, shows 429 rates lowered on 
an average of approximately 15 percent. 
Three hundred and eighty-five rates 
were unchanged and 22 were increased. 
The schedule has been accepted by the 
insurance department. 

By unanimous vote the fire preven- 
tion and fire insurance rates committee 
of the Spokane chamber of commerce ap- 
proved the 25 percent increase in wages 
asked by city firemen and asked the 
public affairs committee to take the 
question up at once. A resolution was 
passed emphasizing the wisdom of a 
policy of fire insurance for all public 
school buildings. 











NEWS FROM THE EAST 




















The Fireman’s Fund was established and started in the 


fire business in 1863, organized a marine department in 


1867 and originated the agency system for automobile 


business in 1904. Today the company stands in the 


front rank in all three lines throughout the country. 








FRED. S. JAMES 


GEO. W. BLOSSOM 


WM. A. BLODGETT 


FRED. S. JAMES & CO. 


CARROLL L. De WITT 


York 
United oie Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Ageacy Superintendents 


123 William Street 
New York 


San Francisco 


P. A. COSGROVE 
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BARRY OPENS A NEW STOCK | 





Famous Racanteur and Post-Prandial 
Speaker Delights the New York 
Field Men 


J. Victor Barry, assistant secretary of 
the Metropolitan Life, well sustained his 
reputation as an entertaining after-din- 
ner speaker at the forty-seventh annual 
gathering of the New York State Associ- 
ation of Supervising & Adjusting Insur- 
ance Agents, held at Saranac Inn. Pos- | 
Sessing an apparently endless fund of 
00d stories, all timely, illustrative and 
amusing, Mr. Barry kept the field men 
in high good humor, and at the conclu- 
Sion of his address was voted one of the 
most interesting and appreciated speak- 
ers that had ever appeared before the 
association. Fire company executives 
attending the gathering included Victor 
Roth, secretary Security of New Haven; 
C. R. Perkins, assistant United States | 
manager North British & Mercantile; J. | 
C. Barden, secretary Automobile Insur- | 
ance Company, and E. H. Hornbostle, as- | 
sistant secretary of the National Liberty 





North America’s Dividend 


PHILADELPHIA, Pa., July 15.—Direc- 
tors of the Insurance Company of North 
America have declared a semi-annual 
dividend of 7% per cent, payable July 14, 


! 
| 
| 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 


United States Deposits. 


Immediate telegraphic binders given. 


MARSH & McLENNAN 


19 Cedar St. 
NEW YORK 








Insurance Exchange, Chicago 
1615 California St. 1 Sansome St. 
DENVER 
314 Superior St. 
DULUTH 


SAN FRANCISCO 
17 St. John St. 
MONTREAL 


id S. Fifth St. 


901 Ford Bidg. 
DETROIT 
23 Leadenhall St. 
LONDON 
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REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 
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to stock of record July 8. This places 
the stock on a regular 15 per cent per 
annum basis. For a number of years 
the regular rate has been 12 per cent. 
Since 1916, extra dividends have been 
declared, amounting to 3 per cent in 
1916, 4% per cent in 1917, 4 per* cent 
in 1918 and 8 per cent last January. 





Carney at Vermont Meeting 


FAIRLEE, VT., July 15.—The North- 
eastern Vermont Association of Under- 
writers held its annual summer outing 
here at Lake Morey today, lunch being 
served at the Lake Morey Club, and the 
visitors listening to addresses later and 
«enjoying out of door sports. President 
A. B. Noyes presided and the principal 
speaker was President James H. Carney 
of the National Council of Insurance 
Federations. Mr. Carney emphasized the 
importance of establishing a state fed- 
eration im Verrmont and he was seconded 
by John“W. Downs, secretary of the 
Massachusétts Federation. A committee 
was appoifited to take up the matter, 
consisting of A. B. Noyes, A. G. Sprague 
and Harvey W. Baton. It was suggested 
that National Secretary Mark T. McKee 
would address the fall meeting of the 
Vermont State Association on the same 
subject. Resolutions were passed on the 
death of the late George P. Moore, former 
president of the association. Other 
speakers were J. W. Grover, A. G. 
Sprague, C. C. Hannah, Joseph W. Gough, 
J. S. Murdy, L. W. Roathe and A. J. 
Murphy. 


Connecticut Agents’ Outing 


NEW LONDON, CONN., July 15.—The 
annual midsummer meeting and outing 
of the Connecticut Association of Insur- 
ance Agents was held at the Griswold 
at Eastern Point, with about 75 present. 
Manager Frederick W. Day of the Royal 
was the principal speaker. He discussed 
the changed conditions of the business 
today and urged cordial relations be- 
tween companies and agents. Secretary- 
Treasurer J. Richard North showed the 
membership to be 288, 94 members being 
added by the executive committee during 
the day. President Case urged all to aid 
the association in winning the National 
Association cup for gain in membership, 
declaring that a local membership of 350 
would prove a winner. 


Phillips Seeks Cost Data 


NEW YORK, July 16—Superintendent 
Phillips has sent out inquiries to stock 
companies seeking considerable infor- 
mation as to the cost of operations last 
year. Superintendent Phillips desires to 
gather information to ascertain whether 
the 10 percent surcharge is justifiable. 





The special committee of the Insurance 
Commissioners Convention is to meet in 
New York Aug. 4 to discuss the sur- 
charge question. - 

Superintendent Phillips in addition to 
statistics for 1918 asks for amount of 
premiums written and earned for the 
first five months of this year together 
with total underwriting expenses other 
than taxes paid during that period. 


Maryland Notes 


Lownes & Dunahue, 
been appointed local 
Abeille of France. 


Harry R. eaeriee, formerly manager of 
the Henry L. Frank Insurance Agency of 
Baltimore, has recently been appointed 
special agent for the Bankers Automobile 
of Lincoln, Neb., for Nebraska. Mr. Spur- 
rier is a well-known automobile under- 
writer and should be a valuable asset to 
this company. 

T. B. Keavney & Co., American building 
Baltimore, have recently been appoint ted 
local agents in Baltimore for the Import- 
ers & Exporters (fire department) and the 
Minneapolis Fire & Marine. Mr. Keavney, 
personally, has been appointed special 
agent for Maryland, western Pennsylvania 
and District of Columbia for the Importers 
& Exporters. 


have 
the 


Baltimore, 
agents for 


Pennsylvania Notes 


S. George Levi & Co. have been ap- 
pointed Philadelphia representatives by 
the Century. 


The Philadelphia agency of the Newark 
has been transferred from Thomas L. 
Wilson to-Samuel Story & Son. 


The American Equitable Assurance has 
been elected a member of the Philadelphia 
Fire Underwriters’ Association. 


A. M. Waldron, one of Philadelphia’s 
leading general underwriters, who has 
long been one of the prominent members 
of the city council, is an aspirant for 
membership in the new council of 21 
under the new city charter. 


Eastern Notes 


John G. Simmonds, who was formerly 
in a general agency in New York, but 
who retired a year ago owing to im- 
paired health, has returned to the busi- 
ness and is connected with the head 
office of the City of New York in the 
underwriting department. 

The National Security Fire of Omaha 
is making inquiries preparatory to ap- 
plying for admission in New York. 
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AIRPLANE SERVICE INSURED 


Thomas R. Lamb Company of Los 
Angeles Write First Policy of 
Kind in California 


LOS ANGELES, CAL., July 15.— 
The first concern in the state to take 
out aircraft insurance is the Syd 
Chaplin Aircraft Corporation, while 
the first to write it is Thomas R. Lamb 
Company, 902-4-6 Trust and Savings 
Building. 

By means of this insurance Mr. 
Chaplin provides a recompense to the 
public for personal or property damage 
sustained on his craft connecting the 
mainland with Catalina and other 
points. 

Standard limits for public liability 
and property damage is the basis upon 
which the policy was written. 

The only other policy of the kind 
known to have been written on the 
Pacific coast was one in the Northwest. 





Kansas City Airplane Losses 


KANSAS CITY, MO., July 15.— 
Three-fourths of the airplanes sold in 
Kansas City in the past month, have 
crashed—but the loss to insurance com- 
panies is small. Of fourteen planes 
damaged, only two were insured. The 
losses on these were not total as there 
has been a little salvage to the insur- 
ance company. The question of. sal- 
vage is being partly solved by the 
entrance of the Auto Wrecking Com- 
pany, which for years has bought 
debris of motor cars, into the airplane 
salvage business. The adjustments on 
all losses under insurance policies so 
far have been handled by W. B. Mar- 
quis of the Insurance Adjustment Com- 





CHARLES S. BOYNTON, President 














State Mutual Hog Insurance Co. 


WE SPECIALIZE ON HOG INSURANCE. 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 


Farmers Bank Building 
Springfield, Ill. 


We Have No Competition 


A. C. LITTLEJOHN, Secretary 





pany. Mr. Marquis was in air service 
during the war, stationed at Camp 
Greenleaf, Ga., and is particularly well 
qualified, therefore, to inspect air- 
planes. 





Washington State Plans 


The International Indemnity of Los 
Angeles has been admitted to Washing- 
ton to write automobile lines with Fred- 
erick & Metzger of Seattle as general 
agents for the state. 


Foehringer with Sun 


J. F. Foehringer has been appointea 
superintendent of the automobile depart- 
ment in the western office of the Sun and 
Patriotic. Mr. Foehringer has been with 
the Chicago local agency of Critchell, 
Miller, Whitney & Barbour for the past 
six years. He previously had been in the 
automobile department in the western 
office of the Providence Washington. 
With Critchell, Miller, Whitney & Bar- 
bour he served as automobile superin- 
tendent for a time and later as Cook 
county special agent. Mr. Foehringer is 
well versed in the automobile business, 
has had a general insurance training and 
adds strength to the Sun organization in 
the west. 





Chicago’s Theft Record 


There have been over 2,000 automo- 
‘biles stolen in Chicago since the first of 
the year. The theft situation is very 
unsatisfactory in that ‘city. 





Meeting Called in Chicago 


There will be a meeting of managers 
of companies writing automobile insur- 
ance in the west in Chicago next week 
to discuss some complications that have 
arisen. It is stated that some of the 
companies are violating the rules and 
are not living up to the rates. 


Milton Hoffman, recently with the Her- 
bert Buxton Agency in New York City, 
and prior thereto with the North River 
Fire, has gone with the World Under- 
writers Agency, Inc. and will have 
charge of its reinsurance department. 


J. B. Sirich, superintendent of agen- 
cies for the Central Office in New York, 
will on Aug. 1 join the general agency 
of King, Alley & Lawrence, Inc., be- 
coming secretary of the corporation. 
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NEBRASKA LIVE STOCK INSURANCE COMPANY 


Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


w. B. an President and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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Excellent opportunity for good live agents. Communicate with the Home Office 





Home Office: - - 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 














PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachasetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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Des Moines, lowa 
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NATIONAL LIVE STOCK INSURANCE CO. 
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COMPENSATION BIG 
FIELD FOR AGENTS | 


W. S. Diggs of Pittsburgh Points 
Out Its Importance in 
Local Office 


NOT ONE YEAR BUSINESS 


Smalliness of Initial Commission Held 
to Be Overbalanced by Fact 
of Its Permanence 


PITTSBURGH, PA., July 15—W. S. 
Diggs of Hoover & Diggs of Pitts- 
burgh, Pa., general agents of the Lon- 
don Guarantee & Accident is one of 
the recognized authorities of the coun- 
try on workmen’s compensation insur- 
ance. Mr. Diggs is the founder of the 
Insurance Federation movement, and 
at the time he became active in that 
work a rather general attack was being 
made upon workmen’s compensation 
insurance. Advocates of state insurance 
were insisting that this particular 
branch of the business could be best 
handled by other than private inter- 


ests, and in order to combat propa- 
ganda of this kind it was necessary for 
Mr. Diggs thoroughly to familiarize 
himself with the subject. As a result 
of his observations he has become an 
enthusiast about workmen’s compensa- 
tion insurance. He feels that this 
branch of business should play an im- 
portant part in every local agent’s 
office, and says that the local agent 
who is completely ignoring workmen’s 
compensation insurance has not con- 
sidered the many ways in which the 
writing of this business may be of gen- 
eral benefit. 


Is Permanent Proposition 


In discussing the adwantages of 
workmen’s compensation insurance 
from a local agent’s standpoint, Mr. 
Diggs laid emphasis upon the fact that 
workmen’s compensation business does 
not go on the books today and off to- 
morrow. It is a permanent proposition. 
The complaint made by some agents 
that the commissions in compensation 
business are small is not a sound argu- 
ment against the writing of the busi- 
ness. Each year the compensation 
policy comes up for renewal. Admit- 
ting that the commissions, consider- 
mg one year only, are small, the fact 
should not be overlooked that a com- 
Mission is earned every year, and that 
m the aggregate over a period of 
years the compensation business pays 
the agent very well. The agent who is 
attempting to build a life time business 
can count upon his workmen’s compen- 
Sation policies to contribute to his to- 
tal commission income in no small 
way. Some agents are misled by large 
first year commissions, overlooking en- 
tirely the fact that renewals are small 
and come frequently. 

_ AS renewals occur annually the agent 
iS enabled to get in touch with the head 
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ON THE SUBJECT OF LETTER WRITING 











¢6QC. OME of our best producers are 
those who have never seen the 
home office,” related the vice- 
president of a New England casualty 
company. “For that reason plus the 
fact that only a very small percentage 
of the assured ever visit the home of- 
fice, we pay very strict attention to our 
correspondence. Our character is judged 
by our letters and as each letter carries 
great weight, it is very essential that 
the best effort possible be put towards 
such letters. 
“Consequently we issue a weekly 
bulletin to all stenographers and typists. 
These bulletins go out every Monday 
morning on gray paper, the message 
being multigraphed. Each stenographer 
is supplied with a special binder to hold 
these bulletins and in which she must 
file them. The bulletins bear messages 
pertaining to better letter writing. One 
week the message might be some extra 


good sample letter reproduced for ob- 
servation—the next week some new re- 
vision in spelling. Again it might be 
an efficiency suggestion or a warning 
against carelessness from some official. 


* * * 


“Then to stimulate the interest we 
desire in this subject we offer a prize 
about every two or three months for 
the best letter received from stenograph- 
ers in the home office, the letter to be 
concerning the topic of “What I Have 
Gained in Letter Writing Knowledge 
This Year,” or “What I Think of the 
Letter Bulletins.” These letters prove 
very good indicators of the stenograph- 
er’s initiative and soon we can deter- 
mine whether they are just mechanical 
in their duties or whether they are ca- 
pable for promotion to positions that 
will require personal dictation or the 
composition of original letters.” 








a year. The writing of the workmen’s 
compensation business serves as an en- 
tering wedge by means of which nearly 
every other form of insurance may 
sooner or later be secured; not only upon 
the properties of the business concern, 
but upon the lives of the chief execu- 
tives. If the concern is of any size it 
is not much trouble for the agent to get 
in touch with the various department 
heads and in this way the compensation 
business serves as a stepping stone to 
various other classes of business with 
the agent who has the cultivating habit. 


Adjustments More Satisfactory 


Another important feature of the com- 
pensation business is that there is no 
other class of business where the claim 
adjustments are more satifactorily made. 
The big writing compensation companies 
have well equipped organizations, able to 
render first rate service and the manner 
in which claims are handled is always 
pleasing to the insured. The treatment 
received when an accident occurs leaves 
a favorable impression and this more or 
less frequent pleasant contact with the 
insured counts heavily in the agent’s 
favor. 

As a further service, if the plant is of 
any consequence or extent the services 
of competent engineers and inspectors 
are at the disposal of the insured. Often 
@ workmen’s compensation company 
makes recommendations to the insured 
for improvements and protective devices 
that enable him to secure a much lower 
rate in addition to which the improve- 
ment results in a decreased accident fre- 
quently. 

In other words, the local agent is ren- 
dering to his client a big broad service 
that it is not possible to give with most 
other forms of insurance. In writing 
many other branches of business it is 
very often simply a case of issuing the 
policy and coming around when it ex- 
pires for a renewal. In the meantime 
no service has been rendered to the in- 
sured. There is not the same enthusiasm 
about renewing the contract that there 
is with the employer holding a work- 
men’s compensation policy, who has had 
demonstrated to him several times dur- 
ing the year the service that such a con- 
tract includes. It is true that the hand- 
ling of workmen’s compensation business 
involves more or less detail work, but 
this is completely offset by the advan- 
tages that the close and frequent con- 
tact with the insured and his department 





ef an industrial concern at least once 


Mr. Diggs points out that casualty 
agents should be particularly interested 
in writing any and all compensation 
business obtainable just at this time, 
ewing to the fact that in many quarters 
strenuous efforts are being made to place 
the workmen’s compensation business in 
the hands of the state or federal govern- 
ments. At the present time compulsory 
state workmen’s compensation insurance 
is in force in a few states. In a sense 
workmen’s compensation insurance is on 
trial at the present time. Advocates of 
state insurance take advantage of every 
mistake rendered by the private com- 
panies to magnify the disadvantages of 
private insurance. In reality the struc- 
ture of insurance is being attacked and 
the agent who is attempting to build a 
permanent business should render a 
broad service, supply every insurance 
need of the community and not ignore 
ene branch of the business simply be- 
cause its writing includes “too much 
clerical work.” 

The casualty agent must offer every 
known form of insurance for sale as a 
department store offers every known 
commodity for sale under one roof. 
Workmen’s compensation insurance is 
simply a part of the scheme of insurance 
and cannot be ignored by the agent who 
has a serious interest in his business. 


Clinnin Made Associate 


Col. John V. Clinnin, who was recently 
connected with the 133rd Infantry, the 
Prairie Division, has been appointed as- 
sociate manager of the Chicago branch 
office of the United States Fidelity & 
Guaranty with Manager George E. Bren- 
nan. Colonel Clinnin served for ten years 
as chief deputy recorder in Cook county, 
and before going into the army service 
he was assistant corporation counsel of 
Chicago. He is regarded as a very 
capable man. 


U. S. Fidelity & Guaranty 


The semiannual statement of the 
United States Fidelity & Guaranty shows 
assets, $21,169,996; premium reserve, $6,- 
272,811; surety reserve, $1,868,252; cas- 
ualty claim reserve, $249,598; liability 
and compensation reserve, $5,135,244; 
capital, $3,000,000; net surplus, $3,320,898. 
Premiums for the six months were $9,- 
168,557. 


Langham & Maillot of Houston, Tex., 
have been appointed general agents of 





head provides. 


the Aetna Casualty & Surety in South- 
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POSITION PRECARIOUS 


Enforcement of Contracts Halted 
by War Means Big Loss 
to Surety Companies 


SEEK RELIEF IN COURT 


English Decision Holds Agreements 
Annulled—Action Here Is Anx- 
iously Awaited 


NEW YORK, July 16.—A feature of 
the contract bond situation that is 
holding the attention of surety under- 
writers generally, is the attitude being 
assumed by contractors who for some 
reason or another were forced to tem- 
porarily halt paving and road building 
jobs and are now being asked to re- 
sume work and complete the operation. 
Paving and road building contracts 
take some time for completion, and 


many contractors bid for and entered 
into work of this sort only to find 
when the job was partly completed that 
prices had advanced m some cases as 
much as 50 or 100 percent and that to 
complete the work would mean not 
only no profit on the job but in many 
cases a serious loss. About the time 
that contractors began to realize just 
what this condition meant to them, the 
work was interrupted by the war in- 
dustries board, or the priority commit- 
tee, or it became impossible to get the 
material, supplies or labor. The com- 
munity or municipality for which the 
work was being done agreed to the 
postponement of the project until after 
the war. 


Competing Work Spells Ruin 


Now contractors are being asked to 
complete work of this kind and to do so 
will spell financial ruin for many. The 
increased cost of paving work has been 
enormous. In Baltimore, for instance, 
paving contracts let in 1916 were 
awarded on the basis of $1.68 a square 
yard and the same work now costs 
from $2.68 to $3.10 a square yard. With 
paving jobs often running as high as 
$300,000 or $500,000, it is not difficult 
to see that on a paving undertaking of 
any considerable size, the contractor 
would be put out of business as a re- 
sult of having to pay such increases. 

Paving and road building work is of 
such a character that contractors are 
ordinarily able to figure and bid on a 
very close margin. There are not many 
materials to be considered, and a large 
part of the cost of the job is in the 
wages paid to labor. A few years ago, 
when many of the uncompleted jobs 
were first started, labor was receiving 
from $2.25 to $2.50 a day. Now it is 
necessary to pay $4 a day and almost im- 
possible to get sufficient men. 


’ 
Same Situation in England 


In England, this same situation has 
been faced and it is of more than or- 
dinary interest to observe that the 





eastern Texas. 
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RECORD FOR MICHIGAN 


STATISTICS FOR 


1918 GIVEN 
Total Casualty and Surety Premiums 
Were $10,450,442 and the Losses 
$4,048,440 





In Michigan, last year, the total acci- 
dent and health premiums amounted to 
$1,559,887. Of this amount, the Michi- 
gan companies produced $281,572. The 
Standard had $168,674 of this amount. 
Next came the National Casualty with 
$70,368. The Fedcral Casualty had 
$39,490. The accident and health losses 
amounted to $672,626. The total liabil- 
ity premiums in Michigan last year 
were $1,352,265. Of this’ amount the 
Michigan companies produced, $140,737 
The Standard leading with $99,544 and 
the General Casualty and Surety being 
second with $25,958. The liability losses 
amounted to $357,094. The workmen’s 
compensation premiums in Michigan 
last year anrounted to $4,885,737. Of 
this amount, the Michigan companies 
produced $1,512,296. The Michigan 
Mutual Liability of Detroit lead with 
$1,118,561. The Standard was second 
with $197,237 and the Michigan Em- 
ployers of Lansing came third with 
$107,498. The General Casualty had 
$53,434 and the Furniture Mutual of 
Grand Rapids $35,566. 


Compensation Premiums 


The workmen’s compensation losses 
amounted to $1,912,888. The total fidelity 
premiums amounted to $359,183 and the 
losses $125,332. The surety premiums 
amounted to $497,283 and the losses to 
$213,781. The plate glass premiums 
were $239,528 and the losses $141,556. 
The steam boiler premiums of Michi- 
gan last year amounted to $125,525, the 
losses were $13,875. The burglary pre- 
miums amounted to $243,601 and the 
losses to $83,853. The automobile prop- 
erty damage premiums amounted to 
$771,199 and the losses $376,203. Then 
there were miscellaneous casualty pre- 
miums amounting to $416,226. The 
total net casualty and surety premiums 
in Michigan last year amounted to 
$10,450,442 and the losses to $4,048,440. 


PAVING CONTRACTORS’ 
POSITION PRECARIOUS 


(CONTINUED FROM PAGE 25) 


courts have ruled that where work of 
this kind was interfered with and or- 
der halted by ministry of munitions, 
this act on the part of the government 
was in effect the cancellation of the 
original contract and a release of all 
obligation on the part of the contrac- 
tor. It was further held that the war 
was an entirely unforseen catastrophe 


that threw out all normal calculations |, 


and because contractors had submitted 
figures on conditions prevailing before 
the war, they could not be expected to 
complete contracts that involved a finan- 
cial loss to them. In other words, this 
broad court decision relieved contractors 
in England entirely from the necessity 
of completing contracts on the criginal 
basis and permitted them either to fin- 
ish the work on the basis of prevailing 
costs or to submit the bill for the work 
done and allow another contractor to 
carry the job forward to completion. 


Many Cases Pending Here 


There are many such cases pending 
in this country and some of them will 
undoubtedly find their way into the 
courts and if a favorable decision is 
rendered, a precedent will be established 
and thousands of dollars of losses to the 
surety companies will be prevented. An 
indication of what is likely to happen in 
some states is furnished in Minnesota 
where a measure was introduced in the 
legislature providing an additional ap- 
propriation to pay for the added cost of 
erecting @ concrete reservoir at St. Paul, 
Minn., which was originally estimated 
to cost $247,000. However, the total cost 
of the reservoir has materially exceeded 
the original estimate and the city feels 








LONDON LLOYDS BANK FORM 














HE American Surety in making 
an analysis and comparison of the 
bankers’ blanket bond issued by 


London Lloyds and the form issued 
by American companies has performed 
a public service that is well worth 
while. London Lloyds introduced the 
bankers’ blanket bond in this country. 
In order to compete with this contract, 
some of the American companies began 
issuing contracts of a similar nature 
which are by far better for the assured 
than those coming from London. The 
American Surety in its analysis shows 
that when banks are insured in a 
Lloyds policy they are not insuring 
against the loss of “money.” The 
American Surety declares “money” is 
not included in the terms of the Llodys 
policy and the wording of the policy 
cannot be construed to include it. The 
insurers do not intend to protect the 
banks against pecuniary loss. 
+ & 


The London Lloyds policy covers 
only the removal of something which 
can be picked up and carried away. 
The American companies add “money” 
to their coverage. Inasmuch as the 
London Lloyds contract does not cover 
“money,” it does not cover fictitious 
or fraudulent accounts, debits, credits, 
balances, bookkeeping entries or tran- 
sactions of purchase and sale, loss and 
gain or debit and credit. 
- ee 
The American in its analysis shows 
that the London Lloyds policy does 
not cover “teller’s shorts.”. American 
companies are liable for “money.” 
Hence a shortage in the teller’s cage 
constitutes a claim against an Ameri- 
can surety company., The American 
form of bankers’ blanket bond, says 
the American Surety, exclude liabilities 
for shortages in the teller’s cage due to 
errors and any such shortage not in 
excess of normal shortage in the bank 
shall be assumed to be due to error. 
Under a Lloyds policy it is necessary 
for the bank to prove physical removal 
from the bank’s premises of one of the 
enumerated articles named in the pol- 
icy. Hence it is necessary, says the 
American Surety for London Lloyds 
to define “teller’s shorts” for it does 
not undertake in any case to pay them. 
* 


The American Surety cites the case 
against London Lloyds brought by the 


Century Bank of New York recently. 
This was decided by the House of 
Lords against the bank and establishes 
the fact that London Lloyds is not 
liable for any forgery which does not 
directly effect a removal from the 
bank’s premises of some one or more 
of the enumerated articles. The Amer- 
ican form names “money” as one of 
the losses covered, so that forgery is a 
very different risk for American com- 
panies than for Lloyds. The American 
Surety says that in the Century Bank 
case, the bank lost $23,695 by forgery 
and the Lloyds paid nothing. On 
American policy forms $23,695 is 
“money” and, therefore, covered by the 
policy. 
* * x 
Furthermore, the company shows 
that the coverage by Lloyds is only 
for “forged or raised checks.” Where 
such checks are paid in coin this con- 
stitutes the means of removing from 
the bank’s premises by forgery some of 
the insured articles under the Lloyds 
policy. Crediting the forgeries on the 
bank’s books and paying their equiv- 
alent to a swindler is not an insured 
loss under the Lloyds policy, declares 
the American Surety. Something in 
and upon the bank’s premises must be 
taken out of its possession or control 
and if this is proved a loss is estab- 
lished. 
eo 

The American Surety concludes, “It 
is apparent that there is no analogy 
between the Lloyds policy which 
covers the removal from the bank’s 
premises of certain enumerated ar- 
ticles and American forms of banker’s 
blanket bonds which cover money by 
name. The latter forms are very much 
broader than the former. No defini- 
tion or restriction inserted in them 
with respect to “teller’s shorts,” forgery 
or anything else changes this funda- 
mental fact that American companies 
cover “money” and Lloyds does not. 
Under the Lloyds policy a bank may 
lose its money by forgery as in the 
Century bank case and it cannot re- 
cover. It has not lost anything insured 
in Lloyds. Under the American form 
of bankers’ blanket bond, claims are 
received and paid every day that 
would never be presented to the Lloyds 
at all. They would not be paid if they 
were presented. 








priated out of the public funds and that 
the contractor should not be asked to 
assume a loss on the work, because of 
conditions it was impossible to foresee 
or forestall at the time the bid was sub- 
mitted. 


Might Wipe Out Business 


It is apparent that if some contratcors 
are asked to complete road building 
and paving jobs now pending on the 
basis of the original estimate, they will 
be forced into bankruptcy. The in- 
creases in cost of labor and materials 
has been so enormous that a concern 
with a capital of $200,000 or $300,000 en- 
gaged in a big paving or road building 
enterprise, could easily be wiped out 
because of the added costs. 

This is a matter that is of vital inter- 
est to the surety companies because of 
the large sums of money involved. If a 
typical case is carried to court and it is 
cnled that the contractor is relieved of 
hnabiity as of the date when the work 
was talted, the surety companies will 
sveath a sigh of relief as the establish- 
ing of such a precedent would mean a 
favorable decision in the majority of 
other cases. 


Travelers’ New Branch Offices 


The Travelers is now arranging to 
open a branch office at Peoria, Ill., to 
handle all the state, with the exception 
of the metropolitan district of Chicago. 
At the present time Illinois is handled 
from St. Louis and Chicago. The Trav- 
elers will have its casualty and life de- 
partments located at Peoria and the work 





that the additional cost should be appro- 





for the Illinois district will be trans- 
ferred to Peoria. Otto A. Piggott of Chi- 
cago, the Illinois manager for the life 
and accident department, will move to 
Peoria. 

The Travelers will also open a branch 
office in Kansas City, Mo., to handle the 
western part of the state. At the present 
time the St. Louis office handles all the 
state, with the exception of the local 
Kansas City district, which is in charge 
of a general agent. Owing to the com- 
pensation act in Missouri, the work has 
greatly increased so that the state will 
be divided and a manager be appointed 
in Kansas City. 





Large Verdicts Frequent 


The big verdicts for personal injury 
are no longer a rarity. The New York 
Consolidated Railway Company had a 
verdict of $48,000 recorded against it in 
the Kings county court in New York for 
injuring a clergyman. The minister as- 
serted that he was ascending the stair 
case of an elevated station on which re- 
construction work was in progress. He 
fell through a hole in the floor, dropping 
25 feet to the pavement and injuring 
himself. He declared that no barriers 
had been erected at the base of the stair- 
case to warn pedestrians of the danger. 
The minister was awarded this verdict 
without the testimony of any actual eye- 
witnesses. The jury simply relied on 
his own word. 


M. A. Craig of New York, superinten- 
dent of the surety department of the 
London & Lancashire Indemnity, has 





STEAM BOILER DAMAGE 


= 


IMPORTANCE OF INSPECTIONS 





Big Field for Agents Because of the 
Great Service Rendered by 
the Companies 





HARTFORD, CONN., July 15— 
Secretary James H. Coburn, of the 
‘Lravelers, in speaking of steam boiler 
insurance, asserts that steam boilers 
threaten mankind with a greater dan- 
ger than any other form of machinery 
it uses. The steam boiler is in common 
use. It is found beneath sidewalks 
and in the basements of large office 
buildings. Boilers are grouped in bat- 
teries in centers of cities. A bad explo- 
sion means usually a tremendous loss. 
Statistics show that a very small per- 
centage of insured boilers explode. Mr. 
Coburn says that water tube boilers are 
productive of frequent small losses be- 
cause of the bursting of tubes, and yet 
are not immune from catastrophe. 

Origin of Accident Prevention 


Mr. Coburn says that it is interesting 
to know that prevention of accidents 
from an insurance standpoint had its 
origin in this form of coverage. The 
indemnity feature was undertaken 
shortly after the idea of inspections had 
been established. A number of states 
have passed steam boiler inspection 
laws. The steam boiler policy insures 
both against direct property loss of the 
assured and against his liability for 
property damage and personal injury. 
The great thing, of course, about boiler 
insurance is the inspection service that 
goes with it. It is the inspection service 
naturally which reduces the losses from 
the insured boilers. 
Work of the Inspectors 


An _ expert inspector is particularly 
qualified for his work. The boiler in- 
spector sees a great number of plants 
under all kinds of conditions, and it 
frequently happens that he is able to 
solve a problem which is puzzling the 
plant engineer because the inspector 
may have dealt with that kind of a prob- 
lem many times. The inspector is se- 
lected because of his knowledge of boil- 
ers. The owners go carefully over the 
reports made by the boiler inspectors 
and find where improvements can be 
made, where waste can be checked and 
weak spots bolstered up. Analysis of 
the feed water forms a very important 
part of the inspection service. 

Expansion and Contraction 


Mr. Coburn calls attention to the fact 
that in addition to the explosion hazard, 
a cast iron boiler is subject to break- 
age caused by unequal expansion and 
contraction. Even a cold blast of air 
from the cellar door, if it strikes a 
hot boiler, may result in a sudden frac- 
ture which will necessitate the taking 
down and replacement of sections. The 
cost of inspection determines boiler 
premiums. 

Mr. Coburn says that steam using 
objects other than boilers should be 
solicited and included under the policy 
such as steam piping, tanks and other 
apparatus using steam. Compressed air 
tanks and air piping as well should not 
be overlooked. Mr. Coburn says that 
inspectors can give valuable advice as 
to these, because often they are pur- 
chased without a thought at to their 
fitness for the work. 


Hicks Goes to Indianapolis 


Fred N. Hicks, special agent of the 
Travelers in Chicago, has been appointed 
manager of the liability department at 
Indianapolis. 


Kansas City Branch Office 


The Southern Surety has established 4 
branch office in Kansas City in the La- 
throp building and made William A. Os- 
good manager. Mr. Osgood was manager 
of the Massachusetts Bonding for a num- 
ber of years, but resigned to go with the 
Southern Surety. He is a _ prominent 








heretofore done at St. Louis and Chicago 


been on a western trip. 





underwriter in his section of the state. 
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Centralized Rate Making 


THE effort being made to centralize 
compensation rate making so far as for- 
mulating the schedules and gathering the 
statistics is making headway. Soon all 
this work will be centered in the NATIONAL 
CouncIL oF WoRKMEN’s COMPENSATION 
INSURANCE, which is the outgrowth of the 
“National Reference Committee.” The 
statistics gathered by the NATIONAL 
WorRKMEN’S COMPENSATION SERVICE Bu- 
REAU have been questioned in some 
quarters because they only reflect the 
experience of the stock companies. 

The mutuals and the state funds by this 
time have acquired a rather extended ex- 
perience. This has caused a movement 
toward independent action in rating. A 
manual revision was made during the lat- 
ter part of 1917 in Pennsylvania without 
reference to other jurisdictions. New 
Jersey is proposing to make independent 
rate revisions. Then came the announce- 
ment from the insurance departments of 


New York, Massachusetts, Pennsylvania 
and New Jersey to the effect that the rates 
of these four states should be based solely 
upon the experience of this group. 

The question naturally arises as to the 
future of the NatIonAL WoRKMEN’S 
CoMPENSATION SERVICE BurEAvu. This bu- 
reau will be the stock company organiza- 
tion and will have to do with the promotion 
of stock insurance. The stock compa- 
nies will always be big factors in work- 
men’s compensation insurance. The prin- 
ciples of stock insurance will have to be 
kept before the people and its advantages 
shown. Furthermore, the bureau gathers 
the statistics for the various liability and 
automobile lines and makes the rates for 
these. There are certain aspects of com- 
pensation insurance of particular interest 
to stock companies. The bureau, even de- 
prived of its compensation rate making 
functions, will still have important duties 
to perform. 


Surety Problems 


A suRETY underwriter remarked the 
other day that the abuses in the busi- 
ness had by no means ended. For- 
tunately, the rate situation has been 
cleared up. The companies belonging 
to the Towner Bureau are observing 
rates, although there are some rules 
that are subject to different interpreta- 


tions and the more favorable one is 


frequently given in competition. How- 
ever, the bureau companies have little 
to complain of concerning rates. 

This underwriter observed that one 
of the most flagrant abuses is rebating 
on part of agents or brokers. In com- 
petition, the business getter sometimes 
is tempted to give a rake-off or some 
consideration. He probably feels too 
weak to try to obtain or hold the busi- 
ness on the merits of his company or 
the service of his office. He resorts, 
therefore, to making a price. This is 
a difficult problem to meet because it 
is a personal one. The stronger sales- 
man would not humiliate himself by 
giving any kind of a rake-off. He 
has too much pride in his ability and 
reputation. He would not acknowl- 
edge defeat in this way. He would 
rather let the business go than submit 
to a disgrace of this kind. 

Furthermore, this underwriter de- 
clares that some surety men are so 
eager for business that they frequently 
will grab a bond that another company 
or two may have turned down for 
cause. He compares this attitude with 
banking. He said that the successful 
and conservative banks would look with 
Suspicion on a depositor that desired 


to change his account unless some very 
excellent reasons were given. Usually, 
a depositor of any consequence in seek- 
ing a new bank has been turned down 
on accommodations by his old bank. 
The new bank would investigate very 
exhaustively the cause of his not be- 
ing accommodated by his old bank. 
This underwriter said that surety com- 
panies are too eager to take up dis- 
carded seekers for bonds, trusting to 
chance and good luck to pull them 
through. 

This surety man feels that today, 
particularly in general agency circles, 
there is needed a higher type of surety 
underwriting. The men today, he said, 
are too anxious for business and do 
not give proper care and consideration 
to applicants. This is particularly true, 
he says, of contract bonds. This 
branch of the surety business has been 
a great loser, the theory seemingly be- 
ing that if sufficient business has been 
produced the losses will take care of 
themselves. This underwriter says that 
surety men do not differentiate as they 
should between suretyship and insur- 
ance. Suretyship is a financial guar- 
antee or the extension of credit. The 
person or concern bonded needs to 
come through with a clean bill of health. 
Not enough investigation is made. 
Consequently, a bond is written and 
credit extended where sufficient collat- 
eral has not been put up or the collat- 
eral is not what it should be. Or the 
person or concern may be weak and 


incompetent to handle an important 
deal: 


Need for Larger Service 


A FEW years ago the brokers did not 
produce any great amount of fidelity 
or surety business. Today one of the 
biggest sources of income of such 
Offices is the broker. Some brokers 
have made a particular study of the 
Surety business and are well qualified 
to give expert service. It must be 
Said, however, as a class that the 


brokers are simply application getters 
and have not taken pains to master this 
branch of the business. They pick up 
bonds along with insurance applica- 
tions. Brokers are paid from 15 to 20 
percent commission. Here is a chance 
for the brokers to make some improve- 
ment in their service equipment. They 
should not only be able to sell but to 
serve. 





P. F. Garnett, field supervisor of the 
National Workmen’s Compensation 
Service Bureau, announces his resigna- 
tion to take effect July 31. He will 
enter the service of the London & Lan- 
cashire Indemnity as superintendent of 
agencies and will have direct super- 
vision over the field operations of that 
company for compensation and liabil- 
ity lines. He will also-assist in the or- 
ganization of the compensation depart- 
ment of the company. 

Mr. Garnett has had a very wide ex- 
perience in the compensation and lia- 
bility insurance business and has taken 
a very important part in the organiza- 
tion and supervision of the branch 
offices and field forces of the National 
Bureau. He first entered into the com- 
pensation insurance field as auditor- 
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P. F. 


Secretary National 


GARNETT 
Field Workmen’s 
Compensation Service Bureau Who 
Goes With the London & Lancashire 
Indemnity. 


adjuster for the Industrial Insurance 
Commission of the state of Washington 
and worked up to the position of chief 
auditor, leaving that position to accept 
the position of secretary of the State 
Industrial Accident Commission of 
Oregon—the department administering 
the monopolistic compensation fund— 





which department was virtually created 
and operated upon Mr. Garnett’s per- 


sonal direction. The National Work- 
men’s Compensation Service Bureau 
secured Mr. Garnett’s services as its 
field secretary Oct. 1, 1915. He was 
elected an executive officer of that in- 
stitution April 17, 1918. 

For two years past Mr. Garnett has 
managed the Chicago branch bureau in 
addition to performing the duties usual 
to his position as field supervisor of the 
National Bureau. 


J. K. Shaner of Topeka, formerly 
with the Prudential as an assistant 
superintendent, and recently a _ field 
producer for the Farmers and Mer- 
chants Mutual Life’& Casualty of To- 
peka, is made agency manager of that 
company at the home office. In the 
field he has been averaging 70 applica- 
tions every two weeks. 

Howard L. Herrington died suddenly 
at New Haven, Conn., last Friday. He 
had been in ill health for two years. 
Mr. Herrington had recently been 
agency assistant at the home office of 
the Travelers. His special work has 
been the promotion of automobile busi- 
ness among the branch offices. He 
took up this work last January. Phe- 
vious to that he had been manager of 
the compensation and liability depart- 
mentn at the Metropolitan branch in 
New York. He went with the Travelers 
in 1905. He acted as special agent in 
Cleveland and then in Boston. From 
1909 to 1914 Mr. Herrington was lia- 
bility manager in Boston. He went 
from Boston to New York City at the 
time the compensation law became ef- 
fective in New York. 

E. O. Howell, assistant United States 
manager of the General Accident, who 
is retiring from the insurance busi- 
ness, will go to his farm in southern 
New Jersey and enjoy country life. Mr. 
Howell has been connected with the 
General for a number of years and has 
been in charge of the industrial depart- 
ment. He has been a business devel- 
oper. Mr. Howell is brother of Man- 
aging Editor Charles F. Howell of the 
“Weekly Underwriter” of New York. 


Floyd V. Bennett has joined the 
Paschall-Jones agency of the Pacific 
Mutual Life at Los Angeles. Mr. Ben- 
nett was formerly connected with the 
United States Fidelity & Guaranty in 
Chicago. Later he was associated with 
the Preferred Accident and the Ocean 
in Des Moines. He enlisted in the navy 
and has recently been discharged 








CHICAGO BONDING FIGURES | 





Total Net Premiums for the First Six 
Months of the Year Amounted 
to $757,271 





Vice-President O. F. Roberts of the 
Chicago Bonding in checking up his 
semi-annual statement showing the first 
six months’ business, finds that there 
was a total income of $791,626, of which 
$757,271 was premiums. The total dis- 
bursements amounted to $648,852. Of 
this $335,088 was losses. The majority 
of the old Prudential Casualty claims 
are now out of the way. The premiums 
of the company for the first six months 
show an increase of 50 percent over the 
similar period of last year. A much 
larger volume could have been written, 
but the proper selection was made. 

The company is operating in sixteen 
states in the central west. Its largest 
business naturally is in Illinois, its 
home state. This furnishes one-third 
of its total business. The premiums for 
the first six months are as follows: 





Industrial Disability ........... $ 55,422 
CE ceca se ewadinnes soumen 17,458 
OONEED Wine kek cds geasenaenss ends 10,367 





Mil ONLONN? 24) 'a 54 as a ea bo eee neene 155,503 
CRIED i accc ccceeends secece 6,153 
PE icc «one deeeas sq hen eae ke 61,612 
DE be caw ebeeeeees deka swede’ 139,813 
PP EAe CRIM GS 6556 se Ode Sac ween es 224,813 
WE, hc bb dae wecicendansatwns 18,053 
Property Da@WiGGe  <ioc< cies ccnss 68,764 

Total Net Premiums ........ $757,271 

Mr. Roberts as the underwriting head 


of the company deserves much credit for 
what the Chicago Bonding has accom- 
plished. 


Jchns & Robbins Takes Company 


SAN FRANCISCO, CAL., July 16—H. V. 
D. Johns and Ernest A. Robbins, under 
the firm name of Johns & Robbins, are 
appointed managers for the United States 
Fidelity & Guaranty at San Francisco, 
succeeding the former firm of Borland, 
Johns & Robbins. The change follows 
the death of J. H. Borland, veteran sur- 
ety man and senior member of the for- 
mer firm. 


National Surety Promotions 

NEW YORK, July 16.—Official changes 
in the National Surety decided upon 
yesterday include the following promo- 
tions: Ballard McCall, to be treasurer; 
Arthur P. West, vice-president; T. David- 
son Brown, vice-president, and Stewart 
Johnson, assistant secretary. 
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Legal Knots Untied 


A New Service of the Casualty Review 


ERE is a new and extremely valuable service 
which THE CASUALTY REVIEW will 
give to advertisers and subscribers. Legal ques- 
tions submitted to the paper will be referred to 
Guilford A. Deitch, compiler of the “Insurance 
Digest,’’ and he will reply through the columns 
of the paper. The questions and answers will be 
published just the same as questions and 
answers have been published in THE NATION- 
AL UNDERWRITER under the heading of 
“Pointers for Local Agents” for many years, and 
in the same way as the “Forum” in ‘“‘Rough- 
Notes” for many years. In fact the new Review 
service is merely an extension of the old Forum 
service to the accident and health business. 


THE CASUALTY REVIEW 


31362 INSURANCE EXCHANGE CHICAGO 
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WORKMEN'S COMPENSATION 


l 








MILLIONAIRE STATES FIGURES 





Record of Commonwealths That Have 
Large Premium Income on Com- 
pensation Business 





There are 16 states that do over 
$1,000,000 in workmen’s compensation 
premiums. New York leads with over 
$32,000,000. There was a large gain 
in most states in compensation pre- 
miums last year. A comparison of 
1917 and 1918 premiums is as follows: 


1917 1918 
NOW DOP so 6c eset $22,300,000 $32,119,381 
Pennsylvania ..... 10,800,000 420,357,275 
Massachusetts ..... 8,900,000 13,488,572 
EUG cy | oer geererer 6,200,000 *9,000,000 
California ......... 5,100,000 8,569,905 
New Jersey ....... 3,700,000 6,194,902 
Wisconsin ......... 2,500,000 3,347,354 
Connecticut ....... 2,000,000 2,580,378 
RINMAIR og ccc rast etenare ete 2,000,000 42,820,461 
ic) (0): SO ge 1,800,000 2,863,104 
Maryland .......<: 1,600,000 2,657,221 
MIONV AL ease .o's 552 0s !Gie 0205 1,600,000 a ee 
Minnesota ......... 1,500,000 2,234,298 
COlOTAEO: ...5.6.60 08550 1,200,000 1,607,072 
TRONUMCKY: 6 .oo-sci0660 1,000,000 1,293,425 
PAOUIGIGNA. 6.56.6 60:5. 1,000,000 1,250,000 





*Stock and mutual companies only. To- 
tal compensation and liability premiums 
for stock, mutual and interinsurers were 
$18,839,978. 

yOf this sum $5,863,894 was derived 
from coal mine compensation insurance. 

tDoes not include reciprocals. 





UTAH RULINGS ARE MODIFIED 





Several Companies Withdraw as Re- 
sult of State Industrial Com- 
mission’s Action 





SALT LAKE CITY, UTAH, July 15. 
—Following conferences with F. G. 
Mickelbacher, actuary for the National 
Workmen’s Compensation Bureau with 
headquarters in New York, the state 
industrial commission of Utah last 
week adopted a resolution receding 
from its former position in fixing rates 
to be charged by stock companies for 
compensation insurance lower than 
those urged by the companies and 
higher than those to be charged by the 
state fund. Dissatisfaction with this 
action as well as recent legislation has 
caused several carriers to withdraw 
from the Utah field. 


Under the resolution the rate to be 
charged by private carriers may be 
fixed at will by those carriers, subject 
to a minimum that is 85 percent of the 
rate to be charged by the state fund. 
The commission named the state in- 
surance fund premium at 1 percent on 
each rate quoted, per $100 of payroll, 
in advance of the rates formerly an- 
nounced. This extra cent is for what 
is known as the “catastrophe hazard.” 
The factor or multiplier, heretofore, 
fixed for the fund is 2.24, while that 
designated formerly for companies was 
2.72 plus .01. 

It is expected that the rates to be 
by the private carriers will probably 
be the rates fixed by the National bu- 
reau, a multiplier of 3.15 plus .01. The 
insurance men claim the right and say 
that they intend to make allowances on 
a “schedule” or “merit” rating system, 
and additional allowances for “experi- 
ence rating.” It is predicted that these 
special ratings in some cases will bring 
the premiums asked by the companies 
lower than those demanded by the 
state fund. 


The commission also receded from 





Compensation Expert 


Company or Large Agency, preferably 
Western, can secure services of Compensa- 
tion and Liability Underwriter. Full details given of 
wide, successful experience by references. Statement 
cf salary possible in time will hasten connection. 
Address 59-W, care The National Underwriter. 
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its former position against medical al- 
lowances. ; 
The Selbach agency, representative 


of the London Guarantee & Accident 


company, has been advised that the 
latter will remain in the Utah field for 
the present to test out the working of 
the new law and the new rulings of the 
commission. The Associated Com- 
panies have withdrawn from both the 
Utah and Colorado fields. Among the 
companies are the Aetna Life, the Lon- 
don Guarantee & Accident and the 
Ocean Accident, which rank, first, 
second and third, respectively, in the 
amount of compensation insurance 
written by stock carriers in Utah in 
1918. They withdrew, it was an- 
nounced, by reason of the new Utah 
law, passed by the last legislature which 
requires that all companies shall write 
all risks offered, and the power of can- 
cellation shall lie only with the state 


| commission. 





PREMIUMS KEEP UP IN WEST 





Compensation Companies Find that 
Business Is Prosperous and Pay- 
rolls Are Still Increasing 





Workmen’s compensation premiums 
are keeping up in the western states 
and some companies are even showing 
an increase. Wages are getting higher 
in many industries. At the present time 
a number of contractors are beginning 
work and companies are busy getting 
out compensations policies for them. 
Under the new Illinois law all con- 
cerns operating delivery wagons are 
definitely brought under the law. There 
was some doubt as to whether this 
class came under the law or not. This 
was remedied at the recent legislative 
session. The amended act plans a pen- 
alty of from $1 to $50 a day for each 
violation. The Tennessee compensa- 
tion act went into effect July 1, and 
companies anticipate quite an increase 
in premiums naturally from that state. 
Several companies sent special men 
into Tennessee to help round up the 
business. Georgia and Alabama legis- 
latures are now in session and work- 
men’s compensation bills will be before 
each. 





Compensation in Texas 


The total compensation premiums se 
far as stock companies are concerned in 
Texas last year were $2,830,461. The 
losses were $1,165,781. There are a 
number of interinsurers that write work- 
men’s compensation in Texas, but they 
do not report their compensation busi- 
ness separately from other lines con- 
ducted. It is impossible from these 
reports to get, therefore, the premiums 
secured by the reciprocals. 





Will Meet in Baltimore 

BALTIMORE, MD., July 16.—Upon in- 
vitation of Commissioner Keating, repre- 
sentatives of companies writing compen- 
sation insurance in Maryland will meet 
in Baltimore July 19 to consider the 
establishment of a stamping office and 
the other matters of vital moment in 
handling the business in the state. 





North Dakota Rates High 

FARGO, N. D., July 15.—The workings 
of the North Dakota monopolistic state 
compensation act are just now getting 
the attention of North Dakota employers. 
The law was placed in operation on July 
1. No general rate card has been issued 
by the state compensation bureau, but 
it has announced that it will fix the rate 
for each business upon the showing that 
each institution makes. 

The experience of a sash and door com- 
pany at Grand Forks, N. D., which has 
been assessed about $900, as compare@ 
with its previous premiums paid on stock 
company protection of about $400, is one 
of the first cases that has arisen. The 
state will be asked to change the ratinég, 
it being contended that the rate is en- 
tirely too high. 














Under a ruling announced this week, 
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payment of the compensation premium 
must be made in a lump sum, quarterly 
payments or semiannual payments, not 
being permitted under the law. 





Pennsylvania Amendments Signed 


HARRISBURG, PA., July 15.—Gover- 
nor Sproul has approved the bill of 
State Senator Sassaman amending the 
state compensation law in so far as it 
relates to insurance policies. 

The new law provides that no policy 
of insurance against liability arising un- 
der the workmen’s compensation act of 
1915 or laws amending this act shall con- 
tain any limitations of the liability of the 
insurer to an amount less than that 
payable by the insured on account of the 
risk insured against, under the provi- 
sions of the law. 

It further provides that no policy shall 
contain any limitation of the total lia- 
bility of the insurer because of injuries 
to two or more persons in a single acci- 
dent. No such policy shall be issued, it is 
provided, except upon a form provided 
by the insurance commissioner as com- 
plying with all the terms and provisions 
of the act. 

No action shall be maintained for the 
collection of premiums on any policy vio- 
lating the new act, but a policy may be 
issued to a self-insurer qualified under 
the provisions of the original law of 
1915, providing for the payment of such 
self-insurer of fixed amounts in excess 
of any stated loss falling upon the self- 
insurer. 


No Compensation on Influenza 


HARRISBURG, PA., July 15.—The state 
workmen’s compensation board, in an 
opinion by Commissioner Houck, has 
ruled that influenza cannot be considered 
on the same plane as anthrax in com- 
pensation cases. 

It is stated that while the terms “acci- 
dent” and “personal injury” have a wide 
significance, it is very doubtful whether 
the contraction of the influenza, which 
is an acute, infectious and moderately 
contagious disease, can be_ included 
within those terms. 

“In the case of anthrax or dermatitis,” 
says the opinion, the “time and place of 
contraction of the disease are known al- 
most positively; on the other hand, it can 
be known with no degree of certainty 
where the influenza was contracted.” 


Self Insurance Bill Killed 


BOSTON, MASS., July 15.—The self-in- 
surance measure which seemed likely to 
get through the Massachusetts legisla- 
ture this session was finally and defi- 
nitely killed the past week, largely as 
a result of the opposition of labor in- 
terests. 





Massachusetts Premiums 


The compensation premiums in Massa- 
chusetts in 1918 were: 


Fy ee Ee ee $ 686,472 
Employers Indemnity ....... 23,366 
Imployers Liability .....  ..... 2,909,914 
Fidelity & Casualty .......... 34,594 
Globe Indemnity ............. 9,521 
General Accident ............. 86 
Hartford Accident ........... 36,073 
London Guarantee ........... 183,733 
Maryland Casualty .......... 172,974 
Mass. Bonding ............... 47,124 
New Amsterdam ........ 24,236 
Ocean Acc. & Guarantee...... 120,564 
Royal Indemnity ............. 189,490 
SUANGMIG AGG. oii os kc occa sc 99,994 
TRROV ONES oo 6c6 0.0 6/k:s-05'8 Sal secs 2,382,680 
OU. 3. COMMA oc cc cc cc siceen 206,202 
eS OO oc st he tele cs 429,537 
Zurich General .............. 105,041 
MRT, ROMO 6.66 60d 5S -dcad e505. 010 1,683,073 
Contractors Mutual .......... 392,895 
Liberty Mutual .............. 2,526,981 
Rubber Mutual ....../....... 64,348 
Security Mutual ............. 250,217 
Ws. Si IRNGAD bik Secctwcwces 909,455 

Bi re arr rere ere rene Tee $13,488,572 


New Wausau Branch Office 


MADISON, Wis., July 15—James M. 
Sexton of Madison, has been appointed 
Manager of a new branch office of the 
Wausau Employer’s Mutual Liability at 
St. Paul. He is now in St. Paul looking 
ever the fleld and making plans to move 
his family in the fall. 





Wilcox Remains in Commission 


MADISON, Wis., July 15—Fred M. Wil- 
@ox remains on the state industrial com- 
Mission after the senate by a vote of 
16 to 12 had defeated the appointment 
ef Fred H. French as a member of the 








commission. Governor Philipp then sent 
in the name of Mr. Wilcox for the ap- 
pointment and the Senate confirmed him. 





Colorado Rise 12 Percent 


DENVER, COLC., July 14.—The pre- 
mium rate on compensation insurance 
will be raised only 12 percent following 
the putting into effect May 1 of the in- 
creased benefits under the new compen- 
sation law passed by the Colorado legis- 
lature. Weekly compensation to injured 
workmen under the new law was raised 
from $8 to $10, a 25 percent increase. 
Medical benefits were increased from $100 
in 30 days to $200 in 60 days, and death 
benefits were raised from $2,500 to $3,200. 

It was at first understood that the pre- 
mium rate for Colorado would be raised 
to equal that in effect in New York 
state. This would mean a raise of 90 
percent. Later it was indicated that a 
29 percent raise was contemplated. On 
recommendation of Governor Shoup, the 
Colorado commissioners conferred with 
the New York actuaries, going over vari- 


ous phases of both the old and the new 


law. On July 2 they received notice that 
the increase had been fixed at 12 percent, 
effective July 31. 


Airplane Question Raised 


SALT LAKE CITY, UTAH, July 15— 
One of the questions arising out of the 
death of George L. Beck, an aviator who 
was recently killed in Salt Lake City 
when his airplane plunged to earth, is 
whether a compensation rate for such a 
contingency exists in Utah. A rate is 
fixed for operation and demonstration of 
airplane manufacturers, but this does 
not fit Beck’s case, as he was the pilot of 
a passenger carrying machine. The mat- 


ter is under investigation by the in- 
dustrial commission. 
Tennessee Law Is Attacked 
NASHVILLE, TENN., July 15—The 


new compensation law which went into 
effect in Tennessee July 1. will be at- 
tacked in the courts. The constitution- 
ality of the law will be tested at the Sep- 
tember session of the state supreme 
court. Attorneys state that they expect 
bills to be filed within thirty days. 

The section of the law which exempts 
operators of coal mines from electing to 
operate under its provision will be the 
point of attack, attorneys state, “on ac- 
count of its establishing class legisla- 
tion.” 


Indiana Rates Raised 


INDIANAPOLIS, IND., July 15—An in- 
crease of approximately 8 percent in 
compensation rates in Indiana, effective 
August 1, is based on additional liabil- 
ities laid on the companies by the 
amendments to the act made by the 1919 
legislature, as follows: Average weekly 
wages computation greater; broader in- 
clusion of independents; increase of 
specific schedules for injuries; increase 
of medical attention period and more 
liberal notice of injury provisions. About 
43 companies write compensation insur- 
ance in Indiana, 16 basing their rates on 
the national service bureau schedules. 
These 16 do most of the business. 


Texas Concern to Change Plan 


AUSTIN, TEX., July 15.—A trio of 
American Indemnity officials from Gal- 
veston discussed several insurance mat- 
ters last week with Commissioner 
Briggs. The party included George Sealy, 
vice-president; J. F. Seinsheimer, general 
manager, and Ed Cavin, general attorney. 

The American Indemnity interests re- 
cently organized a second company, 
known as the Texas Indemnity, to write 
workmen’s compensation on the mutual 
plan. That concern submitted a policy 
form to Commissioner Briggs, which was 
not approved until a clause was elimi- 
nated. The policy originally provided 
that the risk should be written at a 
rate to be agreed upon between the com- 
pany and the assured. Mr. Briggs held 
this too indefinite and a specific plan will 
be followed. 





New Kansas City Branch 


In connection with the change of W. 
A. Osgood from Kansas City manager of 
the Massachusetts Bonding to the man- 
agership of the Southern Surety at that 
point, it is announced that Mr. Osgood 
will have associated with him the in- 
surance agency of Harry A. Burke, writ- 
ing casualty and surety lines in Kansas 
City, Mo. Also there will be stationed 
at the Kansas City office of the Southern 
Surety J. W. Rogers as claim attorney. 












































Capital Assets 
$500,000.00 $1,000,000.00 
Lines Branch Offices 

Fidelity & Surety Bonds Pm 8 . a 
Plate Glass, Burglary Creat Falls 
Health and Accident Dallas 
Automobile Liability St. Louis 
Property Damage and — — 
Collision Insurance re Ciieitienn 


























AUTOMOBILE AGENTS WANTED—Licensed in Neb., lowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 




















Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


J. C. O. MORSE, President 
*“SCONSERVATIVE BUT AGGRESSIVE?’’ 


WICHITA, KANSAS 





GENERAL ACCIDENT 


Fire and Life 
ASSURANCE CORPORATION 


General Building, Philadelphia 


Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 
Meeker-Magner Co., H. C. Borhus, T. Grant Slaughter, 


Ltd. 


Insurance Exchange, Plymouth Bldg., Todd Bidg., 
Chicago, Ill. Minneapolis, Minn. Louisville, Ky. 
The Roberts Co., Neale-Phypers Co., H. S. Konantz, 
Roberts Bldg., 1240 Huron Road, 603 Pioneer Bldg. 
Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
W. E. Barten, American Insurance Agency 


504 Indiana Trust Bldg., 


Globe Building, 
Indianapolis, Ind. 


St. Paul, Minn. 











Chas. L. Nicholson, President Harry R. Wood, Seerelery 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY ND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 

















THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
ACCIDENT AND HEALTH MEN 
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COMPENSATION, 
AUT 





Assets $ 1,175,707 


Behind the Contracts of the 


American ReINsuRANCE ComPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


stand solidly invested assets in excess of $1,100,000, amp e 
reserves and an enviable renutation for fair dealing. 


‘ 


REINSURANCE EFFECTED IN 


PUBLIC AND GENERAL LIABILITY. HEALTH, 
OMOBILE AND BURGLARY LINES 


UNDER EQUITABLE CONDITIONS 














LIABILITY 
ACCIDENT 
HEALTH 


TEAMS 


AUTOMOBILE 


COMPENSATION 


c. Cc, Ki {ER COMP 
HANSEN & ROWLAND, 

THE MERR 
O’CONNOK KROS.-McCUNE A\ 





The Sign of Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 
GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


mone ese aah 





. Gen, 
‘Wash., 
ILL, hODGk & “ IACKROR DO 


seeeeee 


F. W. remtaieteap General ee 


nts, Southern Michig: Journ 
General Agents, West Virginia, Board of Trade Bidg., Wheelin 
e: Ohio, Leader-News Bidg., Cleveland 
Agts., So. Ohio, og First a Bank Bi cinna) 
214 ‘Tacoma ne. ., Tacoma; 1768 L. C. Smith Bidg., Seattle 
deen . Agts.. Lucas Ce., Produce Exch. Bidg., Tolede. Ohio 
0.065.000 00os00cbquesons Dist. Agts., Savings Bidg., Lima, Ohio 











Agents: If you desire connection with a Company rendering REAL 

SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., 

OSCAR R. WITTE & CO., 

FRANK V. SMITH & BROS., General 

Kansas 

E. J. MILLER, 


General ts, 404 Amer. Central Life Bidg., 
Indianapolis, ind. 
General ts, 403-6 Wainwright Bldg. 
gents, 4 428 Reserve Bank Bldg. 
> f) 


—— Agent 311 Gas & Electric Bldg. 
JOPLING & WHITESIDE, General Ag si Kgent, 305 Hoyt Bidg. 


(For Other “ane Write Home Office) 


We Spec.alize in Accident cnd Health, Plate Glass and Autemobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 


Assets, Over $1,500,000 











| "The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, EAT, President ; 








The American’ '@ Unlimited Policy not tected provides absolute protection against abnormal foes oa 


but serves to prevent losses. 
= you area manufacturer or jobber, write for the full particulars of this service. 


_ Locust St., St. Louis, Mo. 


91 William St., New York 


OFFICES IN ALL PRINCIPAL CITIES 


*R. J. LYDDANE, General Agent 


1140 Marquette Bldg., Chicago 
& 

















SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 








THE METROPOLITAN CASUALTY 


INSURANCE CoO. OF NEW YORK 
Home Office: 47 CedarSt., New York City 


PLATE GLASS, 


BURGLARY, 


HEALTH INSURANCE 


ACCIDENT, 





MERICAN LIABILITY: 





UNDIANA, OHI 
PENRSYLY, 
camry 


COMPANY 


SPECIALISTS IN MONTHLY PAYMENT 
Accident and Health Insurance 


Agents Wanted 
ide 


R. San Secretary 
Citizens National Bank Bidg. 
$100,000 Deposit 


Insurance Dept. 








The Casualty Review 
shows how modern salesmanship methods are 
applied to the accident and health business 

Send 10 cents for sample copy. 


The Casualty wp 
1362 » Chicago 




















ACCIDENT AND HEALTH 














MUTUAL COMPANIES’ FIGURES 





Premiums and Losses of the Leading 
Associations in Their Operations 
of Last Year 





The mutual accident and health com- 
panies of Michigan took in $341,100 as 
premiums from members last year. Of 
this amount, the Fidelity Health & 
Accident of Benton Harbor lead with 
$156,308. The Union Casualty of De- 
troit comes next with $50,405. The 
Detroit Casualty had $28,566, the In- 
come Guaranty of Niles $21,953, the 
Locomotive Engineers Mutual Protect- 
ive of Detroit, $33,458, the Michigan 
Casualty of Saginaw, $12,635, the Peo- 
ples Health & Accident of Grand Rap- 
ids $23,996. The total payments to 
members amounted to $166,755. The 
mutual companies of other states oper- 
ating in Michigan show total amount 
received from members to be $2,674,- 
745. The Business Men’s Accident of 
Kansas City had total premiums of 
$807,399; the Central Business Men’s of 
Chicago $460,352; the Fraternal Pro- 
tective of Boston $183,113; the Home 
Accident & Health of South Bend $42,- 
757; the Hoosier Casualty of Indianap- 
olis $172,946; the Interstate Business 
Men’s Accident of Des Moines $615,291; 
the Masonic Mutual Accident of Massa- 
chusetts $225,454 and the Washington 
Life & Accident of Chicago $167,435. 
These companies paid out in benefits 
$1,460,043. The Business Men’s Acci- 
dent paid $407,726, the Central Business 
Men’s $255,728, the Fraternal Protect- 
ive $123,792, the Home Accident $13,- 
009, the Hoosier Casualty $77,543, the 
Interstate $405,977, the Masonic Mutual 
$117,360 and the Washington $58,910. 





Aetna Agency Changes 


c. G. Hallowell has resigned as man- 
ager of the New Orleans branch office 
of the A®tna Life, accident and liability 
department. His resignation toox effect 
July 1 at which time he was succeeded 
by R. B. Reese, formerly superintendent 
of the accident and health department 
at that office. Mr. Reese will have the 
title of acting manager. Mr. Hallowell 
remained in New Orleans until July 15 
assisting Mr. Reese and will be attached 
hereafter to the agency department at 
the home office. 

R. R. Clark, who has been acting man- 
ager for the Dallas branch office of the 


pointed manager of that office, The firm of 
Verschoyle-Cunningham, former general 
agents in Dallas for the ‘A8tna com- 
panies, has been dissolved. A. P. Cun- 
ningham will represent the AStna com- 
panies as a special agent attached to the 
Dallas branch and continue to adjust ac- 
cident and health claims under the direc- 
tion of the home office claim department. 
He has also been given the privilege of 
countersigning policies. Cc. H. Ver- 
schoyle will also continue to place busi- 
ness through the Dallas branch as a 
special agent. 





Say Campaign Is a Success 


Companies writing monthly payment 
industrial business that have endeavored 
to encourage their agents to bring the 
premium payment period to a quarterly, 
semiannual or annual basis say that very 
gratifying results have been noted. 
Many agents have gone through this 
process with a right good will, feeling 
that if they can get their policyholders 
on a longer premium paying basis they 
are much safer and less liable to lapse 


; and in the end the remuneration to the 


agent will be greater. 





Autos Kill Many in Ohio 


COLUMBUS, O., July 15—The number 
of persons killed by automobiles in Ohio 
is steadily increasing. here were 668 
deaths from this cause in 1918. In 1915, 
16. and 17 the deaths were 304, 412, 
and 617 respectively. On the basis ot 
412.278 licensed gas cars, there was one 
death for every 617 cars. Forty-six 
were under 5 vears of age. The highest 
death rate, 109; was between the ages 
of 5 and 9. Ten people over 90 years of 
age were killed. 





Kansas Central Promotions 


F. M. Houston, formerly vice-president, 
has been elected president of the Kansas 
Central Indemnity of Hutchinson, Kan. 
F. E. Fearl has been elected vice-presi- 
dent and E. Wolslagel continues as sec- 
retary. W. D. Harlan and O. F. Harlan, 
formerly with the Lincoln Accident, have 
heen appointed superintendents of agen- 
cies at the home office. 





Interstate Agents Meet 


DES MOINES, IA., July 15—Represen- 
tatives of the Interstate Business Men’s 
Accident met in Des Moines July 7, 8 and 
9. Representatives from the 22 states in 
which the company does business at- 
tended. Headquarters were at the Browr 
Hotel, owned by Secretary-Treasurer 
Ernest Brown. The proceedings which 
were held in “Peckytop,” the unique 
bungalow on top of the eleven-story 
structure, in which Mr. and Mrs. Brown 





affiliated Atna companies, has been ap- 


reside. 








WITH BURGLARY UNDERWRITERS 








BANK HAZARD IS INCREASED 


Concrete Vaults to Balk Safety 
Deposit Box Raids 


DETROIT, MICH., July 15--W. C. 
Macfadden, secretary of the North Da- 
kota’ Bankers Association, reporting 
the work of the North Dakota Bank- 
ers’ Mutual Casualty, at the annual 
meeting of the association held here 
July 10 and 11, showed that receipts 
from May 1, 1918, to June 1, 1919, were 
$22,881.45, while net losses in that pe- 
riod were $3,446.30. For re-insurance 
the company paid $7,825.89. Twenty- 
five percent of the premium payments 
were refunded to policyholders, leaving 
$7,297.62 for the company’s reserve 
fund, which was increased to $19,550.31. 

Mr. Macfadden says that the enor- 
mous holdings of Liberty bonds has 
increased the bank hazard, and made 
a fruitful field for the bank burglars. 
He urges the construction of vaults 
out of reinforced concrete, to balk that 
class of burglars making a specialty of 











raiding safety deposit boxes for the 


North Dakota Man Urges Reinforced | 


Liberty bonds by making their way 
| through brick vault walls. 


SMALL BANK CROOK’S TARGET 








| 

| 

| Many Reasons Why Country Institu- 

tions Should Be Protected by 
Burglary Insurance 





There is every reason why the small 
| town and country bank should be pro- 
tected with burglary insurance. It 1; 
sometimes rather difficult for the large 
city broker to convince the director oi 
a big bank, located in the heart of the 
city in a big fireproof office building, 
that there is any need of burglary in- 
surance. With the very latest type o! 
safe and vault installed, with a fine 
watchman and alarm service, and lo- 
cated so that any trouble would quickly 
summon aid from almost.any direction, 
the large city banker has many safe- 
guards thrown around his property. 
Not so with the small town banking 
official. His bank is often housed in a 
building that is by no means modern, 
fireproof or burglar-proof. It is situ- 
ated in a community that is practically 
‘dead after 10 o’clock at night. The 
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way-faring crook has every opportu- 
nity to get in his work during the wee, 
small hours of the night, and can go 
about the job, forcing an entrance into 
the bank, unmolested and undetected. 

Small town and country banks are 
particularly attractive to itinerant 
thieves just at this time, because of the 
large amount of Liberty bonds that are 
stored in all of the local banks. With 
very little adequate protection, so far 
as the physical aspect of the case is 
concerned, the country banker must 
make other provision, in the way of 
burglary insurance, for the safeguard- 
ing of his property. Many banks have 
in their keeping the Liberty bonds 
owned by hundreds of people in the 
immediate vicinity, who have entrusted 
the banks with their securities, and are 
without safe deposit boxes. These 
banks have all assumed this additional 
liability as an accommodation to cus- 
tomers, and in the hope of securing 
the accounts of those who are not cus- 
tomers. In any event the necessity for 
burglary insurance has greatly in- 
creased, and the fact that the small 
town bank has become more or less of 
a target for the experienced crook 
should bring home to small town bank- 
ers generally the necessity for adequate 
burglary insurance protection at this 
time. 


Protect Safety Boxes 


Casualty companies report that there 
is an increasing amount of burglary in- 
surance taken out by banks on safety 
deposit boxes. Within recent years the 
safety deposit business has increased 
materially. The burglary companies are 
issuing specific insurance to banks cov- 
ering their safety deposit boxes, the 
forms limiting the liability as regards 
one safe deposit box to 10 per cent of 
the total amount of insurance. The reg- 
ular bank policy does not cover safety 
‘deposit boxes and hence extra insurance 
must be taken out. Owing to the 
amount of liberty bonds and war sav- 
ings stamps customers have placed in 
these boxes the banks have felt the 
need of protecting themselves in case of 
robbery. 





Big North Dakota Loss 


FARGO, N. D., July 15.—The biggest 
single loss in a bank burglary in the 
history of North Dakota has been paid 
by the North Dakota Bankers Mutual on 
the robbery of the Forest River State 
Bank at Forest River, N. D., being $43,- 
500. This single loss is about as great 
as premium payments collected in the 
state in two years. The Bankers Mutual 
had all but $2,500 of the loss reinsured. 

Several bank burglaries have taken 
place in North Dakota recently, and the 
North Dakota Bankers Association has 
issued a general warning on the subject. 


Charles G. Hollowell Advanced 


Charles G. Hallowell, manager of the 
New Crleans branch of the Aetna Life, 
Aetna Casualty & Surety and the Auto- 
mobile of Hartford, Conn., has been ad- 
vanced to the home office agency depart- 
ment, with headquarters at Hartford, 
Conn. Mr. Hallowell was formerly man- 
ager of the Aetna’s bond, department in 
Indiana, and was manager of the com- 
pany’s branch office at Lansing, Mich., for 
several years. 

Ralph B. Reese, who is at present 
Superintendent of the accident and health 
department at the New Orleans office, has 
been appointed acting manager. Mr. 
Reese is not only an experienced accident 
and health underwriter, but has had 
many years’ experience in the develop- 
ment of other casualty and surety busi- 
ness. He was for’several years a partner 
In the Aetna’s general agency at Nash- 
Ville, Tenn. The business of the New 
Orleans office has grown rapidly. The of- 
fice has jurisdiction over Louisiana, Mis- 
Sissippi (excepting northern counties), 
and a few counties in southeast Texas. 





the Lake Superior Underwriters, E. C. 
Liedel & Co., attorney in fact, Duluth, 
Minn., has been admitted to Michigan. 
This is a reciprocal exchange, and was 
siven authority to write workmen’s com- 
Pensation, public liability and automobile 
Insurance, 


‘he governing board of the National 
Association of Mutual Casualty Compa- 
nies met in Detroit this week, and plans 
were made for developing rehabilitation 
and accident prevention work and also 
for the securing of uniform mutual in- 


COMMENT ON LOSSES 





SITUATION IN KANSAS CITY 





Many Burglary Claims Reported From 
Residence Districts—City Has 
Poor Claims Record 


BY WM. A. SCANLON 


KANSAS CITY, MO., July 15-- 
Kansas City is recognized as a high 
loss ratio town by the burglary com- 
panies, and hence there is more or less 
activity among local agents here for 
burglary business, as losses always 
stimulate new business. Many reasons 
are given for the continuously high 
loss ratio. It is pointed out that Kan- 
sas City is the big town in the center 
of a group of penitentiaries being ac- 
cessible to Jefferson City, Mo., Leav- 


enworth, Kan., and_ the Oklahoma 
state prison. The big city is an at- 
traction for released crooks, many 


heading straight for Kansas City, as 
soon as their sentences are completed. 


Selling Messenger Hold-up 


The experience on messenger hold- 
up business has shown the best results. 
Kansas City agents are using to good 
advantage clippings from the daily 
papers, reporting robberies and _ hold- 
ups of all kinds. While the account of 
a local- hold-up is, of course, most 
effective, it is often the case that a 
clipping involving a messenger hold- 
up in a similar line of business will 
bring home the bacon. 


Outlying Banks Not Profitable 


Bank burglary business in Kansas 
City has not been profitable on banks 
in the outlying district, although all 
of the downtown financial institutions 
are covered. Not a great deal of sales 
arguments is necessary to convince 
the banker of the need of this cover- 
age, and more particularly at this time 
when so many Liberty bonds are be- 
ing held. 


Activity in Residence Business 


Thieves have become very active in 
the residence districts of Kansas City, 
and as a consequence many residence 
burglary losses have been reported. 
The newspaper accounts of burglaries 
in the residence districts have stimu- 
lated this class of business to a notice- 
able extent. Things have progressed 
to the point in Kansas City, where it is 
necessary to keep a close eye on the 
moral hazard feature of the business. 
Even with risks where it is known the 
moral hazard does not exist, articles 
will disappear from time to time in a 
rather mysterious way. 


Tire Stocks Hazardous 


It has also been necessary to scru- 
tinize open stock business very care- 
fully. On this class it is of importance 
to give close attention not only to the 
moral hazard, but to the physical as- 
pects of the risk. As in other cities, 
certain stocks, such as liquor, clothing, 
wearing apparel, etc., have been re- 
garded as hazardous. The insurance 
of automobile tire stocks has been very 
unprofitable to the companies, but a 
majority of the companies are now in- 
sisting that connecting chains be run 
through tire stocks, affording the nec- 
essary protection. 


Work of Old-Timers 


It might be inferred that because 
Kansas City is a big industrial center, 
and there is always a large army of un- 
employed men that there would be a 
great many burglaries due to this fact, 
but those in a position to know state 
that the crimes are being committed 
by “old hands.” The fact that the 
war is over has not affected the 
wages of Kansas City employes to any 
extent. Wages have been high and 
have not undergone any change as to 





Surance laws. 

















ChicagoBonding&InsuranceCo. 


LINES OF INSURANCE WRITTEN 





Bonds 
Fidelity 
Official 
Judicial 


Contract 





Depository 


Miscel- 
laneous 





Assets 
$1,780,412.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, III. 








Insurance 





Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 








Surplus to 
Capital Policyholders 
$500,000.00 $1,402,255.00 

















EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 38 Broad St., Boston, Maes. 
Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, 








. Agts., 
AGENCY CO., Gen. Apts, Commerce Bldg., Kansas City, Mo.; LOVE- 
ood 0 


$14,776,570.58 SURPLUS, $2,490,252.08 


Idg., Milwau L 
erchants Exchange, St. Louis; GROVES BROS. 
HASKELL 


men of the 
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MANES ASE FROGRES Sy, 


ORGANIZED 1886 


Norty AMERICAN AcciDENT INSURANCE (0 
THE ROOKERY 


CHICAGO 





AGENCY OPENINGS 1M 
44 STATES 











date. 








The Mutual Plate Glass Insurance Co. 


HENRY WENTZ, President 


Shelby, Ohio 
Organized 1883 
L. A. DENNIS, Sec. and Gen’! Agent 


The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR 


REPRESENTATIVES AND POLICYHOLDERS 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHAT TANOOGA, TENN. 


Our pop ular priced Commercial 
Disabi lity and new 1919 month- 
* ly Premiu m Accident & Health 
policies for Professional and 
Business Men and Women 
insu re a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 








THE 
JIFFY 
PEN 


The word ‘“‘Jiffy’’ de- 
notes speed andaction. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowe 











AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 














CLAIM SUPERVISION 

The busy claim executive likes to feel that the cases 
he refers to a field representative will be promptly and 
efficiently handled without further supervision. 





R. L. NASE 
A dj 2, 4. for te Fa Cc, 2 
Liability, 1109-10 Mutual Bl Territory 
Com tion Richmond, Va. ds. 


— 
No. Carolina 


t 
Health Claims 
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GANNON WILL PRACTICE LAW 


President of the Surety Underwriters 
Association of Chicago Is Leav- 
ing the Business 


George Gannon, manager of the sur- 
ety department for W. A. Alexander 
& Co., at Chicago, general agents of 
the Fidelity & Casualty, has resigned 
to enter the general practice of law 
in Chicago. Walter L. Wilder suc- 
ceeds Mr. Gannon. For a number of 
years Mr. Wilder was manager of the 
Equitable Surety in Chicago and later 
was superintendent of the surety de- 
partment of the Aetna Casualty & 
Surety in that city. Mr. Gannon is 
serving his second term as president of 
the Surety Underwriters Association 
of Chicago. Shortly after Aug. 1 he 
plans to go to Europe to make a study 
of conditions there for a large client, 
and will be gone from six months to 
a year. Mr. Gannon is one of the 
high minded, big hearted and generous 
surety men of the city. He is a man 
of splendid attainments and character. 
He served at the home office of the 
Fidelity & Casualty, getting a valu- 
able training in that capacity and then 
was in charge of the surety depart- 
ment of the Philadelphia office. He 
was admitted to the bar in Pennsyl- 
vania. Since coming to Chicago he 
has left a lasting impression on all 
who have come in contact with him. 


ACT ON BROKER COMMISSIONS 


Association Officers Decide to Take 
Up Complaints After Vacation 
—Committee Named 


NEW YORK, July 15—Vigorous ac- 
tion regarding payment of excess com- 
missions to surety brokers is to be 
taken by the Surety Association of 
America after the vacation period, ac- 
cording to a decision reached at a 
meeting of the association here. Sec- 
retary Gilkey was instructed to visit 
the cities where complaints have been 
made, atter the agents return from their 
vacation. A committee named to as- 
sist him in that work is composed of 
D. N. Gage, Aetna Casualty & Surety; 
K. R. Owen, Globe Indemnity; Joel 
Rathbone, National Surety; R. S. Hart, 
Fidelity & Deposit, and R. Howard 
Bland, United States Fidelity & Guar- 
anty. 

The rules of the association limit 
commissions to brokers to 15 percent. 
Local associations have the privilege 
of adopting a lower scale if desired, 
but not a higher one. Complaints 
have been made that some Chicago 
offices are paying as high as 20 percent. 
Infringements of the rule also have 
been reported from other cities. 

proposal that the coverage under 
bankers’ blanket bonds be extended to 
cover losses arising from sending cus- 
tomers incorrect statements was re- 
jected by a close vote and the form 
of bond was left as it is. 


HEAVY WAGON DRIVER LOSSES 





Surety Companies Are Encountering 
Numerous Claims Under Fidelity 
Schedules of This Class 


NEW YORK, July 15—Companies 
are encountering an unusally heavy 
loss ratio under fidelity schedules writ- 
ten to cover milk wagon drivers, tea 
and coffee wagon drivers and other op- 
erating in a similar capacity on a sal- 
ary and commission basis. It seems 
that the driver-collector often suc- 











stant handling of money entails. Per- 
haps the chief reason for the poor ex- 
perience is the fact that men who 
occupy positions of this kind are of 
rather mediocre calibre. They are 
drifters, here today and gone tomor- 
row. They are not desirous of making 
a good showing in a position in order 
to build for the future. With most of 
them, the future does not hold much. 
They are usually men of from 40 to 50 
years of age who know that their 
capacity is limited and they are, there- 
fore, not restrained by a desire to make 
good records. Fidelity underwriters 
find that under any form of a fidelity 
bond the experience is always unfavor- 
able where employes are bonded who 
work upon a combination commission- 
salary arrangement. The straight sal- 
ary basis is always much more satis- 
factory. 


Sues Kentucky State Auditor 


FRANKFORT, KY., July 15—Suit was 
filed in the Franklin circuit curt last 
week by the National Surety, to compel 
Robert L. Greene, state auditor, to can- 
cel a claim of $1,108.37 owing by the 
company to the state for franchise taxes 
for the year 1919, by applying as a credit 
on the claim an equal amount of a sum 
of $2,159.34 paid by the company as 2 
percent premium tax for the years 1913 
to 1915. The company contends that the 
auditor and commission collected from 
the company $2,159.34 as a 2 percent 
premium tax earned on guaranty, se- 
curity and surety business when same 
was not assessable according to law and 
when the company was not liable for the 
premium tax. 


New Law Cuts Surety Business 


COLUMBUS, O., July 15—At the recent 
session of the Ohio legislature, a law 
was passed which will take away some 
business from the surety companies. The 
new law provides that trust companies, 
when acting as administrators of estates, 
need not furnish a bond. The theory of 
the law probably is that as the state ex- 
amines trust companies regularly and 
as some of the trust companies consider 
themselves to be as large and as respon- 
sible as the surety companies, there is 
no reason why they should furnish bonds 
when managing an estate. It is said 
that Cleveland trust companies were in- 
strumental in having the law passed. 


Writes $1,000,000 Bond 


The New York office of the United 
States Fidelity & Guaranty has written 
a bond for $1,000,000 on James Welter, 
in connection with his position as super- 
cargo and sales manager of the Trans- 
Oceanic Commercial Corporation, a 
subsidiary of the United States Food 
Produces Corporation. 


Will Cover Liberty Bonds 


NEW YORK, July 16—For the pay- 
ment of an additional premium a rider 
will now be attached to the bank blanket 
bonds, extending the coverage to Lib- 
erty bonds held for customers, for the 
loss of which the bank may be held 
legally liable. Fidelity writing compa- 
nies are also prepared now to restore 
blanket bonds under which a loss has 
been charged to their original figures, 
upon payment of a prorata premium for 
the restored amount. 


Milwaukee Sewer Bonds 


Dorow & Schroeder of Milwaukee, 
agents of the United States Fidelity & 
Guaranty, have recently written the fol- 
lowing contract bonds for the sewerage 
commission in Milwaukee: F. H. Nakielsi 
& Co., $281,316; George Zimmermann, 
$109,785, $65,275 and $48,000; Herman 
Hohensee, $89,290. 





First Bond of Its Kind 


NEW YORK, July 14.—The Aetna Cas- 
ualty & Surety had the honor of writing 
the first surety bond in connection with 
aircraft transportation. Its bond ran to 
the United States collector of customs 
covering the obligation to pay duty ona 
shipment of platinum valued at $1,200 
which was carried over on the British 
dirigible R-34. The platinum was con- 





cumbs to the temptation that the con- 





signed to Phillip Brothers of New York 


REASONS ASSIGNED 


BUILDING BOOM IS RETARDED 





Labor Conditions in Chicago Are Hold- 
ing Back the Erection of 
New Structures 


It is estimated that $15,000,000 in pro- 
posed buildings is tied up in Chicago 
because of the labor situation. The 
carpenters’ strike is tieing everything 
up. Chicago, like other cities, has a 
shortage of living, office and industrial 
space. In going into the causes of the 
unrest, experienced building contrac- 
tors attribute the present labor con- 
ditions to the following: 

1. High wages during the war on con- 
struction work on cantonments, bridges, 
ship building, etc. Men who made $80 to 
$100 a week find it hard to accustom 
themselves to a lower wage scale. 

2. High cost of living and a feeling 
that the government has not been active 
enough in landing on food profiteering. 
3. The activity of radicals in the or- 
ganization. 

4. Prohibition and the feeling that 
personal rights have been infringed 
upon. 

5. The raising of the milk wagon 
drivers to $35 a week after inquiry by a 
United States department of labor arbi- 
trator, which has stirred other groups to 
make higher demands than they origin- 
ally contemplated. 








City. The stock arrived ahead of the 
bills of lading and hence it was neces- 
sary to get the bond to clear through 
the customs house. The bills of lading 
are coming by steamer. 


Federal Surety Incorporated 


The Federal Surety has been incorpo- 
rated at Davenport, Iowa, with Charles 
Shuber, president of the Iowa National 
Bank, as president; George E. Decker, 
president of the Register Life, as treas- 
urer, and James Townsend, as secretary. 





Oregon Increase Not General 


SALEM, ORE., July 15—That there has 
been an increase in the rates for surety 
bonds but that this rate is neither uni- 
form nor general is indicated in letters 
from 36 county treasurers of Oregon in 
reply to an inquiry instituted by District 
Attorney Evans of Multomah county in 
an effort to determine whether or not 
surety companies operating in Oregon 
had entered into a combination to fix 
and control prices. In some instances in- 
creases amounting to as much as $50 on 
the bond of a county treasurer are re- 
ported to have been put into effect this 
year. In other cases the increase is 
shown to be materially less and in a 
number of counties no increase at all 
has been felt. Commissioner Wells has 
been asked by Evans to investigate the 
matter, but has not yet determined just 
what action, if any, he can take. 


Harold Hopton, just returned from 
France, has been appointed deputy bond 
director for the state of North Dakota. 
He will have charge of the state system 
of bonding public officials. 


May Require General Agencies 


TOPEKA, KAN., July 15.—The Kansas 
department is considering a revival of 
the old requirement of the department 
that all insurance companies must main- 
tain general agencies in Kansas. A con- 
siderable number of the companies have 
moved their general offices and general 
agents out of Kansas during the last 
eight years. This is particularly true of 
life, accident, health and casualty com- 
panies. 

The fire companies would not be af- 
fected, as they maintain general and spe- 
cial agents in the state at the present 
time. 


Arrange for Joint Meetings 


NEW YORK, July 15.—F. Robertson 
Jones, secretary of the International As- 
sociation of Casualty and Surety Under- 
writers, has returned from White Sul- 
phur Springs, W. Va., where he made 
hotel arrangements for the annual meet- 
ings of the International Association, 
the National Association of Casualty and 
Surety Agents and the National Council 





of Insurance Federations, Sept. 16-19. 
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INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hartford, Connecticut. 





Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 





“$2,500 FOR $1.00” 


Today See, Write or Phone 
R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, Ill. 











jn fF. 





CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 ae St., DES MOINES 





FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 
Annual Statement, Dec. 31, 1918 
I iii dia bs cadddnnsieedesdenecensadadudacawasans $1,491,840.87 
sc ouniaamaomamamaneesaaaaoeaeeeee on 1,000:000-00 
i Gidishthiton dc Wakendenseameineaeesaknadedasiddcdamains 401,267.26 





$1,016,800.00 in Approved Securities on Deposit with I 
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| TheRepublic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 

















AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of March 3lst, 1919 


Co vinc ccc cxcaesacecacceccecaceccccaccs . «.$ 500,000.00 
OT I once ccc kcncecccacccccecccasceccecccoee.e 500,000.00 
NET ADMITTED ASSETS.......................... 0... over 1,700,000.00 


OFFICERS: 
SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 
A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 

















CLOVER LEAF CASUALTY 
CoMPANY 





The Strongest, Best Equi; and most 
—— organization in ois, Indiana, 
Missouri, and Oklahoma. 


Kansas 
yn exclusively to the writing of the 
best personal health and accident insurance, 
wants ether good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 
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GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 

















f Federal Savings and Insurance Co. 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 


Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 
@ SEan 8 eS aan 























SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 





The Gem City Life Ins. Co. Dayton, Ohio 











Inter-State Automobile | = 
Insurance Company iia” 


Rock Rapids, lowa 





CASH CAPITAL, $200,000.00 
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1916 Premiums - - ~ o $ 24,777.00 | are 
1917 Premiums - 77,834.00 only a 


1918 Premiums 3 -— 262,118.58 The 
1919 Premiums (‘isi.’isis've: 8 ) 750,000.00 gale 





term coverage for automobiles. 





Premiums since organization in 1916: 





Operating in Iowa, Minnesota, Nebraska, South Dakota and Kansas . days a 


Arranging to enter other adjoining States. General Agencies with real agency plants. Better panies 
get busy and connect with the most progressive Company in the game before it is too late. York 
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Home Office, Rock Rapids, Iowa _— 
N. HAMPE, E. A. TONNE, : “ser 


President Secretary and General Manager \ — 
\ ion, 


The 
numbe 
( 





The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


PART TWO 








TWENTY-THIRD YEAR No. 29 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JULY 17, 1919 


$3.00 per Year, 15 Cents a Copy 








TWICE AS MUCH NEW 
BUSINESS IS WRITTEN 


Over Half of Union Central Gen- 
eral Agencies Show 100 
Per Cent Increase 


ONLY SIX SHOW A LOSS 


Question of Suspending Armstrong 
Law Praised—Companies Won’t 
Ask for It Now 


CINCINNATI, O., July 15—Of the 
77 general agencies of the Union Cen- 
tral Life, more than one-half increased 
their business above 100 percent in the 
first six months of 1919 as compared 
with the same period in 1918. Su- 
perintendent of Agencies Allan L. Wa- 
ters in his statement of agency pro- 
duction for January-June, 1919, shows 
that only six of the 77 agencies had 
a decrease in business as compared 
with 1918 and these decreases came 
from agencies where $500,000 or less 
is written annually. Even in these 
agencies, in nearly every instance, 
there was a particular reason for the 
decrease as, for instance, in two of 
them partners have been away in the 
government service and have not re- 
turned as early as some from other 
agencies. The general agencies in the 
large cities have fared particularly well 
in the tremendous business increase, 
better proportionally than in the smaller 
places. Superintendent Waters  be- 
lieves that the business is as available 
in the smaller places as in the large 
cities, proportionately, and that it is 
only a matter of being able to get at it. 


Letter on Armstrong Law 


The Union Central Life is among 
those companies that received the spe- 
cial letter from the New York super- 
intendent of insurance regarding sus- 
pending the Armstrong law, which sets 
a limit to the amount of new business 
which can be written by Hfe insurance 
companies operating in New York State. 
The last New York legislature passed 
a law giving the superintendent the 
Power to suspend this law. A few 
days ago the superintendent sent a let- 
ter to the largest life insurance com- 
panies, which in the aggregate do one- 
half the total volume of business in New 
York State, stating that inasmuch as 
such a large number of companies had 
done more than 50 percent of the new 
business which would be permissible 
in 1919 in the first six months of the 
year, he would consider suspending 
the Armstrong law, providing the com- 
Panies would agree to certain stipula- 
tions, such as that no new territory 
should be opened up, no new agents 
employed and no special inducements 
made for increasing business produc- 
tion, 

Will Not Ask Suspension 


The Union Central, along with a 
number of other companies, probably 
(CONTINUED ON PAGE 14) 





CAPITAL, $2,000,000.00 


A company born in the West, 
built for western people, 
by western men, 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











In Business for Yourself 


he INSURANCE AGENTS have Always Envied their 
Independent Neighbors, Merchants, Manufacturers 
and Others IN BUSINESS FOR THEMSELVES—the 
Men who Get ALL the PROFITS their Skill and Energy 
Produce, the Men who can Look Forward to Comfortable 
Circumstances in Advanced Age and a Continuing Income 
for their Families in the Event of Death. 


Our Agency Contract Offers YOU an Opportunity to 
GET INTO BUSINESS FOR YOURSELF—and that, too, 
WITHOUT CAPITAL. You will Get ALL YOU EARN 
ALWAYS. Your Renewals are YOURS PERMA- 
NENTLY; if you Die, they go to YOUR HEIRS. You 
are Privileged to Sell ANYWHERE in the States to 
which WE have Been Admitted—no Territory Restric- 
tions. 


Clip this Advertisement, 
Address on the 
Further Details. 


Write your Name and 
Margin and Mail to Us. We Will Give 
CONFIDENTIAL. 


Columbus Mutual Life 
C. W. Brandon, President 
Columbus Ohio 


Our Policies—Backed with Highest Margin of Safety and Lowest 
Net Cost—Can Be Placed in Face of STIFFEST COMPETITION 








LIFE INSURANCE SECTION 


LIFE INSURANCE DAY 
IS NOW BEING URGED 


Big Movement Started by Indus- 
trial Department of Y. M. C. A. 
International Committee 


SCOPE IS EXTENSIVE 


Has Backing of Prominent Interests to 
Create a Sentiment for Thrift 
Among People 


NEW YORK CITY, July 15.—Life 
insurance officials and agents are very 
much interested in the plan of the in- 
dustrial department of the international 
committee of the Young Men’s Chris- 
tian Association to inaugurate, “Na- 
tional Life Insurance Day,” to be ob- 
berved annually. This project has 
already been placed before the execu- 
tive committee of the National Asso- 
ciation of Life Underwriters and was 
endorsed at its last meeting. The ex- 
ecutive committee of the American Life 
Convention at its meeting last month 
endorsed the plan and agreed to ap- 
point a committee to cooperate. The 
Association of Life Agency Officers 


through its directors has given en- 
dorsement to the plan. 


Wants Insurance Support 


The international committee is 
anxious that the big life insurance or- 
ganizations of this country and Canada 
cooperate in this movement which is 
part of a general plan to stimulate the 
individual to fit his income and _ his 
abidities into the purpose of a well 
rounded life, to enable him to bear his 
full share of responsibility to his fam- 
ily, employer, society and the nation. 
The international committee feels that 
life insurance is a necessity and not a 
luxury. Therefore the financial creed 
that it has devised includes life insur- 
ance. 

Several Objects in View 


_ The economic movement that is be- 
ing promoted has several objects in 
view. The first is to make a budget. 
This gives a family a measuring rod 
for spending. It estimates in advance 
the amount to be spent for food, cloth- 
ing, recreation, etc. Secondly, it urges 
that a record of expenditures be kept, 
so that unnecessary spending will be 
eliminated and savings will be secured 
for emergencies and old age provisions. 
In the third place, life insurance should 
be carried to take care of one’s de- 
pendents. Fourthly, each individual 
should have a bank account. In the 
fifth place the international committee 
desires family heads to make wills, 
even though a man has little to leave. 


Owning One’s Home 


Next, it wants him to own a home. 
This is an excellent way to save money. 
It increases self-respect and provides 
greater happiness. Next in the creed 
is the principle of paying one’s bills 

(CONTINUED ON PAGE 9) 
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Agents in Chicago 
are making money. 





THE FRANKLIN LIFE CENTR AL ‘ 

INSURANCE COMPANY | | 
of Springfield, Illinois 

can find places for a few good men. LI F F 


Insurance Co. 








ADDRESS 


INDIANAPOLIS, IND. 
WOLFLE, STEFFELIN & COMPANY Established 1899 


823 The Rookery, Chicago ; 
HERBERT M. WOOLLEN 


PRESIDENT 





























LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 











| PAN-AMERICAN LIFE INSURANCE 
« “a COMPANY “EW ORLEANS 5 slik 





Insurance in Force (over) $40,000,000.00 - 
Total Resources (over) 5,250,000.00 . 
The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 


and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana | 














J. O. LAUGMAN, President 


The Midland Mutual Life Insurance Company Lutheran International 


COLUMBUS, OHIO 








An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
nerve py e Sy Ann ee rey er cre as JSnsurance Company 
on ean 4 iw = ag aa gs = Capital $100,000.00 Surplus $121.477.33 
New Continuous Monthly Income Policies ‘ 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. Sohrbeck Building 
Dr. W. O. THOMPSON G. W. STEINMAN MOLINE, ILLINOIS 
residen ecretary 
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GEORGE E. IDE, HEAD 
OF HOME LIFE, DEAD 





Well Known Insurance Executive 
Had Been Seriously Ill for 
Past Three Months 


WITH HOME SINCE 1890 


Wonderful Growth in Company’s As- 


sets and Increase Made Dur- 
ing His Administration 


NEW YORK, July 15—George Ed- 
ward Ide, president of the Home Life 
of New York, died at his home in 
Locust Valley, L. I., July 9. He had 
been seriously ill for three months, and 
despite a brief rally, his early passing 
was regretfully expected. Mr. Ide is 
survived by a widow and a sister. He 
had no children. Funeral services held 
at his late residence on Saturday morn- 








GEORGE E. IDE 


ing were attended by a large number 
of business and personal friends. 

Born in Brooklyn, N. Y., in 1860, Mr. 
Ide was educated in the Collegiate and 
Polytechnic Institute of that city, and 
at Yale University. Fifteen years after 
his graduation from the latter institu- 
tion, Yale awarded him the honorary 
degree of master of arts. 


Joined Home Life in 1890 


Mr. Ide’s business career began in 
a New York City banking house, where 
he remained for nine years, resigning 
in 1890 to assume the secretaryship of 
the Home Life. Two years later, he 
was advanced to the vice-presidency 
and in 1894 was chosen president of 
the company, a position he held con- 
tinually and most creditably up to the 
hour of ‘his death. 

When Mr. Ide was chosen chief 
executive of the Home Life its assets 
were about $8,600,000, and its insur- 
ance in force nearly $40,000,000. At 
the close of 1918, these figures had 
grown to $45,000,000 and over $150,000,- 
000, respectively. 


In Legislative Investigation 


In the entire history of the Home 
Life there is perhaps no one incident 
that stands out more prominently than 
the investigation of the company by a 
joint committee of the New York leg- 
islature in 1905, shortly after Mr. Ide 
became president of the company. 

He was on the witness stand for two 
days, and was searchingly questioned 
upon the following subjects: “The char- 














ALL COMPANIES SHOW GOOD GAIN 














Additional reports received from life 
companies in regard to their business 
for the first six months of 1919 con- 
tinue to show the same notable in- 
crease in new business which was regis- 
tered in the earlier returns. Most of 
the companies showed a comparatively 
small increase in insurance in force 


New business 








New business 


during the first six months of 1918, 
one even showing a decrease for that 
period, but the increase for the corre- 
sponding period this year is gratify- 
ingly large in every case. Following 
are the figures for the companies re- 
| porting during the past week: 


Increase in ins. Incrdse in ins. 
in force Ist in force 1st 


1st 6 mos. 1919 1st 6 mos, 1918 6 mos. 1919 6 mos. 1918 
American Life ;............ $ 4,071,808 $ 2,941,281 $ 2,669,278 $ 1,017,793 
Atlantic Life Ms dae ees 8,230,344 4,281,159 7,018,533 2,844,611 
Agricultural Life ......... 2,051,500 Steen = (ia ae))0Clt* Woe 
Baltimore Life ............ 1,316,277 553,801 895,909 266,150 
Central States Life....... ‘ 9,532,000 5,966,000 5,550,000 3,103,000 
Columbian Natl. Life...... 14,711,708 7,612,302 10,226,151 4,202,532 
Conservative Life ......... 1,720,685 1,660,0 912,82 652,771 
Conn. General Life 61,315,187 19,877,156 47,176,215 13,921,317 
Continental Life - 3,158,103 ae 8 8€=5=6—|ovedededes  <seniseawe 
Equitable Life ..... +. 190,812,784 100,622,034 143,540,118 45,068,552 
POGMEGE BANG 6 6.6 6c scceessce 7,091,174 3,054,352 5,309,001 829,722 
Federal Union Life........ 3,020,659 2,011,998 1,007,117 248,159 
German Mutual Life....... 682,233 403,861 49,076 123,142 
Grange Life: ....cccccsccsss 1,696,285 1,005,252 1,071,078 266,707 
Great Northern Life....... 601,000 35,000 434,000 64,282 
Guardian Life ............ 1,657,150 717,611 1,343,906 399,445 
Guaranty: Edle 2c. cccsecss 1,975,805 1,345,906 1,291,957 676,615 
Inter-Southern Life ....... 8,765,923 3,968,175 2,769,413 148,052 
Indianapolis Life .......... 2,690,238 1,551,344 1,904,817 725,908 
Lamar Life .......... aeue 2,304,000 1,035,000 2,152,000 537,655 
Life Ins. Co. of Va........ 11,747,008 4,313,939 9,178,021 2,494,329 
Lafayette Life ............ ,241, 858,852 848,860 216,289 
Merchants Life ........... 6,787,185 2,027,035 4,164,622 976,261 
Missouri State Life........ 25,654,900 19,033,880 15,678,369 11,981,133 
Mutual Benefit Life........ 100,282,062 60,074,484 69,564,236 34,043,239 
New Work Life.:i.<:........ 278,724,600 172,504,100 186,900,000 93,400,000 
Northwestern Mutual . 158,453,180 77,296,160 116,630,874 36,801,805 
Northwestern National.... 18,718,16 8,095,236 14,463,369 5,664,628 
Ohio National Life....... 4,927,000 1,868,000 3,889,000 780,000 
Provident Life & Acc..... 3,290,000 1,166,000 1,840,570 573,003 
Beemutee BAO o.cs ici scccs 1,836,210 1,015,018 1,521,016 605,356 
Reserve Loan Life....... 6,689,588 3,007,293 4,085,836 *138,689 
POE ID 0 cad cacceecewes 7,000,000 3,440,600 4,500,000 2,500,000 
Southern States Life....... 1,292,000 614,900 7,038,540 1,426,691 
St. Joseph Life............ 1,292,000 614,000 1,038,540 459,500 
Security Mutual Life....... 749,492 697,838 58,654 17,955 
Southeastern Life ......... 1,850,542 904,20 1,233,440 345,593 
State Mutual, Mass........ 21,743,253 12,880,990 18,260,911 9,116,934 
Union Central Life........ 62,666,459 34,817,224 46,928,036 19,669,022 
United Life & Acc......... 3,227,972 1,305,442 1,419,543 526,225 
Western & Southern...... 40,213,030 25,608,179 20,976,860 10,970,187 


*Decrease. , 
yIncludes industrial. 








ter, by-laws and government of the com- 
pany, the matter of legal expense and 
campaign contributions, the company’s 
connection with other corporations, in- 
vestments, the treatment of dividends, 
beth annual and deferred; agents’ con- 
tracts, the proper cost of new business, 
general expense, limitation of sufplus, 
the question of election of directors, and 
the interest taken by policyhoiders in 
such elections; the question of rate of 
interest on policy loans, etce., ete.” The 
Home Life came through the ordeal most 
creditably, getting a clean bill of health 
from the committee. 


Helped Mutualize Company 


A second noteworthy happening in the 
history of the Home Life under Mr. Ide’s 
administration was the mutualizatium ur 
the company in 1916. 

Mr. Ide was one of the charter mem- 
bers of the Association of Life Insur- 
ance Presidents and with Paul Morton, 
president of the Equitable Life, T. A. 
Buckner, vice-president New York Life, 
S. C. Dunham, president of the Travelers, 
and Haley Fiske, vice-president of the 
Metropolitan Life, served as a member of 
its first executive committee. He was 
constantly reelected to the office and was 
serving in such capacity when death 
claimed him. : 

His further business and social con- 
nections included directorship of the 
Larchmont National Bank, Fidelity and 
Casualty Company, Washington Trust 


Company, and the Grand Central Branch | 


of the Corn Exchange Bank. He was a 
trustee of the Title Guarantee & 
Trust Company. His club associations 
included membership in the Yale, Univer- 
sity, Metropolitan, Piping Rock, Rail- 
road, Century, New York Yacht, Larch- 
mont Yacht, Hamilton, Nassau County, 
Graduates, Automobile Club of America, 
Pilgrim Club of London and the St. 
George’s Society of New York. 


Friend to All Employes 


To the field and office force of the 
‘Home Life, Mr. Ide was more than the 
president. He was the sympathetic and 
helpful friend to everyone associated 
with the company, and approach to him 
was always easy, even by the humblest. 
A master of clean cut English, he fre- 
quently addressed representative bodies 
upon insurance and on general topics, 


and was never quite so happy as when 
talking to a group of congenial asso- 
ciates. Mr. Ide had constructive ability 
of an unusual order, and his counsel was 
valued by every organization with which 
he was identified. 

Hegeman, Lunger and Ide: three nota- 
bly strong figures lost to life insurance 
ranks since the first of the year. 

The executive committee of the Asso- 
ciation of Life Insurance Presidents held 
a special meeting July 10 to take action 
on the death of Mr. Ide. 

The following were appointed as a 
committee to represent the Association 
at the funeral: William Bro. Smith, W. 
A. Day, Forrest F. Dryden, Job E. 
Hedges, John M. Holcombe, Charles A. 
Peabody, William J. Tully and George T. 
Wight. 





Gets Out Iowa Laws 


A. C. Savage, Iowa commissioner of 
Insurance, has published the laws re- 
lating to insurance and insurance com- 
panies enacted by the last legislature. 
This is freely indexed and is sent out 
with the compliments of the depart- 
ment. 





No Slump in Business Yet 


NEW YORK, July 15.—Although the 
midsummer vacation season is here, there 
has been no appreciable diminution in 
the volume of business written, according 
to the general experience of the life com- 
panies, and the prediction is that the 
present pace will be kept up for months 
to come. The great influx of new blood 
has had a marked effect upon the mor- 
tality, which is now far below that ex- 
pected, thereby offsetting the serious 
‘drain of the latter part of 1918 and the 
early months of the present year. 





Plan Is Liberalized 


All salaried employes of the Travelers 
are affected by a resolution recently 
adopted by the board of directors liberal- 
izing the group insurance provisions of 
the company. Hereafter anybody who 
has been in the employ of the company 
as much as six months will be insured 
for $300, which becomes $500 at the end 
of a year. Under the old plan an employe 
had to complete three years of service 
before sharing in the benefits of the plan. 








SCOVEL A SPECIALIST 
ON MONTHLY INCOME 


Pittsburgh Agent Has Some Novel 
Methods of Presenting Sub- 
ject to Prospects 


GETS ALL FACTS FIRST 


Reduces Life Insurance to Terms That 
Average Business Man Can 
Readily Understand 


PITTSBURGH, PA., July 16— Stu- 
dents of the business always derive a 
certain amount of benefit by making a 
study of the methods employed by big 
producers of life insurance specialists 
—men who have made a notable suc- 
cess of a particular phase of the busi- 
ness. Such a man is C. W. Scovel, 
associate general agent of the North- 
western Mutual in Pittsburgh. Mr. 

















CHARLES W. SCOVEL 


Scovel has long been a monthly in- 
come and business insurance specialist. 
His chief interest, however, is with the 
monthly income plan. He is thor- 
oughly convinced that this is the ideal 
form of life insurance protection and 
has some novel methods of presenting 
the subject. 

At the outset it should be under- 
stood that Mr. Scovel does no solicit- 
ing unless he has all of the facts in 
hand. That is, even if he enjoys a 
personal acquaintance with a pros- 
pect he will not attempt to submit a 
life insurance proposition unless he has 
certain information. Where he wants 
to get his facts lined up, in making 
his call he at once makes clear the 
fact that he has nothing to submit, 
is merely seeking certain data and will 
return later with a definite and con- 
crete proposition to submit. He makes 
clear that in his second call he will 
not consume more than eight minutes, 
but that he will bring a proposition 
that is exactly suited to the case and 
takes into consideration all of the nec- 
essary factors. 


Dwells on Monthly Income 


Upon returning to make his explana- 
tory talk which, by the way, is usually 
also his closing talk, Mr. Scovel an- 
nounces that what he has to present 
is a life time financial program or 
the establishment of a protecting sink- 
ing fund. He constantly refers dur- 
ing his explanation to monthly income, 
not to life insurance. 

He believes in accompanying his so- 

(CONTINUED ON PAGE 8) 
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ATTEND OR LOSE PAY 


COLUMBUS MUTUAL NEW RULE 





President Brandon Sends Interesting 
Letter to Agents Regarding 
Coming Convention 


COLUMBUS, O., July 15.—Presi- 
dent C. W. Brandon of the Columbus 
Mutual Life has sent the following 
letter to agents, in regard to the forth- 
coming agency meeting. of the com- 
pany: 

“Tust a few words regarding the con- 
vention. The plan which worked so 
successfully last year will be followed 
again this year and agents will be paid 
for each of the business sessions at 
which they are in attendance. The first 
business session will be on the morn- 
ing of Wednesday, July 23. Now, this 
session will last from 9 a. m. until 12 
noon but that does not mean that an 
agent will be credited with attendance 
just so he gets in before closing time. 
It means that you are expected to be 
here at 9 a. m. and stay until 12. The 
same thing applies to each business 
session and the rule will be enforced 
of paying only for the business ses- 
sions actually attended. 





Feels Responsibility for Money 


“This money that we use for con- 
vention purposes is money which would 
otherwise go to policyholders in divi- 
dends. I feel a deep sense of responsi- 
bility in using it for convention pur- 
poses. The results must justify its use. 
I will not feel satisfied unless I can 
see that the great majority of those who 
attend have this same feeling of responsi- 
bility. If indifference is shown, it will 
break my heart. If by holding an 
annual convention we can educate and 
enthuse one another, it is a good in- 
vestment for policyholders. If as a 
result of this convention the company 
gains more real agents and better 
agents who will write more and better 
business the convention will have been 
a tremendous success. I look upon the 
convention as a sacred matter. Every 
man who comes should come with the 
earnest purpose of self-improvement 
and the desire to be of help to others. 

“Every agent should feel even more 
deeply than I do the necessity of care- 
ful preparation for the convention, and 
to that end I am hereby asking every 
one of you to write a few lines cover- 
ing some helpful point and bring them 
with you. We will give an ample op- 
portunity for every man to tell just 
what our annual convention means to 
him and what he hopes to gain from 
it, to offer suggestions as to how to 
improve it, to ask questions on any 
phase of agency work or to bring be- 
fore the convention any subject, the 
discussion of which will be profitable. 
Write a paper and give it some initia- 
tive. If our conventions of the past 
are to be improved upon, I look for 
the improvement to come through the 
agents themselves. Every convention 
we hold should be more and more in- 
structive and helpful. Get my thought. 
Come to the convention to give as well 
as receive. Think of what you are 
going to say, write it out on paper and 
read it to the convention as coming 
from your heart. 


Business to Come First 


“After the business sessions are over 
we will throw all care to the winds 
and give our full and undivided atten- 
tion to having a genuine good time to- 
gether at Buckeye Lake; but during 
the convention proper, by all means 
let each man devote himself just as 
wholeheartedly as possible to the busi- 
ness at hand and to getting the most 
possible good from the meetings.” 

The tentative program far the conven- 
tion is as follows: 


Wednesday, July 23 


Business session, home office, 9 a. m, to 
12 m. 





THE NATIONAL UNDERWRITER GROUP PLAN 





WRITER gave to its employes life 
insurance protection in recogni- 
tion and appreciation of their loyalty 
and past services. A blanket policy 
was taken out by THE NATIONAL UNDER- 
writer for this insurance with the 
Equitable Life of New York. The 
amount of insurance granted to each 
member of the group is evidenced by 
an individual certificate to each em- 
ploye, written in the name of the 
Equitable Life, the name of the em- 
ploye and his or her beneficiary. Those 
who have been in the employ sixty 
days receive a certificate for $500, and 
this increases $100 for each additional 
year of service to a maximum of $2,000. 
The plan is retroactive, that is, gives 
credit for past services, and a number 
will receive the higher amounts of in- 
surance, some the full maximum. 
Termination of Service 


All cost of this insurance is paid for 
by THe NatioNAL UNDERWRITER and is 
effective as long as the employe con- 
tinues in the employ of that publica- 
tion. In case an employe leaves the 
services of THE NATIONAL UNDER- 
WRITER after qualifying for this insur- 
ance he is given the privilege of con- 
verting it to any form of individual 
insurance, other than term, without med- 
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ical examination, provided application 
for the insurance is made within 31 
days of termination of employment and 
premium for the insurance is paid at 
the rate prevailing at his or her then 
attained age. 

In case of an employe being tem- 
porarily absent from work on account 
of accident or illness the insurance is 
continued for a reasonable length of 
time, or as long as THE NaTionaL UN- 
DERWRITER feels justified in paying the 
premium on such person’s life. 

Cover Period of Twelve Months 
Upon the death of any employe of 
THE NATIONAL UNDERWRITER who has 
qualified for this insurance, payments 
will be made to the beneficiary to 
cover a period of twelve months. This 
arrangement has been made with the 
idea in mind of having the insurance 
take the place of the pay check of 
the deceased, thus giving the employe’s 
dependents opportunity to adjust their 
affairs to the changed conditions. 

There is no age limit fixed for this 
insurance. A person may receive the 
insurance after serving the necessary 
probationary period regardless of his 
or her age. 

The insurance was placed through 
Isidor Rauh of the Henry J. Powell 
general agency of the Equitable in 
Cincinnati. 





Welcome address and paper on “Loan 
Policy of the Company,” by S. A. Hos- 
kins,, treasurer. ‘ 

Discussion of the paper led by R. M. 
Williams. 

“Legal Questions for Life Insurance 
Agents,” J. M. Sheets, general counsel. 

Discussion led by Parren U. Hawkins. 

“How I Get Business in Cleveland,” 
Ivan T. Quick. 

“How I Get Busines in the Country,” 
George J. Abdalla. 

General discussion of papers by Mr. 
Quick and Mr. Abdalla, by agents. 

Afternoon business session 2 p. m. to 
5 p. m. 

“Educational Ratios,” Carl Mitcheltree. 

Questions by agents. 

“Semi-Annual Statement,” D. E. Ball, 
secretary. ; 

Questions by agents. 

Theater in the evening. 


Thursday, July 24 


Business session, home office, 9 a. m. 
to 12 m. 

“Medical Selection,” 
penter, medical director. 

Discussion of paper by G. A. Ferguson. 

Paper, “The Agent as Seen from the 
Cashier’s Window,” D. W. Beoddy. 

“Life Applications,” H. Jacob. 

Questions by agents. 

All agents present will be expected to 
participate in the discussions of the dif- 
ferent papers. 

Afternoon business session, 2 p. m. 

“The Columbus Mutual Agency Con- 
tract as Seen from the Agent’s Stand- 
point,” F. H. Fledderjohann. 

Discussion by agents. 

“The Main Chance,” 
president. 


Cc. W. Brandon, 


SOUTHERN STATES MEN MEET 


Anniversary Club Members’ Hold 
Three-Day Convention at Atlantic 
City, N. J. 


ATLANTIC CITY, N. J., July 15— 
The Anniversary Club of the South- 
ern States Life opened its twelfth an- 
nual convention here today. The meet- 
ing will continue for three days. The 
program is as follows: 


Address of welcome, Wilmer L. Moore, 
Southern States Life. 

Installation of officers of the Anniver- 
sary Club. 

Presentation of certificates of member- 
ship and delivery of prizes, Robert F. 
Moore, secretary. 

“How to Make Each Day Pay for It- 
self,” Fred Hines, honorary president. 

“Following Up the Settlement of Death 
Claims,” Joe W. Vinson, president. 








Dr. W. B. Car-— 


McDowell, vice-president. 

“Cutting Down the Cost,” Charles E. 
‘Winters, Alabama state vice-president. 

“Living the Atmosphere of Life In- 
surance,” P. H. Thomas, Florida state 
vice-president. 

“The Banker as an Ally,” Thomas Pe- 
ters, Jr., Georgia state vice-president. 

“Prosperity of the Farmer, an Unlim- 
ited Field for the Agent,” Thomas Gaddy, 
South Carolina state vice-president. 

The officers are: Fred Hines, honorary 
president; Joe W. Vinson, president; G. J. 
McDowell, vice-president; Paul 4H. 
Thomas, state vice-president of Florida; 
Thomas Gaddy, state vice-president of 
South Carolina; Thomas Peters, Jr., state 


vice-president of Georgia; Charles E. 
Winters, state vice-president of Ala- 
bama. 





DR. BARLOW KILLED IN AUTO 





Associate Medical Director of Lincoln 
National Life Victim of Fatal 
Accident 





WALKER, MINN., July 15.—Dr. 
Bryan A. Barlow, associate medical di- 
rector of the Lincoln National Life of 
Fort Wayne, Ind., was killed in Walker, 
last night, when the automobile in 
which he was riding hit a washout in 
the highway. The car rolled down a 
steep sandy embankment pinning Dr. 
Barlow underneath the tonneau. He 
was dead when the car was removed. 
The body was taken today to Fort 
Wayne. Dr. Barlow was attending the 
Northwest Agency conference of the 
Lincoln National Life. He was a 
graduate of Johns Hopkins University. 

Dr. Barlow was starting his third year 
of service with the company, and on ac- 
count of his peculiar adaptability to 
the work had a brilliant future. He 
leaves a widow and two babies. 





Mutual Life Coast Convention 


PORTLAND, ORE., July 16—The West- 
ern Division $100,000 Field Club of the 
Mutual Life Insurance Company of New 
York is holding its annual convention 
here with a full attendance of delegates, 
of whom 211 were booked for attend- 
ance. From the home office have come 
G. K. Sargeant, superintendent of agen- 
cies, and Stewart Anderson, associate 
manager of the company’s literary de- 
partment. As usual the greater part of 
the sessions of the two days’ meeting 
will be taken up with questions of vital 
interest to the members of the answers 
thereto by the company officials. The 
convention promises to be a great suc- 
cess, and of lasting benefit to those pres- 


PLAN BIG CONVENTION 


NORTHWESTERN MEN TO MEET 





At Least 800 Agents Expected at An- 
nual Gathering at Milwaukee, 
July 21, 22 and 23 





MILWAUKEE, WIS., July 15.— 
An attendance of at least 800 agents 
is expected at the forty-third annual 
meeting of the Association of Agents 
of the Northwestern Mutual Life, which 
will be held at the home office in Mil- 
waukee on July 21, 22 and 23, accord- 
ing to Secretary Frank P. Giloth, who 
says reservations so far made exceed 
by far the largest number ever recor- 
ded. Many agents who were in the 
military and naval service and are back 
on agency duties will come to the con- 
vention, which most of the service men 
were obliged to miss during the last 
two years. 

Rudolph Recht, general agent in 
New York City, will preside over this 
year’s convention. Capt. M. W. Mack 
of Cincinnati is vice-president. He 
was absent on military duty last year 
and the association upset tradition in 
regard to promoting its officers year 
by year and re-elected Capt. Mack to 
the vice-presidency so he might remain 
in line for the presidency and be chosen 
to this office at a time when he could 
fill the office without interference with 
army tasks, 


Athletic Events on Program 


The afternoon of the first day of the 
convention will be devoted to the usual 
athletic events, including golf, tennis 
and trapshooting tournaments at various 
country clubs near Milwaukee, which 
have declared open house for the North- 
western agents. Those who may not 
care to participate in the sports will be 
given a personally conducted tour of the 
home office based on the act of following 
an application from its receipt by the 
company to the mailing of the policy to 
the agent. 

The General Agents’ Association will 
hold its annual meeting for the election 
of officers in the clubroom of the Hotel 
Pfister at 8 p. m. Monday. Franklin 
Mann of Omaha, Neb., is president, and 
Capt. M. W. Mack of Cincinnati is secre- 
tary and treasurer. At the same hour 
the Special and District Agents’ Asso- 
ciation will hold its annual meeting in 
‘the red room of the Pfister. T. A. Peyser 
of New York City is president. Don P. 
Hayn, 907 The Rookery, Chicago, is secre- 
tary and treasurer. Any agent who has 
a renewal contract is eligible to this 
association if he be other than a gen- 
eral agent. The annual dues are $2. 


Larson Heads Executive Committee 


L. F. Larson, Kansas City, Mo., is chair- 
man of the standing committee, which is 
the executive committee of the Asso- 
ciation of Agents. 

M. A. Carroll, district agent at Osh- 
kosh, Wis., and Henry F. Tyrrell, home 
office, are in charge of the golf tourna- 
ment, which is the distinct feature of the 
first day’s sports. Mr. Carroll has won 
the Northwestern golf championship 
three years in succession against a field 
embracing some of the best golfers in 
the United States. He has won a tota) 
of twenty-six loving cups in as many 
tournaments. In 1910 Mr. Carroll won 
the title of champion amateur golfer of 
Chicago and one season played against 
Charles E. (“Chick”) Evans for this 
honor. Mr. Carroll will compete in the 
Northwestern tournament this year and 
if he succeeds in winning the top honors 
for a fourth time, he plans to retire as 
the undefeated champion of the Associa- 
tion of Agents. 





Officials Trade Positions 


Fred S. Jackson has been elected presi- 
dent of the American Home Mutual Life 
of Topeka, Kan., and J. P. Slaughter, who 
was president, has been elected vice- 
president. The two men have just 
changed positions. Charles H. Sandy con- 
tinues as secretary and the active life 
insurance man in the company. Mr. 
Jackson is an investment banker and 
will, of course, be in charge of the in- 
vestments of the company. Mr. Slaugh- 
ter has extensive land interests that re- 








“The Value of Country Work,” G. J. 





ent. 


‘quire the greater part of his attention. 
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$1,750,000 IS PLACED ON 
CINCINNATI MAN’S LIFE 





Emmet C. Peebles of Northwestern 
Secures Record Contract From 
T. E. Houston 





CLOSED WITHIN 30 DAYS 





Underwriting Distributed Among 24 
Companies—$500,000 Personal, 
$1,250,000 Corporations 





With credit and confidence on the 
part of the buyer and with service 
and salesmanship as the equipment of 
the seller, $1,750,000 has just been placed 
on the life of a Cincinnati business man, 
T. E. Houston, president of the Hous- 
ton Coal Company and allied corpora- 
tions, by Emmet C. Peebles, associated 
with the Cincinnati agency 
Northwestern Mutual Life. 


The underwriting is distributed 
among 24 companies. Of the total 
$500,000 is personal insurance on the 
10-payment life plan, and $1,250,000 on 
the 20-payment life plan, is corpcra- 
tion insurance. 


Expected to Influence Others 


The taking out of this insurance by 
a man of Mr. Houston’s standing after 
careful and mature consideration will 
doubtless influence the taking out of 
other large policies throughout the 
middle west. Mr. Houston went into 
the proposition thoroughly and at a 
meeting held in his private office in 
Cincinnati on July 11 he gave to the 
general agents of the companies carry- 
ing the risk a plain business-like state- 
ment of the reasons that decided him 
to protect his family and his corpora- 
tions by this means. 

Mr. Peebles, who handled the entire 
transaction and received the commis- 
sions, is one of the younger men in the 
life insurance ranks in Cincinnati from 
the service standpoint. Although he 
has made a marked success in the 
business since entering it in 1915, and 
although he has frequently written 
limit cases, this is his first case in 
seven figures. Very probably it will 
not be his last. 


Served 19 Months in Army 


The story is interesting. In May, 1917, 
.Mr. Peebles passed from the first officers’ 
training camp at Fort Benjamin Harrison 
into the army, and served his country 
tor 19 months, rising to the rank of cap- 
tain. It may be mentioned here that the 
readiness with which he gave up his 
business affairs and responded to the call 
of duty at a very great financial sacrifice 
had not a little to do with Mr. Houston’s 
attitude of mind and his final decision 
to conduct all negotiations exclusively 
through him. 

In February, 1919, Mr. Peebles met Mr. 
Houston by chance and as the occasion 
offered he spoke of his return to civil 
life and to his peace-time work. Nothing 
came of this conversation, nor was any- 
thing expected. However, in March Mr. 
Houston telephoned, asking Mr. Peebles’ 
assistance in connection with some cor- 
Poration insurance having to do with a 
company formerly a competitor but later 
a subsidiary of the Houston interests, 
and bringing with it some entanglements 
with which, up to this time, it had been 
found difficult to cope with. Mr. Peebles 
gave Mr. Houston such excellent service 
in this intricate and technical matter that 
he still further gained Mr. Houston’s 
confidence for strength of judgment and 
business acumen. 


of the 


Advanced Insurance Arguments 


Quite naturally this led to an inter- 
change of views based on the conditions 
of today, and Mr. Peebles did not fail to 
advance the arguments for life insur- 
—e all know to be true, vital and 
sound. 


With the conclusion of his argument, 








one time and through a single agent. 


CLOSING UP $1,750,000 LIFE CONTRACT 


F 
| 
| 





T. E. Houston, president of the Houston Coal Company and affiliated companies of Cincinnati and West Virginia, 
in his private office, surrounded by the general agents of the companies with whom the business was placed who were 
assembled by Emmet C. Peebles, special agent of the Northwestern Mutual, to meet Mr. Houston after the transac- 
tion was closed. Mr. Peebles is standing at Mr. Houston’s left, between Mr. L. D. Drewy and Mr. Millard W. Mack. 
The amount of insurance, $1,750,000, is the largest ever placed on a single life in Cincinnati and probably in Ohio, at 








Mr. Peebles dropped the subject, feeling 
that repetition and reiteration would 
weary his hearer and not advance his 
cause. There are some men who take it 
as a compliment to feel that one clear, 
reasoned and conclusive statement is 
that half which is greater than the 
“whole. j 

It proved so in this case. Within a 
month Mr. Houston invited Mr. Peebles 
to write his application, which proved to 
be for $500,000, $155,000 of which was 
placed through a personal friend of Mr. 
Houston in the insurance business in 
West Virginia. Examination was made 
iand Mr. Houston was found to be an ex- 
cellent risk. 


' Corporation Policy Brought Up 
| Up to this time the negotiations had 


ithis had been decided upon and was 
‘out of the way, Mr. Peebles introduced 
the subject of corporation insurance and 
proposed figures, $1,000,000, for the vari- 
ious corporations of which Mr. Houston 
‘is president and sole executive. He gave 
Mr. Peebles authority to formulate ten- 
‘tative plans for this large amount. Mr. 
‘Peebles states that he feels that one ele- 
‘ment of his success in this case was that 
‘the never took a step in connection with 
the transaction without first referring 
the matter to Mr. Houston and securing 
his approval. He acted throughout only 
as the representative of Mr. Houston, 
mot as the insistent seller. He concen- 
trated logically and practically on the 
“one thing at a time,” which is the acme 
and essence of approved modern business 
‘methods. 


Took Several Weeks 


‘ The formulation of the plan took sev- 
jeral weeks of preparation. The question 
‘as to whether to write the case on the 
ordinary life or on the 20-payment life 
plan was threshed out, and the 20-pay- 
ment form was selected for the corpora- 
'ttion policies. The matter then came be- 
{fore the board of directors, and received 
the approval of this body. Mr. Peebles 
then took the matter up in confidence 
with the general agents of the various 
‘companies in which he proposed to place 
the business. Agreement was reached by 
wire for examination by four physicians 
as acceptable to all companies, Dr. Wil- 
liam Jordan Taylor of Cincinnati acting 
‘as chief examiner. On Thursday, July 3, 
Mr. Peebles received a message from Mr. 
Houston: “Come over to my office and I 
will ease your pain.” The result of the 
linterview was that $1,250,000 of corpo- 
ration insurance was agreed upon, to be 
distributed among six corporations. The 
total amount of new insurance finally 
taken out on Mr. Houston’s life, placed 
by a single agent within less than 30 
days (June 9-July 5, 1919) was $1,750,000. 


General Agents Called in 


A pleasing incident of the big trans- 
action was the meeting Friday morning, 
July 11, in Mr. Houston’s private office of 





the several general agents of the com- 


\been for personal insurance only. When | 





panies participating in the distribution, 


called by Mr. Peebles to meet Mr. Hous- 


ton. Mr. Peebles made the opening state- 
ment, in which he said: “I want you all 
to Know that I do not consider this life 
insurance transaction as a personal tri- 
umph. It is a triumph for life insurance 
as an institution, and it has been made 
possible only by the splendid cooperation 
which you have given me. In this trans- 
auction I have acted under the direction 
and counsel of Mr. Houston singly and 
alone. I do not feel that I have sold Mr. 
Houston anything; I have merely carried 
out as best I could the matured judg- 
ments of a man who thinks big, talks 
little, loves much, laughs easily, works 
hard and gives freely.” 


Why Houston Took Insurance 


Mr. Peebles then asked Mr. Houston 
to state to the assembled life insurance 
men why he had taken his insurance and 
Mr. Houston, in the course of his re- 
marks, said: 

“Of course, none of you know the full 
details of the situation surrounding the 
work connected with my corporations 
and myself. I have grown up with them 
from a boy, and have for thirty years 
been the executive head of all the cor- 
porations with which I am connected— 
that to a large extent being personal. 
Whether or not this is a good thing I am 
not so sure. 

“The thought of this insurance has 
been in my mind for three or four years. 
Our corporations are close, small in in- 
terests and have few stockholders. My 
associates really take no active part in 
the corporations, their management, or 
the business; and that is the feature I 
referred to when I said a moment ago 
that I am not sure whether it be a good 
thing or not. The plan has some good 
features and some bad features. 


Seeks to Protect Business 


“All of us, must some day die; and 
looking forward to that inevitable time, 
which I hope is a long way off, I have 
felt that there might possibly come im- 
mediately following my death, and on 
account of the details and policies of our 
corporations having all been handled by 
me, a short interval or period required 
by my successor to gather together the 
loose ends which might exist. He would 
also have to accommodate and acquaint 
himself and his organization with cir- 
cumstances as they might then arise and 
go ‘forward—as they will go, I have no 
doubt or fear—as successfully with the 
business problems confronting him, as 
may have been the case heretofore. 

.“A readjustment and rearrangement of 
methods and policies may be necessary to 
conform to their ideas and plans; and in 
the turmoil that the world is going 
through, that period of time required for 
this readjustment and rearrangement 
might be lengthened out. It is simply a 
business matter as I approached it of 
insurance against that period. Whether 
it will be necessary will be developed 
later on. I hope it will not be necessary 
to any great extent, but I feel that ex- 





istence of the possibilities, and I con- 
sidered it my duty to my associates to 
prevent as far as possible any confusion 
or upheaval that might follow my pass- 
ing away.” 


Typical Man of Affairs 


In conversation with a representative 
of The National Underwriter, Mr. Hous- 
ton stated that while he desired as little 
publicity as possible in the daily press, 
he was willing to benefit the life insur- 
ance fraternity so far as he could and 
he therefore consented to have the facts 
and the reasons that actuated him in 
‘investing so heavily in life insurance 
published in this journal. 

Mr. Houston is a typical American 
man of affairs, keen-eyed, of course; his 
eyes bore through you. A shock of hair 
we look for in a younger man. Not tall, not 
short, stocky. He has a physical quality, 
however, that means much to the ob- 
server. He has the fingers of the execu- 
tive, the artist of business. We are so 
accustomed to hear that a man is worth 
no more than $7.50 from his neck down, 
whatever he may be worth from his neck 
up, that the point is worth noting as a 
part of the “personality plus” that sets 
some men at least in the rewards of the 
commercial world above their fellows. 





Picture Talks for Field Men 


NEW YORK, July 15.—C. C. Hill, as- 
sistant superintendent of agencies for the 
Mutual Benefit Life, will leave for the 
middle west shortly, visiting the district 
agents of the company in the territory. 
He will carry with him a lantern and 
series of slides, and by their aid give a 
series of picture talks to the field men. 
Broadly speaking, his talk will be in two 
parts, the first reviewing historically the 
career of the Mutual Benefit Life, and 
illustrating its successive buildings, chief 
officers, early forms of contracts and the 
Nike, and the second featuring the so- 
liciting methods followed by Elliott Hall 
of New York, William Baker of Toledo 
and other highly successful business pro- 
ducers of the company. It is not intended 
that the policies of these men be followed 
closely by all agents, for each must 
-adopt methods of soliciting best suited to 
*~his mental processes and environment, 
but Mr. Hill’s thought is that the story 
of the great producers will carry sugges- 
tions that can be applied by every one 
of his auditors. 





Travis May Revive Old Rule 


TOPEKA, KAN., July 15.—A revival of 
the old requirement that all insurance 
companies maintain general agencies in 
Kansas is threatened by Commissioner 
Travis. It is stated that a number of 
life companies which have moved their 
general agencies out of the state during 
the past eight years would be affected. 





Cc. A. Howe, district manager, 


Equi- 
table Life at South Bend, Ind., 


has re- 


signed and is taking up another line of 
business. 





6 LIFE 


THE NATIONAL 


UNDERWRITER 


July 17, 1919 











THE NATIONAL*UNDERWRITER 
Formerly THE WESTERN UNDERWRITER 








Cincinnati and New York. 
MUTH. Secretary and General Manager: J. H. 


Published Thursday by THE NATIONAL UNDERWRITER COMPANY, Chicago, 
is Gnd New York. EDWARD JAY WOHLGEMUTH 4 

HIGGINS, H. E. WRIGHT, NORA VINCENT 
PAUL, Vice-Presidents; WILLIAM A. SCANLON, Southwestern Manager; FRANK W. BLAND 
and GEORGE C. ROEDING, Associate Managers. 


Cc. M. CARTWRIGHT, Managing Editor 
C.'W. VAN BEYNUM, Associate Editor 
HOWARD J. BURRIDGE, Associate Editor 


PUBLICATION OFFICE, Insurance Exchange, CHICAGO 

CINCINNATI OFFICE, 229 East Sixth Street. E. R. SMITH, 

NEW YORK OFFICE, 95 Williams Street, New York; Telephone John 4243; 
GEORGE A. WATSON, 


Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Ill., Under Act of March 3, 1879. 


, President; JOHN F. WOHLG 


itor 


ssociate Manager 


Eastern Vice-President 








Subscription Price, $3.00 a year; in Canada, $4.00 a year. Single Copies 15 Cents 

















George E, Ide’s Useful Career 


Georce E. Ine, President of the Home 
Lire, who died last week, was a strong 
character in American life insurance. On 
one or two occasions Mr. IpE has stood 
out prominently in the business and his 
ability been recognized. The Home Lire 
came through the Armstrong investiga- 
tion with flying colors. CuHartes E. 
HuGHES, who was conducting the inves- 
tigation, attempted in every way to bring 
out some avenue of graft in the organiza- 
tion. Finally Mr. Hucues asked, “Is there 
any officer of your company who has a 
relative among the company’s general 
agents?” 

“No, sir,” replied Mr. Ine. 

“It’s hopeless,” exclaimed Mr. HuGues, 
laughing heartily. 

That showed that the mechanism and 
the men behind and with the Home Lire 
were beyond reproach. Very shortly after 
the Armstrong investigation Mr. IpE was 
twice offered the presidency of one of the 
very large companies in the country. He 
said that he would rather remain with the 
company which he had helped to build. 
In this way he demonstrated a fine sense 
of loyalty to the Home Lire and its 
agency forces. 

Another time that Mr. IvE stood out 
prominently was when he was chosen as 
the chairman of the life insurance com- 
mittee that was called to Washington to 
assist Secretary McApoo of the Treasury 
Department and his associates in formu- 
lating a plan for government insurance 
for enlisted men after the war broke out. 
It was a very trying situation owing to the 
unique conditions that surrounded the 
occasion, but Mr. IpE demonstrated to 
those about him a peculiar fitness for the 
post. 

Later on Mr. IpE came into prominence 
when he wrote an article in one of the 
New York daily papers criticising the 
manner some of the details of the war 
risk insurance bureau were being handled. 


How the Demands Are Met 


INCIDENTS come every day showing 
how magnificently the life insurance 
companies are meeting all the just 
demands upon them, are extending 
their service and are exhibiting a fine 
sense of honor. For instance, the 
PHOENIX Mutuat Lire had a policy on 
the life of Thomas A. Bury. He lapsed 
his endowment policy in 1902 and he or 
his heirs apparently gave little thought 
to the possibility of there being any 
value in this policy. After taking this 
contract in 1899 only three premiums 
had been paid. The company used the 
equity to buy extended insurance for 
$1,000 which ran to May 27, 1919. There 





This brought a sharp rejoinder from Sec- 
retay McApoo, who hinted that if the life 
insurance interests showed their heads 
above water to any great extent the gov- 
ernment would enlarge its life insurance 
activities. 

Mr. IpE was one of the prominent 
alumni of YALE and was just as loyal to 
his college as he was to the Home LiFe. 
He was president of the YALE CLus in 
New York City at the time when its new 
building was being erected. He was often 
called upon by his alma mater to assist 
in important activities. —* 

Those who knew Mr. IpE intimately 
recognized him as a man of kindly dispo- 
sition and modest bearing. He had a very 
keen perception and his judgment was 
sound. He was sympathetic in his nature, 
never hesitating to assist the men he knew 
were passing through personal trial and 
meeting many difficulties. He believed in 
progressive life insurance and stood for 
durability in the institution. 

Mr. Ipe’s splendid inheritance and his 
college training served him well in the 
various relationships in life. He was 
prominent in political and reform move 
ments and was always counted a good 
citizen. Mr. IpE in business never had re- 
course to doubtful methods or questiona- 
ble schemes to advance his interests. He 
desired at all times to produce results 
that would bear the acid test. 

When he was president of the Broox- 
LYN Civit Service Rerorm LEaAGuE he 
gave it an administration that was char- 
Mr. IbE 
stood out strongly against state life in- 
surance and all radical and fanciful 
schemes that are anti-American. By birth 
and education he was conservative and 
well-poised. Yet he never stood in the 
way of progress. Mr. Inve contributed 
much to the business that he served 
so well and the activities in which he 
was engaged. 


acterized by energy and punch. 


was enough left over to purchase a 
pure endowment of $65 payable if the 
assured were alive on that date. 

No word had been received from the 
assured since the policy lapsed. The 
home office notified the Minneapolis 
agency of this endowment saying that 
$65 would be due and payable May 27. 
The information was sent to the last 
known address of the assured. A reply 
came from the assured’s wife to the 
effect that her husband died in 1908 
and that the policy which was con- 
sidered of no value had been lost. The 
check which had been drawn for $65 











Harry B. Rosen, the big personal 
producer of the New York Life in New 
York City, produced  single-handed 
and alone 632 policies as the result of 
two months’ work. Mr. 
feated the 42 agents in the Park Row 
branch in New York City two to one 
on the number of policies issued, de- 
livered and paid for. His volume ex- 
cess was over $775,000. 

Mr. Rosen challenged Park Row to 
beat him on insurance written and ex- 
amined in April and May, same to be 
paid for in cash on or before June 30. 
It was 42 agents against one. Mr. 
Rosen paid under rules for 632 poli- 
cies, against 314 policies for Park Row, 
winning by 318, or more than two to 
one. The contest was on number of 
people insured. In the midst of this 
contest the Victory Loan drive was 
on. Mr. Rosen temporarily withdrew 
from the Park Row contest, thrust 
aside all personal matters, and devoted 
himself for three weeks to selling Vic- 
tory notes for the country of his adop- 
tion. He personally challenged the en- 
tire agency force of the New York 
Life in Greater New York, numbering 
1,090 men, to beat him on volume of 
these notes sold. He cleaned up the 
agents of Greater New York by sell- 
ing more Victory notes than all of 
them put together, then turned his at- 
tention to the Park Row fight and 
knocked out the 42 men as easily as 
Dempsey did Willard. 


James A. Macfadden, one of the lead- 
ing insurance producers of Canada, 
died at his home in Toronto a-few 
days ago. He was connected with the 
New York Life and was president of 
the $200,000 Club in 1914, a member 
of the club in every year of the 18 
years of his service for the New York 
Life. He had a stroke of apoplexy 
early this year. 

Charles D. Pearce, 64 years of age, 
former president of the Citizens’ Na- 
tional Life Insurance Co., which was 
taken over by the Inter-Southern Life, 
died in Louisville on July 12, after 
three months’ illness of stomach 
trouble. Mr. Pearce was born in Mays- 
ville, Ky., coming to Louisville in his 
twenties, and being connected with B. 
F. Ayery & Sons, the Louisville 
Courier-Journal, and later president of 
the State Bank at Maysville, Ky. He 
returned to Louisville twelve years ago 
as head of the insurance company. 
Later he became president of the Mer- 
chants Ice & Cold Storage Co., which 
merged practically all of the local ice 
plants into one big company. He was 
_also president of the Bendennis Club. 

Darby A. Day, manager of the Chi- 
cago agency of the Mutual Life, who 
has been spending the last few weeks 
in Arizona cavorting about in his old 
home, has returned to his desk. In his 
home town in Arizona he is erecting 
the Day Building, largely a tribute to 
his father. 

Capt. Robert B. Mims, for many 
vears agency director of the New York 
Life at Jackson, Miss., died a few days 


ago. Captain Mims had not been in 
active business for some time. He 
was 73 years of age. He was brought 


to the New York Life in January, 
1887, by his brother, Maj. Livingston 
Mims, then general agent of the New 
York Life at Atlanta, Ga. Captain 
Mims started as an agent, earning 
membership in the $100,000 Club and 
later the $200,000 Club. 


now manager of that company’s Boston 





Rosen de- |;A 


Oliver M. Thurman, former assistant 
secretary of the Phoenix Mutual and 











PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








office, has been appointed © superin- 
tendent of agencies or the Mutual 
Benefit Life and will assume the duties 
of that office, Aug. 1. He succeeds 
A. Drew, who resigned to take 
charge of the Chicago agency of the 
oe Benefit. Mr. Thurman was with 
the Mutual Benefit for severai years at 
Baltimore when his brother, Charles 
T. Thurman, now general agent~—at 
Richmond, Va., was general agent 
there. A nephew, A. C. Thurman, is 
general agent at Raleigh, N. C. 

A native of Tennessee, and as sturdy 
in frame and mind as the hills of the 
home land, Mr. Thurman was _ grad- 
uated from the Texas State Normal 
School, following which for a num- 
ber of years he was an important mem- 
ber of its faculty. Induced by his 
brother, Charles E. Thurman, to take 
up life insurance upon a part time 
basis, Mr. Thurman soon became so 
interested in the work as to devote 
himself wholly to it. Mr. Thurman 
possesses a broad and varied expe- 
rience, having in turn served as a field 
solicitor, home office director and 
agency manager. He possesses a na- 
tional outlook, and is progressive in 
every fiber of his being. 


A group of agents gave a luncheon 
to Perez F. Huff, general agent of the 
Travelers in New York City, July 10, 
in honor of his 46th birthday anni- 
versary. They presented him with ap- 
plications amounting to $821,950, which 
business was secured from July 1 to 
July 10. On May 15 of this year, Mr. 
Huff gave a dinner to his agents, cele- 
brating the fourth anniversary of the 
Huff Agency, at which time he was 
presented with new business amount- 
ing to $974,000 as a result of a few 
days’ work, making two very happy 
anniversary events. 


C. S. Beebe, district agent at Black- 
foot, Idaho, for the Mutual Benefit 
Life, is a “man of parts” in his sec- 
tion of the country, and an active par- 
ticipant in all public movements. More- 
over, as becomes a good American, he 
is decidedly original in his methods, 
and never fails to get results. During 
a recent county fair contest, Mr. Beebe 
entered a fine Jersey cow. From a cov- 
ering upon her flanks, onlookers were 
advised that “The Mutual Benefit Life 
was the best insurance company in the 
country. This is no bull.” Returns 
from the novel display again evidenced 
that “it pays to advertise.” 


Correspondence of the Bureau of 
War Risk Insurance has developed that 
“John Doe” appears to be a mysterious 
character whose name is badly mixed 
up with that of former soldiers and 
sailors who served Uncle Sam during 
the World War. 

The Bureau has sent thousands of 
specimen insurance policies to returned 
service men to show just what benefits 
and advantages Uncle Sam _ provides 
for them in recognition of the service 
they rendered their country. These 
policies are filled in as a matter of 
form with the time honored name:— 
“John Doe.” 

Scores of these policies have been 
returned to the Bureau by anxious serv- 
ice men who fear that an error has 
been made and that one of their pals 
is being discommoded because of the 
fact that his insurance policy is in their 
hands, being unaware, evidently, that 
“John Doe” is a name which has been 
used in legal parlance to designate an 
unknown party since the days of Black- 
stone. 

“Am returning policy addressed to 








one for $1,000. 





to pay the endowment was changed to 


pany of this character. 


Another beneficiary, 
therefore, finds the real value of a com- 


| me, that you may rectify the mistake, 
said one of these letters, “and deliver 
it to the proper party. The name of 
the man to whom the policy is made 
out is not my name.” 
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NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Ahove the Amount Required by Law 
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On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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2 Agency Supervisors Wanted 


in Indiana 


Although we lead all com- 
panies for production in our 
home state, we are not vet 
satisfied. We have two terri- 
tories which must be better 
organized: one southeast 
and one southwest. 


We write both Par. and Non-Par. 
insurance on all Standard forms 
of policies. Our sub-standard 
department has cut the rate of 
our rejections down to one of the 
lowest in the country. It means 
practically 7% greater income 
for our agents. 





For 2 men with records as personal producers and organ- 
izers we have an attractive Salary and Commission con- 
tract with an opportunity to build a large renewal ac- 
count. We want proved General Agency men. 


NOW OVER $85,000,000 IN FORCE 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


From Pennsylvania Across to Idaho 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 






































OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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AS IRRESISTIBLE 
AS THE TIDE 
is our progress in 1919. 
A greater volume of 
business was reported in 
the first five months than 
for the full year of 1918. 


Are you interested ? 


THE CLEVELAND LIFE 
WILLIAM H. HUNT, President 
Howard S. Sutphen, Vice Pres. and Mgr. of Agencies 


CLEVELAND, OHIO 























Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COM PANY COMPANY 
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WANTS GOOD MEN 
AND 

WILL PAY THEM WELL 


WANTS GOOD MEN 
AND 
WILL PAY THEM. WELL 


Mr. Lite Salesman 


Let us send you one of our card index outfits for keep- 
ing data as to prospects, on approval. 


We bought these outfits before the high prices came in 
and will give you the benefit. 


The outfit consists of: 








Real leather card case, one pocket for blank cards and those of 
prospects already seen and one for cards of those yet to see. Card 
case the invention of Agency Director Miller of New York Life, 
made especially for us. 


200 prospect cards (extra cards always in stock, 35c per 100). 


One black stiff cloth card box, suitable for 500 cards—a nice, neat 
box suitable for desk or grip. 


One set of guide cards 1 to 31 (for one month ahead). 
One set of guide cards January to December (one year ahead). 


One set of alphabetical guide cards A to Z, for those which you 
wish to file by name instead of date. 


One set of blank guides for your own classification, such as towns, 
streets, street routes, etc. 


We will send you this complete outfit on approval, sub- 
ject to return in 10 days, for $3.00, parcel post prepaid. 


We want to get these card outfits out working! Send 
us your order. 


The National Underwriter Company 
229 East Sixth St. CINCINNATI, OHIO 



























The first of the annual volumes of policies, dividends and information about 
companies—the Unique Manual-Digest. Order your copies now; $2.50 each. The 
National Underwriter, Duttenhofer Bldg., Cincinnati. 

















FIGHTING “TWISTERS” 





U. S. GETS CO-OPERATION 





Bureau of War Risk Insurance Given 
Support of Many Life In- 
> surance Organizations 





WASHINGTON, D. C., July 15—The 
following statement from the Bureau 
of War Risk Insurance sets forth the 
measures taken against the operations 
of “twisters” who seek to divert busi- 
ness into the commercial companies at 
the expense of the government’s great 
insurance enterprise: 

“The insurance ‘twister’ who mis- 
represents United States government 
insurance is opposed by a concerted 
effort to stop his improper activities 
or put him out of business. 

“The Bureau of War Risk Insurance, 
insurance commissioners of various 
states, and presidents and leading rep- 
resentatives of life insurance compa- 
nies and fraternal organizations are co- 
operating against this sort of insur- 
ance agent. 

“This action has been taken because 
some individuals of plausible approach 
appear to have been attempting to de- 
prive returned soldiers, sailors and 
marines of the benefits which the gov- 
ernment intended for them under the 
terms of the war risk insurance act. 


Many Organizations Aid 


“In addition to the resolution of the 
Oklahoma state insurance board pro- 
viding for revocation of insurance li- 
censes in cases of ‘twisting,’ the Bu- 
reau of War Risk Insurance has copies 
of strong resolutions upholding gov- 
ernment insurance in cooperation with 
the treasury department, passed by the 
executive committee of the National 
Fraternal Congress of America, the 
executive committee of the American 
Life Convention, the Association of 
Life Insurance Presidents, the Life 
Underwriters Association of New York 
and the executive committee of the 
Association of Life Agency offices. 

“The Red Cross, Y. M. C. A, the 
Knights of Columbus, Jewish Welfare 
Board and other organizations devoted 
to soldiers’ and sailors’ welfare are 
also helping to stop insurance ‘twist- 
ers. 

Campaign of Conservation 


“Companies and agents are cooper- 
ating with the Bureau of War Risk 
Insurance in. pointing out to dis- 
charged service men the importance of 
keeping up their government insur- 
ance. Leading life insurance compa- 
nies are conducting a campaign of con- 
servation on government insurance. 
Thousands of agents throughout the 
country have pledged their support to 
the bureau to help discharged service 
men arrange to maintain their war risk 
insurance. In fact the bureau is urging 
returned service men to go for advice 
to reputable irisurance agents who have 
volunteered to help the government. 

“While complaints of ‘twisting’ have 
been few considering the fact that 
there are 4,536,793 government policy- 
holders, a number of cases have been 
reported and these are under investiga- 
tion not only* by the government and 
state insurance commissioners, but by 
the companies which the agents and 
solicitors represent.” 


Can Write Disability Policies 


There was a rally of Equitable Life of 
New York men working in Illinois at 
Chicago Tuesday to hear about the health 
and accident policies and plans for dove- 
tailing disability insurance with life. The 
last legislature of Illinois amended the 
law so that companies like the Equitable 
ean write life, health and accident. 

canines 

Frank D. Joseph, well known Iowa 


educator and for several years deputy 
state superintendent of instruction, has 

















joined the official staff of the new Amer- 


y¥ at Branch Brook 


SCOVEL A SPECIALIST 
ON MONTHLY INCOME 


(CONTINUED FROM PAGE 3) 
licitation with pencil and paper. 
says the subject of life insurance must 
be visualized. The prospect wants to 


He 


see the “wheels go round.” For that 
teason he never mentions the name 
of a policy, but in the simplest lan- 
guage possible explains exactly what 
life insurance will do. He commences 
at the top of the sheet by setting down 
the fact that his illustration is made 
on the basis of $500 and $50 a month 
for life, 20 years certain. He then 
sets forth what the contract will do 
for the prospect’s wife. He is able 
to, put down his data without hesi- 
tancy as he has prepared his case in 
advance. 


Show Important Feature First 


Having set out graphically what the 
contract will do for the wife he then 
draws a line and in the next para- 
graph outlines what the policy will do 
for the prospect in the event of the 
death of the wife. Following this, and 
in the third section he illustrates what 
the contract will do in the event both 
the wife and prospect live beyond age 
60. In other words, the most impor- 
tant and interesting feature of the con- 
tract is set out first and the other two 
less important and vital accomplish- 
ments allowed to follow in order of 
relative merit. 

Mr. Scovel says the illustration is al- 
ways much more effective if it is predi- 
cated on the basis of the wife receiving 
a monthly income for life, including, of 
course, the extra premium for this fea- 
ture in the calculation. Mr. Scovel says 
that in selling monthly income insurance 
the mistake is often made by the agent 
of dwelling upon the fact that a woman 
is a rather frail creature, not possessed 
of good financial judgment, and ability 
to select sound investment. Very often 
a statement of this kind is resented 
by the prospect, who has the highest re- 
gard for his wife’s business ability. The 
difficulty of selecting good investments 
is known to every business man. 


Put in Understandable Terms 


Monthly income insurance simply ex- 

plains life insurance to a man in terms 
that he can understand. He is accus- 
tomed to arranging his financial pro- 
gram on the monthly basis. To have 
explained to him a system of life insur- 
ance that is based on so much a month, 
évery month direct from the company, 
outlines graphically to him something 
that is readily digestible. Mr. Scovel 
says that he has found it is an admirable 
plan to have upon the desk during the 
time he is making his explanation a 
facsimile monthly check, and then when 
he refers to a monthly income so much 
each month he picks up the check while 
making the remark and lays it down on 
the desk again. This little movement 
has made the prospect see in the ma- 
‘terial form just what he is talking 
about. 
! Mr. Scovel believes in emphasizing the 
‘point that the taking out of a reasonable 
amount of life insurance is also. the es- 
tablishment of a life time financial pro- 
gram. He shows that in the event of 
death the wife will be properly and ade- 
quately taken care of, and in the event 
of her premature death the children will 
still be provided for under the terms of 
‘the contract. In the event of the wife’s 
death he may at a specified age draw 
down a cash fund which may be re- 
garded as an emergency reserve fund. 
If he does not do this the policy may be 
continued in force until age 60 at which 
time it may be used to purchase an 
annuity which serves as an old age 
pension for the remainder of his life. 
Thus, at one stroke of the pen a man 
who will, is able to provide himself with 
a program that will see him through 
all financial crises. This is Mr. Scovel’s 
idea of monthly income insurance. 


Three thousand home office employes 
of the Prudential belong to the com- 
pany’s athletic association. Games of 
one sort or another are held almost daily 
Park, and talents of 
high order developed in baseball, basket 
ball, tennis, bowling and kindred sports. 
So far from interfering with the work 
of the employes, the results show that 
the contrary is true, hence the encour- 
agement given the association by the 





ican Teachers Life of Des Moines. 


company’s management. 
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NORTHWEST CONGRESS 
BIG ATTENDANCE IS EXPECTED 


North Dakota Association Lining Up 
Agencies for Delegations to Du- 
. luth Convention 


FARGO, N. D., July 15—As the time 
for holding the Northwest Congress 
convention draws nearer the North 
Dakota Life Underwriters Association, 
ever mindful of the great benefits de- 
rived from last year’s convention, is 
lining up the various agencies and 
developing a convention organization 
which will doubtless surpass all others 
when President Shafer calls the 1919 con- 
vention to order in Duluth, August 7. 
The transportation committee, composed 
of Thomas Turner, P. W. Satory and 
A. F. Colwell, is making railroad res- 
ervations and at the next meeting of 
the association final plans will be laid 
down. 

F. L. Conklin, of Bismarck, vice- 
president of the North Dakota asso- 
ciation and secretary of the Provident 
Life, has arranged for a special Pull- 
man to carry a delegation of some 
forty-five members. Mr. Conklin, one 
of the most enthusiastic association 
men and sterling life underwriters of 
the state, intends to give his agency 
force the greatest benefits possible at 
the coming convention. At Fargo the 
Bismarck delegation will join the 
Minot, Devils Lake, Grand Forks, 
Fargo and other groups, all of which 
will arrive in Duluth, August 7, ready 
to absorb and bring home every idea 
that will make for greater individual 
production and greater service to the 
people of North Dakota. 


Plan Many Big Delegations 


Harry Kneeshaw, the human dynamo 
of Devils Lake, will take his entire 
agency force. Thomas Turner of the 
Crary-Turner agency of the North- 
western National, although active in 
several other matters in connection 
with our own agency convention which 
opens August 5, will very likely develop 
an automobile tour and bring a large 
delegation of Northwestern National 
men with him to Duluth. 

The Lincoln, National Life, at its 
Northwest Convention beginning July 
12, made plans for a large delegation 
to the congress. Wright Scott, who has 
recently returned from army service 
and who has been elected secretary of 
the North Dakota association, will head 
the Lincoln Life delegation in all prob- 
ability. : 

The Union Central Life is also count- 
ing on a large delegation and hopes 
to take many of its agents to Duluth. 
They are to hold an agency meeting 
after the Northwest Congress Conven- 
tion closes. 

Other delegations which will be 
largely representative of their entire 
North Dakota force will be those of 
W. A. Burns, Aetna Life; P. W. Satory, 
Pacific Mutual; W. D. Gillespie, North 
American Life; M. N. Hatcher, president 
of the state association and general 
agent of the Great West Life, who by 
the way, is also planning on a large 
delegation despite the many activities 
which employ his time on the conven- 
tion dates. As a matter of fact, it is 
expected that practically every agency 
in North Dakota will be represented at 
the Duluth convention, there to take ad- 
vantage of the splendid program which 
has been arranged by President Shafer 
and his various committees. 


Many New Questions Up ; 


This is a time when life men need in- 
struction on so many technical subjects 
which have arisen as a result of the 
world war. The various taxation meth- 
ods, the government war risk insurance, 
the influenza epidemic, which has neces- 
Sitated so much study, will make the 
coming Duluth convention of very great 
importance, and the members of the 
North Dakota Association intend to 
take advantage of this splendid oppor- 
tunity to hear the problems of the day 
discussed from all angles by all agen- 
cies realizing that they can glean there- 
from a great deal more than they could 








LIFE INSURANCE DAY 
IS NOW BEING URGED 


(CONTINUED —- PAGE 1) 


promptly. The Y. M. C. A, recognizes 
that a man has the obligation to pay 
bills contracted and not to contract 
any more bills than he can pay. Next, 
it wants the masses to invest in gov- 
ernment securities. It believes that 
with this program of investing money 
it will make for the happiness of others 
as well as for one’s self. And also it 
makes a good citizen. 


Big Features of Program 


The international committee, therefore, 
suggests that beginning with Jan. 17, 
1920, a week be given to certain big 
features in this program. Jan. 17 will be 
national thrift day or bank day. Sunday, 
Jan. 18, will be thrift Sunday. Jan. 19 
will be national life insurance day. Jan. 
20, it is suggested, will be “own a home 
day.” Jan. 21 might become “make a will 
day.” Jan, 22, “thrift in the shop day.” 
Jan. 23, “home economics day,” and Jan. 
24, “pay your bills day.” 


Use of Many Factors 


The international committee believes 
that the movement to bring about sav- 
ings and economy will result in the 
conservation of the great amount of live 
insurance being written. Newspapers, 
pictures, addresses, pamphlets and so on 
on the value of life insurance will be 
used. “National life insurance day” could 
be stimulated by the local life under- 
writers associations or the life insurance 
men of a town. National insurance day 
posters could be distributed, speakers on 
life insurance could be secured in all 
industrial plants, schools, large offices, 
business houses, Y. M. C. A. educational 
and gymnasium classes. Insurance liter- 
ature could be distributed. Newspapers 
dominated with display advertising, edi- 
torials and news material on life insur- 
ance would be in evidence. Educational 
courses could be arranged for high 
schools. Motion picture films and trail- 
ers on life insurance could be provided 
for the local theaters. 


Need for Full Cooperation 


City-wide thrift campaigns have been 
arranged and have been_ successful. 
These various factors centering about 
thrift and savings certainly could be 
focused in one week and life insurance 
would be the beneficiary of -much con- 
structive work. It would seem that here 
is an opportunity for life insurance com- 
pany officials, agents and life insurance 
organizations of all kinds to get back of 
the movement, push it for all it is 
worth and become more closely identified 
with the community aside from creating 
a market for life insurance, life insur- 
ance men can contribute much to the 
benefit of the community by making the 
masses more thrifty and prosperous. 
The movement has the endorsement of 
some of the big life insurance officials 
and agents of the country. Many of the 
large employers, bankers and social serv- 
ice workers feel that this provides a 
medium through which thrift can be 
taught the people and that through the 
practice of systematic economy living 
conditions can be greatly improved. 








from discussions directed, as one might 


say, from one angle only, which would’ 


be the natural result of attending a 
convention of their own company. 


South Dakota Wants Meeting 


The Northwest Congress of Life 
Underwriters is becoming more popular 
and its great benefits appreciated by a 
great many more of the leading life 
underwriters of the Northwest, which is 
evidenced by the fact that so many as- 
sociations are already into the field to 
secure the 1920 convention. One of the 
most prominent associations that is 
making a splendid fight for the 1920 
convention is the South. Dakota Associa- 
tion, under the able leadership of Presi- 
dent Moore of Sioux Falls. The South 
Dakota Association will undoubtedly be 
in Duluth on August 7 with banners 
flying, spreading broadcast theic hearty 
invitation to Sioux Falls in 1920, for 
they realize that in order to win in a 
matter of this kind it behooves them to 
be on the ground early. 





George M. Easley of Dallas has been 
appointed general agent of the Conti- 
nental Assurance in Northern Texas, to 
handle its life business. 














Great Southern Life Insurance Company 


Dallas, Texas 


O. S. CARLTON, 
President 
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Great Southern Life Building, Dallas, Texas 




















Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 














‘THE FARSEEING AGENT KNOWS 









The demon- 
that his strated values 
abilities linked c offered your 
: SS murt prospect 
up on the <MUIWAL WILL CAIN BIS 
policies of WIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 
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MUTUAL TRUST 
LIFE INSURANCE 


COMPANY 
CHICAGO, ILL. 
PB 


We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 
Home State: 


1. Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ILLINOIS. 


2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


3 LaSalle, Bureau, Putnam, Livingston, Grundy, Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Counties in Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 
Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 




















THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS é 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals,—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE Co. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 


they should define rights and 























ADVISE ON WAR RISKS 


DIRECTOR NAMES COMMITTEE 
, 


Prominent Men to Help Solve Dif- 
ficult Problems of Bureau— 
Hughes Is Chairman 


WASHINGTON, D. C.,- July 15—“T 
am trying to harness the intelligence 
of the nation to the attempt to solve 
intelligently the gigantic problem pre- 
sented to this bureau.” In these words 
Colonel Cholmeley-Jones, director of 
the Bureau of War Risk Insurance, to- 
day explained his recently announced 
appointment of an advisory commit- 
tee to aid him in his labors. In con- 
gress and other governmental and 
insurance circles the action of the 
director was warmly commended, as 
showing a tendency to make the bu- 
reau no longer a “one man” affair, but 
a national cooperative enterprise for 
the benefit of the men who risked or 
gave their lives for the cause of De- 
mocracy. The personnel of the new 
committee is as follows: 

Charles Evans Hughes, chairman. 

Newton D. Baker, secretary of war. 

Josephus Daniels, secretary of the 
navy. 

Grosvenor P. Clarkson, director United 
States Council of National Defense. 

Matthew Woll, vice-president Ameri- 
can Federation of Labor. 

Homer L., Ferguson, president Chamber 
of Commerce of United States. 

H. P. Davison, J. P. Morgan & Co. 

John C. Agar, director National Catho- 
lic War Council. 

Dr. Livingstone Farrand, chairman 
executive committee American Red Cross. 

Colin H. Livingstone, president Boy 
Seouts of America. 

Mrs. August Belmont. 

Mrs. Mary Roberts Rinehart. 

R. G. Cholmeley-Jones, director of the 
Bureau of War Risk Insurance, member 
ex-officio. 

F. H. Greenwood, 
to director, secretary. 


special ‘assistant 


Committee Begins Work 


The first meeting of the advisory 
committee was held today and the 
sessions will last for three days. The 
first day was given over to hearings. 
The head of each department was 
given an opportunity to appear before |, 
the committee, describe the workings 
of his department, and present the 
problems which confront it. The sec- 
ond day will be taken up with visits to 
the many departments by members of 
sub-committees to be appointed by the 
chairman. The third day will be oc- 
cupied with the reports of these sub- 
committees and the drafting of the 
final report and recommendations of 
the special committees. 

Commenting on the fact that a large 
percentage of the addresses of the dis- 
charged soldiers, sailors and marines, ac- 
cording to the latest available informa- 
ition, are incorrect and it is only by a 
careful and painstaking process of read- 
dressing and of constant inquiry that 
it is possible for letters to eventually 
reach their proper destination, the direc- 
tor said: 


Seeks Protection for All 


“We must see to it that these men 
benefit to the fullest extent by this gov- 
ernment insurance, and that each one is 
‘reached in order that he may thoroughly 
understand the new policies now being 
issued, and to make it possible for as 
many men as possible to continue their 
‘present term policies, or to secure a con- 
verted form of policy. When the armis- 
tice was signed the men in active service 
were protected by approximately $40,000,- 
000,000 of insurance, and they are justi- 
fied in demanding that every facility be 
effered in order that they, together with 
their dependent relatives, may continue 
to have this protection. 

“The committee has been selected with 
the greatest of care. Headed as it is by 
Charles E. Hughes, with his tremendous 
knowledge of insurance affairs, and sup- 
ported by people so eminently fitted for 














the task, it will be of inestimable value 
in forwarding the work of the bureau to 
;‘a point where it will serve as a model 


operation of government insurance for 
men discharged from the service and 
their dependents for all the nations of 
the world.” 


Congress to Wait on Committee 


Action by congress on the various re- 
quests and recommendations of the bu- 
reau will, it is believed, wait upon the 
‘outcome of the sessions of the new ad- 
visory committee, which, among other 
questions, will take up that of whether 
the law, should be so amended as to per- 
mit the payment of death benefits in 
lump sums or installments extending 
over not more than three years, as the 
bureau chiefs desire, or remain as at 
present, limited to payments extending 
over 20 years. It can be safely said that 
the officers of the bureau regard adher- 
ence to the terms of the law as at pres- 
ent framed as little short of disastrous 
to the whole government insurance plan. 
Failure of: the soldiers to convert their 
insurance to permanent policies is at- 
tributed almost entirely to this unfortu- 
nate condition imposed by the present 
law. 


Steph A d t Favored 





A bill for the amendment of the war 
‘risk insurance act, which seems to have 
‘little, if any, opposition, and which is 
heartily endorsed by the bureau officers, 
is that introduced a few days ago in: the 
house by Representative Stephens of 
Ohio. It extends the benefits of the 
insurance to persons who have acted “in 
loco parentis” to soldiers. Such persons 
heretofore were not within the limita- 
tions laid down by the law. The pro- 
posed amendment reads as follows: 

“That where the insured has desig- 
nated as beneficiary in his application for 
insurance hereunder a person other than 
either of those herein named as within 
\ the ‘permitted class,’ and such designa- 
tion has remained unchanged by the in- 
sured during his lifetime; and the gov- 
ernment of the United States, through 
its officers and agents, has accepted from 
the insured a contract of insurance with 
a beneficiary so designated, or has col- 
lected or received the stipulated pre- 
miums upon such a contract of insur- 
ance; and the insurance so contracted for 
shall have become due and payable as 
herein provided, then, and in that event, 
such insurance shall be paid to the per- 
| son or persons so designated as benefi- 
ciary, anything in this act or in any 
amendment thereof notwithstanding: 
Provided, that the person so designated 
as beneficiary shall have stood in loco 
parentis or maintained similar relation 
to the insured during his lifetime, 
whether by legal adoption, other process 
of law, or informally, or shall have been 
wholly or partially dependent upon the 
insured, whether through a process of 
; law or informally. The Bureau of War 
Risk Insurance, upon its own motion, 
' may review, or upon application shall 
review, an award of insurance hereto- 
fore or heréafter made and, in accord- 
;ance with the facts, may terminate such 
| previous award and award future install- 
ments of such insurance to the benefi- 
ciary so designated by the insured, or if 
|payment of such insurance to such a 
‘beneficiary has been refused or discon- 
tinued, shall award such payment.” 





R. A. Palmer, who has been chief ex- 
aminer in the Michigan insurance de- 
partment for several years, has resigned 
and will open an office in Detroit, as 
insurance auditor. Mr. Palmer has been 
succeeded as chief examiner by Alex C. 
Green. 





INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 


SMITH- “MARTIN COMPANY 


208 So. La Salle St. Harrison 4050 
CHICAGO 








SCNT 

FEDERAL UNION LIFE 
Insurance Company 

Cincinnati, Ohio 

has just issued a very interesting booklet 

‘“‘Suggestions for Increasing 

Your Income”’ : 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, illinois and Kentucky 
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Error in ‘‘Little Gem’’ Pointed Out 


Items of “Total Surplus” and Funds Set Aside or Apportioned 
Dec. 31, 1918, in the Financial Statement Department 
Need Correction 


eral months virtually day and night 

on a publication the chief virtue 
of which is accuracy and then to have 
to admit after the book is out that a 
serious blunder has been made. Yet 
that is what the publishers of the Lit- 
tle Gem Life Chart have to do in this 
first year of their ownership of the 
publication. 


|’: is not very pleasant to work sev- 


* * * 


The Little Gem Life Chart, which 
was taken over from the Sampson 
Dawe Company of Boston, was ac- 
quired so late in the year that it was 
impossible to disturb the work of com- 
pilation and move the book for this 
year to our office in Cincinnati. The 
compiler in Boston was instructed to 
go ahead with his work as usual, with 
the single exception that the Cincin- 
nati office would furnish him with the 
figures of the Jan. 1 annual statements 
of the companies, compiled from the 
reports by the companies for the 
Unique Mutual-Digest. In the rush of 
getting these figures off at the earliest 
possible moment so as not to delay 
the publication of the book sufficient 
care was not taken in selecting the 
various items going to make up the 
columns “Total Surplus” and “Funds 
Set Aside or Apportioned” to make the 
figures for 1919 harmonize with those 
shown for the four previous years. 
Thus the figures of a great many com- 
panies in these two items are hope- 
lessly in error. In fact, the proper fig- 
ures cannot be compiled from the 
Unique Manual-Digest, as reports in 
that book are not made up the same 
way in which the figures for the Little 
Gem Life Chart have been made up 
in the past. P 

* 


We find that the publication which 
most nearly approaches the basis used 
in the Little Gem Life Chart is that 
of the Spectator Pocket Index and we 
are, therefore, taking the liberty of 
quoting from that valuable publication 
for 1919 the two items for such com- 
panies as appear to be wrongly re- 
ported in the Little Gem Life Chart, 
assuming that total surplus is the addi- 
tion of the “funds apportioned or set 
— and “unassigned funds and cap- 
ital.’ 

In addition to this publication a re- 
print of this article will be mailed to 
every purchaser of the Little Gem Life 
Chart with the request that it be pasted 
in the financial department of the book. 
While most of the non-participating 
companies which have never done a 
participating business and have no 
special funds “apportioned or set aside” 
are correctly shown in the Little Gem 
Chart we recommend that the use of 
the two columns “Total *Surplus” and 
“Funds Set Aside or Apportioned” be 
entirely disregarded in this year’s Lit- 
tle Gem, so far as the figures for 1919 
are concerned. In next year’s edition 
these items will be changed to con- 
form with the method of compilation 
used in the Unique Manual-Digest. 

* + < 


It is needless to make excuses for 
this error-and we do not do so. Any 
purchaser who wishes to return his 
copy of the book on account of this 
mistake may do so and the purchase 
Price will be refunded. The following 
are the figures of the companies which 
have been misreported: 

Funds 
Total apportioned 
surplus or set aside 


Fo: eS eee: $19,418,546 $ 2,253,892 
American Bankers. WEMGEE «te ceaees 
American Central.. 360,300 11,419 
American Iowa.... 238,580 21,732 
Am. Natl. Texas... 1,117,160 175,303 
Pint ba 645,266 153,109 
Baltimore ........ 398,675 34,068 
Bankers Life Co... 622,316 240,000 


Bankers, Neb 


4,323,719 248,17 


Bankers Reserve...$ 
Berkshire .... 
Canada Life........ 
California State.... 
CODNGE 66 ce ccc ceees 
Central U. S. A.... 
Central Ill........ 
Cen. States, Ind... 
Cen. States, Mo.... 
Cleveland ....... es 
Columbia, O....... 
Columbian Natl.... 
Connecticut Gen.... 
Continental Del.... 
Continental Utah.. 
Cotton States..... ° 
0 ee 
Equitable, N. Y.... 
Equitable, Ia....... 
Farmers & Bankers 
Federal Life....... 
Fidelity Mut....... 
PrankHm ..<cceccs 
Guardian, Amer.... 
Mutual, Mo........ 

CEMEEE c.ccccceceaes 
Great North’n, N.D. 
Great South’rn, Ala. 
Great South’n, Tex. 


BIH cece sce acu 
International, Mo... 
Inter-Southern . 

Jefferson Standard. 


John Hancock, Mut. 
Kansas City ...... 
TEGHBGS 20. ¢ ccccvuce . 
Lafayette ......... 
EGMMGP o 5 cece cccces 


Life Ins. Co. of Va. 
Lincoln Natl. 
Manhattan ........ 
Manufacturers . 
Massachusetts Mut. 
Merchants, Ia. 

Metropolitan ...... 
Michigan Mut...... 
Midland Mut....... 


Mutual Life, N. Y... 
Mutual Trust...... 
National, Vt........ 
National, U. S. A... 
New England Mut.. 
New York Life..... 
INIMMATE 60.0 ck cccccee 
N. American, Can.. 
Northern, Mich..... 
Northern, Wash.... 
Northwestern, Mut.. 
Northwestern Natl. 
Occidental, Cal..... 
Occidental, N. M... 
Pacific Mut... ...... 
Pan American...... 
Fenn Mutual....... 
Peoples, IIll........ 
Peoria 
Philadelphia 
Phoenix Mut....... 
Presbyterian Min.. 
Presbyt’n Min. F’d. 
Standard, Ill........ 
Protective, Ala..... 


Prudential 
Puritan 
Register 
Reliance 
Reserve Loan...... 
Royal Union....... 
Security, TE. ..6.<<. 
Security Mut., Nebr. 
Security Mut., N.Y. 
Southeastern ...... 
Southern L. & T.... 
Southern States.... 
Southern States Un. 
Southwestern 
State, Ind. 
State Mut., Mass... 
Sun Life of Amer.. 


Sun, Canada...... . 
i {2 reer ee ee % 
Travelers 
Two Republics..... 
Union Central...... 
United States...... 
Volunteer State.... 


Western, Ia........ 





Western Reserve 
| Wisconsin 
| Wisconsin Natl..... 


1,543,385 $ 205,424 
1,776,309) = cc ee ecee 
7,983,581 eccccces 
256,061 26,000 
653,577 420,235 
385,899 37,286 
94,044 483 
234,535 9,760 
169,882 .pececee 
1,446,488 214,018 
1,628,419 216,722 
1,283,121 5,190 
323,322 84,340 
209,115 @eeccses 
398,980 19,047 
89,948,858 75,983,940 
2,409,396 915,000 
rr errr er 
414,976 96,968 
3,668,461 2,585,300 
1,277,685 542,699 
4,999,206 3,520,614 
167,748 36,816 
500,207 22,265 
REGGSe 8 eecucees 
pA. ree 
(i. >. rere 
1,283,621 360,000 
362,729 4,782 
1,900,674 885,093 
679,694 27,088 
1,091,163 516,163 
9,325,942 4,322,032 
467,464 138,231 
163,776 111,543 
167,503 10,450 
1,977,757 241,719 
526,727 126,727 
473,972 192,252 
3,422,143 Kteendes 
6,981,336 1,663,281 
Cif: corres 
31,125,960 4,077,046 
EIGSGSE sh haha 
429,212 45,745 
727,677 288,210 
2,874,892 789,016 
ccmaee’ 13,859,668 
89,564,592 73,833,516 
489,967 82.466 
10,115,828 6,234,149 
1,096,618 432,301 
6,524,384 2,916,972 
Pee 133,530,942 
SEEGER «6 samcees 
BAGGGG  scvcwess 
224,627 40,000 
34,969,292 15,470,515 
568,010 66,707 
326,696 49,987 
pC rrr 
5,029,619 3,203,867 
1,517,956 78,714 
21,177,935 21,177,935 
108,504 4,798 
202,369 75,123 
807,178 64,714 
2,834,989 1,387,004 
..ererrg.5-...B3F 
851,841 195,268 
176,702 50,622 
252,177 8,234 
10,726,681 6,620,487 
44,663,647 31,239,363 
171,534 7,355 
171,438 91,279 
1,224,720 21,753 
317,185 56,704 
377,602 186,010 
DEtee ©. 6 secenws 
351,074 19,963 
238,797 77,875 
570,891 63,352 
140,994 2,850 
pi ere 
1,009,568 9,234 
3,086,973 472,852 
4,703,376 1,916,834 
187,643 9,497 
ae | rr 
260,246 4,893 
- 15,184,507 564,959 
IGGSGe Since 
17,577,482 10,833,773 
324,674 13,516 
323,876 54,104 
448,451 150,770 
218,648 6,500 
bo Ud ee Serer 
25,449 20,000 
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Tie Up With Us 


We are pushing an expansion drive in Montana, where our 
men are doing a splendid business. We are opening new terri- 
tory, and need a few experienced men to develop it. 


You Will Never See 


A better chance to tie up with a prosperous, progressive life com- 
pany doing business in 25 States. If you are a real producer we 
can make you an offer that you cannot afford to disregard. 


We Need a Manager 


for excellent territory in Idaho or Utah. This is an opportunity. 
Grasp it. acs 


The Bankers Reserve Life Company 


Robert L. Robison, President we 
Walter G. Preston, Vice Pres. ames R. Farney, Vice Pres. * 
Ray C. Wagner, Secy. Treas. 


Omaha, Nebr. 











The Company that 


Leads them all in Kansas 





Invites correspondence on the subject of Agency connections 
in territory of real productiveness. 


The Farmers & Bankers Life Insurance Co. 


WICHITA KANSAS 























The Verdict of the Great Jury 


Your success as an underwriter depends upon the verdict 
brought in by the greatest jury in the world—the American public. 
For sixty-eight years the Massachusetts Mutual has been building 
up a nation-wide reputation. Its friends’ are everywhere and are 
ever ready to testify to the faithful and efficient service that it al- 
ways renders. There is no better company to buy from and no 
better company to sell for. 


Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 
oi 


Incorporated 1851 











We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. All communications 


confidential. Address 77-P, care The National Underwriter. 











CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. ~ 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 
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WANTED—to get in touch with men capable 


of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 































= 
1867 THE 1919 


EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: | 








Increased Total Disability Benefits 
Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES | 


RA AIRNE TERETE TORT 








Leanna 















Organized 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST__STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 


1871 





Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 
Liabilities 
Capital and Surplus 


s ,736, 
Insurance in Force 149, 170,320. 00 





2;376,218.75 
Total Payments to Policyholders since Organization $21,988,834.83 
JOHN G. WALKER, President 






















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now maki 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh P~gisae" Pittsburgh, Pa, 


-|agents produced more tnan $1,000,000 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT ° MONTHLY INCOME INSURANCE. 
i) dota LATEST POLICIES AND AGENCY CONTRACT BLS tHe 


Openings OHIO. IND..KY MICH. and W V4 = Write Calumhne 

















—_ pees ‘4 OUR We have a contract for you under which your | 
ERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY miditan 


Cash Capital $200,000.00 V. D. CLIFF, President 


BIG AMOUNT IS ASKED 





$11,000,000 WAR RISK REQUEST 





Government Bureau Foresees Big In- 
crease in Expenditures. on Final 
Demobilization 





WASHINGTON, D. C,, July 16— 
The Bureau of War Insurance is ask- 
ing congress for an additional appro- 
priation: of about $11,000,000 for gen- 
eral expenses for the year ending next 
June. 

Just what the money is to be ex- 
pended for is not stated. But it is 
known :that the insurance department 
of bureau foresees increased expendi- 
ture by reason of the final demobiliza- 
tion which will be accomplished this 
fal;°**-* 

Calls $16,000,000 Justified 


On the basis of the bureau expend- 
ing 40 cents per $1,000 of insurance to 
secure the entire war: risk insurance 
written on the lives of more than 4,000,- 
000 men the director feels that the bu- 
reau would be justified in expending 
$16,000,000. He figures there would be 
in force a total of $5,250,000,000 of gov- 
ernment insurance. 


Net Cost Is $3.05 
The net cost to the bureau per $1,000 
for new insurance written would be 
$3.05 whereas the records of some of 
the largest insurance companies show 
that during the last fiscal years they 
were actually spending $12.48 per thou- 
sand of insurance written. 


MISSOURI STATE LIFE 
TO MAKE A BIG DRIVE 
IN THE NORTHWEST 


Splendid Opportunity Offered 
Right Men 














The Missouri State Life Insurance 
Company, of St. Louis, Mo., is develop- 
ing plans to further cultivate North 
and Northwest States. 

The company is now operating in 
thirty-eight states in the Union and 
feel that the possibilities of the North 
and Northwest are worthy of every 
effort that can be put forth to develop 
these states in the same efficient man- 
ner in which they have some of their 
big productive states. 

The company operates strictly on a 
general agency basis. During the past 
month, one of the company’s general 


of business on this basis. 

The policy contracts of the Missouri 
State Life contain full and up-to-the- 
minute features and are as attractive 
as any policies on the market today. 

The company is centrally located, 
} and on account of the City of St. Louis 
being geographically situated, the com- 
pany is in a position to render prompt 
and efficient service to its field force 
and policyholders. 

The company is very proud of its 
achievement during the past five years 
and with the further development of 
such states as Michigan, Northern IIli- 
nois, Northeastern and Southern Min- 
nesota, South Dakota, Eastern North 
Dakota, Wyoming, Montana and East- 
ern Washington, the company feels 
confident of making more rapid prog- 
ress than they have in the past. 

The company ranks among the fore- 
most life insurance companies today, 
having something over $200,000,000 of 
insurance in force with assets of over 
$21,000,000. 

Anyone interested in taking up the 
work with this company should im- 
mediately get in touch with the Home 
office as some splendid contracts are 




















GOne-fourth of our 
new insurance, first 
quarter of 1919, 
was taken by Wis- 
consin people al- 
ready insured in this 
Company. 
Gacdianfite 


IN WISCONSIN ONLY 


C. L. MILLER 


Director of Sales 
MADISON, WIS. 











HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


was in dividends. The influenza pn 

epidemic caused an abnormal 

greater than any experienced in the Com- 

pany’s history, but notwithstanding 

the assets show an increase of more 

eu and are now over Thirty Six Millisa 
ars. 

The total insurance in force was increased 

during the year £6% and is now nearly One 

Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUEHL & SONS, 


General Managers 
Central and Southern Ohio and 
Reoms 601-60 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. General Manager 
A. s- Ohio 


CLEVELAND, OHIO 


| a> 











A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 











going to be made in the next sixty 
days.—Adv. 


“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bidg.) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 
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“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowe 











MR. AGENT! 
rad vy care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agen 
ite HOME STATE for —_ 


The German Mutual Life, name to be changed to 


THE MUTUAL LIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFPICE 




















ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 916 


CHICAGO, ILL. 


[ure AGENCY CHANGES 














State Mutual Changes 


CLEVELAND, 0O., July 15—W. H. 
Jackson, formerly local manager of the 
Royal Union: Life, has become associ- 
ated with E. M. France, general 
agent of the State Mutual Life, as field 
supervisor. He is a man of long ex- 
perience and will prove a valuable addi- 
tion to the State Mutual force. 

Kelling & Whitehead have been ap- 
pointed district agents at Plyria. This 
firm operates a big general insurance 
agency, but Mr. Whitehead gives the 
greater part of his attention to life in- 
surance. 

The new business of Mr. France’s 
agency is 33 per cent ahead of the same 
period last year and, at this rate, will 
make a big record for 1919. He has 
led all other agencies of the company 
for several years past. A most inter- 
esting feature of the business this year 
is that the net gain is 91 per cent of the 
business written. The outgo is very 
small in comparison with the new busi- 
ness. 





T. B. Smith 


T. B. Smith, who was formerly man- 
ager of the Buffalo, N. Y., office of the 
Travelers, and later a lieutenant in the 
army, has been made manager of the 
life and accident department of the In- 
surance Agency Company at Canton, 
Ohio, being associated with Carl F. 
Duerr, who was formerly with the Trav- 
elers in Chicago. 


S. E. Turner 


S. E. Turner has been appointed home 
office general agent of the Capitol Life 
of Denver. Mr. Turner is an experienced 
life insurance man and was formerly 
agency supervisor of the Mid-Continent 
Life of Muskogee, Okla. 


D. L. McCarthy 


\ D. L. McCarthy, brother of Superin- 
tendent of Agents J. H. McCarthy of 
the North American Life of Chicago, has 
joined the ranks of the company and has 
formed a partnership with Fred Hough- 
ton of Marshalltown, Ia. The agency 
will be known as Houghton-McCarthy 
Agency. 











Frank E. Davis 


Frank E. Davis, general agent of the 
Reliance Life in Florida has been ap- 
pointed supervisor of agencies for the 
,Georgia department company, making 
his headquarters at Atlanta. 








FRANK J. HAIGHT 


CONSUL1ING 
ACTUAR * 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 
Chemical Bullding ST. LOUIS, MO. 


T J. McCOMB 


pagel AT LAW 
ONSULTING ACTUARY 


Premiums, Reserve, » Ggerenser | Values, etc., calegs 


mee ma 
Policies and all ite 
The Law of Tunebenes a Speci 











J. H. NITCHIE 





ACTUARY 
Telephone 1223 A 
Central 3462 19 S.LaSelles Seo oHiCa 
ARRIS E. VINEBERG 


Fellow Actuarial Soci ft Ameri 
Follow Amorions Lnatitase ct Anramciee 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 
REDERIC ' 5. WHERINGT oF’.A. 
r= STOR F.A = 

n seene Security Building 





[ NEWS OF COMPANIES 

















Dakota Life — During June the Da- 
kota Life of Watertown, S. D., wrote 
$650,000 and issued $761,000 of new busi- 
ness. Hereafter the company will attach 
double indemnity clause riders to all of 
the policies excepting the term policies, 
providing for double the face of the 
policy in case of accidental death. 

* * * 

Capitol Life, Denver—It is making 
great progress this year writing twice 
the business it did last. Its total insur- 
ance in force July 1 was nearly $34,000,- 
000. 


* * * 

Peoples Life, Frankfort, Ind.—The first 
six months of the year showed $2,438,373 
new business while the record last year 
for the entire 12 months was $2,267,549. 
In June $680,000 was written. E. O. 
Burget, the secretary of the company, 
says that the record shows four things: 
First, there is plenty of business; second, 
the man who goes after it gets it; thirdly, 
the volume represents a capacity to do 
bigger things than, the agent has here- 
tofore; fourth, it makes a record which 
must goad the agents on to larger suc- 
cess or forever feel the pain of disap- 
pointment and failure to live up to their 
best. 


Is Entering New States 


The Cloverleaf Life & Casualty life 
department has just been licensed in 
West Virginia and Missouri. The life de- 
partment of this company is now licensed 
in the following states, in addition to 
West Virginia and Missouri: Minnesota, 
North Dakota, Michigan, Indiana, Illinois 





DES MOINES, IOWA 


and is applying. for license in Kansas, 
Oklahoma, Ohio and Colorado. 











‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 














MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 


help we give our men. No other life 


insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES ° 














Columbia Lite 


Insurance Company, C'NGNNATI 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS, President and General Manager 
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INDIANAPOLIS 



















Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS | 


Gur policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased witir 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address Cc. D. RENICK, President } 


Indiana National Life Insurance Co. 


ene 































FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 































whole time that we have the best proposi- 





Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once for agency con- 


“ : : tract and territory. Salary and expense allowance 
the up-to-date Agent either part time or sneanggid Son Minas -enteliblens 4a %. 


“ cher . Company operates in Michigan, Iowa, Illinois 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 














TWICE AS:MUCH NEW 
BUSINESS IS WRITTEN 


(CONTINUED FROM PAGE 1) 


will not ask immediately that a sus- 
pension of the law be granted in its 
case. Company officials have been ex- 
pecting that there would be a slump 
in the tremendous amount of new busi- 
ness which has been pouring in for some 
time past and are still of the opinion 
that the present marked increase will 
not continue, at least not in the same 
ratio, much longer. The business has 
been expected to decrease as the scare 
developed by influenza deaths de- 
creased. 

Superintendent Waters of the Union 
Central believes that one of the spe- 
cial reasons for the great amount of 
business written has been the favor- 
able advertising received for life in- 
surance by reason of the government 
protection plan for soldiers. If this 
influence ‘and the influenza epidemic 
scare continue to assist the agents in 
writing an increasing volume of busi- 
ess, it will be necessary for many com- 
panies to ask that the Armstrong law 
be suspended in their favor. But until 
it is certain that suspension must be 
asked for, companies would prefer to 
retain their freedom. It is not known 
whether the superintendent of insur- 
ance will permit the companies to ask 
for a suspension near the close of the 
year. 

All Kinds of Policies 

Increase in the business of the Union 
Central has come from all kinds of 
policies. For instance, in 1918 6 per- 
cent of the total business written was 
for term insurance and in 1919 the 
percentage is 8. The Union Central 
has had a particularly favorably record 
with this type of business as it has 


























build jreallife insurance company. 


THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Seeretary 


CENTURY LIFE INSURANCE Co, iearaas 


All of the stock is held by a few substantial bua: i M db i d and familiar with all 
of Indiana who believe.in the ability of the Poesia “: salemaa of life i tee ste —, ve - 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

Mf you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
; Tell us where you want to work 






























AGENCY MANAGER for Indiana and Michigan—one who has a 

an te record as a personal producer and has had success in getting Agents 

to write business. All of our policies are unrestricted. Complete 

line to work with. Combination Accident and Health Policy for 

Business and Professional Men, $5,000—$25.00—$25.00, costing 

$9.00 quarterly. No better policy issued anywhere. Monthly 

payment department equipped to handle big volume. Direct Home 
Office connection to right party. For particulars address 


souTH BND INCOME GUARANTY COMPANY INDIANA 



























The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 
We have just entered 
THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


Fer Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 























19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail ae This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 
The Fidelity operates in 40 states. Full leve: net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 


converted 16 percent of its term poli- 
cies each year, showing a lapse ratio 
of only 4 percent, since only 20 percent 
of these policies expire each year. Of 
course, much of the term insurance is 
' written originally for business protec- 
tion purposes. The general business 
and trade development in the country 
,in the last six months probably ac- 
| counts for most of the increase in the 
amount of term insurance written. 
' Average Age Higher 


It is too early to state now whether 
the return of the 4,000,000 soldiers to 
| civil life has brought any decrease in 
‘the average age of accepted applicants. 
That mobilization of 4,000,000 men into 
the army, with government insurance, 
had a marked effect upon the average 
age of new policyholders is indicated 
from the Union Central records. Thus 
in 1917 the average age of policyhold- 
ers written in the first four months 
was 36.92. In the last eight months, 
the average was 37.94. There was 2 
marked falling off in writing of men 
of military age after April, 1917, when 
the war clause went into the policies, 
but business had been so good in the 
first four months of that year that the 
loss of business in the first months 
did not show up in the total for the 
year. In 1918, the average age of 
policyholders written was 38.97 or more 
than a year higher than in 1917. Part 
of the new business is undoubtedly 
coming from men of military age who 
withheld their application for life in- 
surance as long as there was the pos- 
sibility of being called into the federal 
service. 


_“Whole Family” Bill Up 


AUSTIN, TEX., July 15.—Senator 
Smith’s juvenile or whole family insur- 
ance bill may pass the Texas legislature. 
It has been materially changed since the 
regular session, when a bill on that 
subject was killed. The new measure 1S 
that sponsored by the fraternals, but 
more particularly the Woodmen of the 
World. Under its provisions the insuring 
concern must put up a graduated deposit, 
beginning at $25,000 and climbing higher 
as the liability increases. Opponents of 
the former bill demanded that concerns 
writing whole family insurance be re- 
quired to make deposits assuring pay~ 








ments. This meets their objections. 
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THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 








NEWS OF LIFE POLICIES 


Sepa eR 
Booka, ot. S ation te “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1 



































THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
policies to 
Ordinary. 
Splendid op- 

@ portunities for 
i good men. 








a] Address 
=" ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 











Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the * Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
whe wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


fice. 
We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








NEW PENN MUTUAL POLICIES 


Endowment Contracts Are Now Issued 
Maturing at Ages of 50, 55, 60, 
65 and 70 : 


The Penn Mutual has issued a new 
rate book covering its optional en- 
dowment policies maturing at ages 50, 
55, 60, 65 and 70, with refund annuity 
settlement and full face participating 
life option. This is an extension of | 
the company’s optional endowment 
policies at ages 60 and 65 to include 
ages 50, 55 and 70. This is an increas- 
ingly popular form of policy with 
many companies. It is designed not 
only to furnish protection against the 
contingency of death, but also against 
survival to a non-productive old age. 
It may also be used to provide a fund 
during the insured’s life time, which 
may serve as a sinking fund for various 
business purposes. 

In case the insured should die before 
the sum or the income payment equals 
the face of the policy, the difference will 
be paid to the insured’s estate. In lieu 
of this income the company will pay the 
face amount of the contract in one lump 
sum, or, at a designated time prior to 
the maturity of the contract it may be 
surrendered for a participating full paid 
life policy without disability benefit for 
the same face amount of insurance and in 
addition a certain amount may be with- 
‘drawn in cash, together with any div- 
jidends then to the credit of the policy. 
The exercise of this privilege will not 
be subject to any evidence of insura- 
bility. In event of the death of the in- 
sured prior to maturity as an endowment 
the full face amount of the policy would 
be payable as a death claim either in 
one lump sum or in accordance with one 
of the usual settlement options. 

Upon maturity of any of these ages 
of 50, 55, 60, 65 or 70 the yearly amount 
of life income payable in equal monthiy 
installments will be as follows. 


Maturity 

Age Per $1000 

50..$ 59.00 in monthly inst’l’ents of $4.92 
55.. 66.00 - = 5.50 
60.. 74.00 - 7 6.17 
65.. 85.00 5 i 7.08 
70.. 100.00 ” ie 8.33 


These policies are issued at three 
rates, without disability, with waiver of 
premium and disability annuity, and 
with waiver of premium only. The fol- 
lowing are the premium rates at 5-year 
ages without either of the disability 
provisions: 

Endt. Endt. Endt. Endt. Endat. 
Age at50 at 55 at 60 at65 at70 
20...$ 30.89 $ 26.36 $ 23.23 $ 21.07 $19.63 


25... 38.10 31.51 27.13 24.20 22.27 
30... 49.12 38.89 32.49 28.25 25.71 
85... 67.69 650.11 40.11 34.03 30.28 
40... 105.00 68.96 51.70 42.14 36.56 
45... 106.68 71.10 54.41 45.52 
50... 109.57 . 74.75 58.96 
55... 114.37 80.81 





Cleveland Life 

The Cleveland Life has in preparation 
an entirely new line of policy forms 
which will be issued shortly. 


Great Northern Life 

The Great Northern Life of North Da- 
kota is withdrawing its $5,000 20-pay- 
ment life nonparticipating policy. 





Complain of High Commissions 


PHILADELPHYA, Pa., July 16—There 
is considerable feeling here among the 
life general agencies because the Phlia- 
delphia manager of one of the Massa- 
chusetts companies has sent broadcast 
a letter to every broker and agent of- 
fering 80 per cent commission. It is 
stated that the manager has made at- 
tempts to induce agents of other com- 
panies to join his office, he offering a 
weekly salary. There is some talk of 
united action being taken by the other 
offices here, but the wiseacres declare 
that the offending manager is not of suf- 
ficient importance to be dignified by 








A Record of Thirty Years of Progress— 


W. J. WILLIAMS, President 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issucd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
_* 321,505 8,392,902  1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918... 35,887,982 2,199,357 
1918.... 15,7 145,055,484 


the WESTERN and SOUTHERN 


Life Insurance Company 


CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young and young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. This extension of the age 


limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that help still more. 7 provide banking facilities for 


our Agents in the rural districts, e issue Participating and Non-Participating 
Policies. As regards adults. we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability *Annuity or Instalment Payment features. 
We insure males and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 








W ANTED: SUPERVISOR of Agents 
¢ for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 


trainin, new agents. Salary and expenses. Address: 
J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 





furnished unsurpassed protection and service. 


Additions are made to our agency eve, when the right men are found. 
D. W. CARTER 
Secretary 


STEPHEN IRELAND 


” we boy as Superintendent of Agencies 


State Mutual Life Assurance Company 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 




















official action. 


Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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A:FARM: MORTGAGE 


— BEHIND 


EVERY: POLICY 


Why Our Agents _ 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business, today. 


2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 

~, make it. Special Policies for Total Abstainers. 

: 7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION . 
OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. ' 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—-WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean mena LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 





— 


ORIA LIFEconran: 


PEORIA ILLINOIS 

















